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Commissioners Hold 
Mid-Winter Meeting 
This Week in Miss. 


Large Representation of State De- 
partment Heads, Staffs and 
Company Officials 


AGENTS’ PRESIDENT SPEAKS 


5. O. Smith Defends State Regula- 
tion of Insurance; Asks Support 
for Model License Laws 


The National Association of  Insur- 
ance Commissioners is holding its Mid- 
Winter meeting at the present time at 
Edeewater Park, Miss. Gathered there 
for the sessions which end tomorrow 
are the Insurance Commissioners of 
nearly all states and many leading per- 
sonalities from all branches of insur- 
ance. Numerous subjects are on the 
agenda and action on these will be re- 
ported in full in’ these columns next 
week. 

One of the principal speakers before 
this meeting was Sidney ©. Smith, 
Gainesville, Ga., president of the Na- 
tional Association of Insurance Agents, 
who yesterday presented to the commis- 
sioners the views of organized local 
agents on. several subjects, including 
state regulation of insurance, qualifica- 
tions of producers, commissions, com- 
pany branch office operations and the 
value of the American Agency System 
in the present insurance scheme. 


Model License Laws 


\iter admitting that in the past 
standards of producers left much to be 
desired Mr. Smith said that today “with 
an improved personnel, agents’ associa- 
tions are winning the respect and con- 
fidence from the companies, and insur- 
ance commissioners are exhibiting a fine 
comprehension of the full-time pro- 
ducer’s problems and aspirations. Today 
we view with courage a program of 
planned insurance training for both 
agents and company employes. We seek 
and expect to gain the support of your 
association and the companies in draft- 
ing model license laws, consistent with 
the functions and services the public has 
the right to demand of competent. in- 
surance salesmen. 

“And in turn, the insurance commis- 
sioners of this country may depend upon 
the support and sustaining influence of 
the better agents in complying with 
lawful regulations, in promoting better 
conduct of the business, and, most im- 


(Continued on Page 22) 
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When it is known that one man in every four sustains a disability 
each year, you are not adequately serving your community insur- 
ance-wise unless you actively solicit Personal Accident Insurance. 
The London and Lancashire has a complete and unsurpassed line 
of accident policies to help you fulfill your duty. 


London & Lancashire 
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rHE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. « ORIENT 

















A Lost Mail Carrier 








Back in 1887 a laundry manager in Buffalo was issued 
$2,000 of Ordinary Life, at age 27. After paying premiums 
for four years, he stopped paying premiums, forgot all 
about the insurance. 


But the Company did not forget. We noted down that 
upon his death, or when he reached age 80, he would be 
entitled to some money. 


On November 28, 1939, our reeords indicated that if 
living he would be aged 80. But he had long since lost 
touch with the Company. A search was started through 
the Buffalo city directory. A doctor of the same surname 
thought he had once known a mail carrier of that name. 
The postmaster of Buffalo helped, and that lost policy- 
holder was located living in New York City. On his 80th 
birthday he was presented with an unexpected check 
for $155. 

In the 49 years since he had lapsed the insurance, he 
had become a mail carrier, had served 36 years, had been 
retired at age 70. And at age 80, in another city, he was 
located and paid. 


All the life companies are carrying on daily searches 


| for “lost policyholders.” In this case the search was made 


easy by the doctor with a good memory and by a coopera- 
tive postmaster. 








THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY JOHN A. STEVENSON 
Chairman of the Board President 


INDEPENDENCE SQUARE, PHILADELPHIA 











Demand Existing For 
Additional Actuaries, 
Life Companies Find 


Colleges and Universities Being 
Seen to Stimulate Interest 
of Graduates 


WHY CAREER IS GOOD ONE 


Actuarial Society of America Has 
Only 382 Fellows, Only 271 
Being Resident 


The question of obtaining satisfactory 
material for actuarial student employ- 
ment is one of the vital problems facing 
the actuarial profession and the life 
companies at the present time. In ad- 
dition to those engaged by the several 
hundred life insurance companies, the 
State Insurance Departments, Federal 
Government and various firms of con- 
sulting actuaries constitute the field 
where actuaries are used. There have 
even been advertisements in the New 
York Times by large commercial firms 
who want actuaries to help them with 
their statistical work and welfare plans 
and there are also some insurance bro- 
kerage houses which use actuaries in 
connection with Group pension work. 


Only 382 Fellows of Actuarial 
Society of America 


A study of the 1939 Year Book of 
the Actuarial Society of America re- 
veals that there are at the present 
time only 382 Fellows of whom 271 are 
resident in the United States and 111 
live elsewhere. Furthermore, the aver- 
age net annual increase in number of 
United States Fellows for the past 
decade has been less than eight. Thus, 
it would appear that there is a little 
chance in the field becoming over crowd- 
ed for at least another twenty years as 
in the opinion of several actuaries of 
first rank the United States could easily 
absorb 1,000 Fellows. At present time 
there are about 100 Fellows in the New 
York area. One company has forty-five 
and is looking for more of this type of 
talent. 

As a result of this shortage Edmund 
B. Whittaker, assistant actuary of the 
Prudential, has made a number of visits 
to American colleges and universities t 
discuss the subject. While the primary 
purpose of his visits has been to obtain 
actuarial material for the Prudential, the 
result has also been to stimulate interest 
in the actuarial field in general as one 
which graduates of these seats of learn- 
ing can enter with good career pros- 
pects. 

A Profession With Real Opportunities 


“In view of the large number of col 
lege graduates who find difficulty in ob- 
taining employment it is surprising that 
more of these young men do not turn 
their attention to actuarial work,” said 
Mr. Whittaker. “We believe that our 
profession offers as good prospects to a 
young man with mathematical ability and 
practical leanings as any other form of 

(Continued on Page 4) 
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CHOSEN FOR EXTRA PROTECTION 





Continental American, a _ Pioneering 
Company, is Still Pioneering 


HE HISTORY OF CONTINENTAL AMERICAN, as life insurance men 
know, is a story of pioneering. In 1922, the Company launched its first 
Preferred Class policy—paying full commission to agents—which was 
destined to expand into today’s full line of ten contracts at Preferred Class 
rates. In 1925, it inaugurated the Term Additions privilege by which a policyholder 
may purchase an average of more than a hundred dollars worth of extra protection’ 
with each dollar of dividend. And three years later, the Company brought out the 
remarkable “Business Policy” providing lifelong protection, double in amount before 
Age 65, on a basis that puts it in competition with Term insurance. This policy offers 
at Age 40, for example, about 30 per cent more insurance per premium dollar than 
Continental American’s ordinary life policy, and 50 per cent more protection than the 
average participating policy. 
But the most revolutionary life insurance innovation was yet to come. Next month, | 
Continental American will observe the tenth anniversary of the shot heard ‘round the 
insurance world—the introduction of the Family Income Policy in 1930. Only ten 
short years ago, the possibilities of Family Income were still unexplored frontier terri- 
tory; but Philip Burnet, Founder of the Company, plunged into the mathematical 
wilderness guided by his dominating philosophy of giving the family more nearly the 
protection they needed in return for the money they felt they could invest. Today 
nearly every life company in this and most other countries offers the Family Income 
Policy or a variation of it. 





ZZ 


Continental American's agency organization, like its catalog of policy contracts 
and features, has followed the rugged pattern of resourcefulness and progress. 
Spreading from a soundly established center, the Company's agencies one by one 
have driven their stakes deep and carried into the homes 
the story of Continental American “extra protection.” 
Some of the men now engaged most successfully in 
agency-building or territory-building have been featured 
on this page in recent months, and the Company salutes 
them. Others are just as successful in older territories 
and thickly populated centers. 
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Continental American appreciates being regarded as 
a progressive, pioneering company and plans to continue 1. Am I Eligible for “Preferred Class” 











extending its frontiers in ever widening circles—both in 
a territorial sense and in its policy plans. The Company 
invites men seeking a broader horizon to inquire about 
opportunities now open in West Virginia, Virginia, 
Massachusetts, Connecticut, New York, New Jersey, 
Pennsylvania, and Ohio. 


Continental American 


LIFE INSURANCE COMPANY 


WILMINGTON, DELAWARE 


For complete information, write W. M. ROTHAERMEL, Vice President 
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Protection ? 


. The “Change-of-Plan” Privilege: 


what is it, and how does it protect 
me against unforeseen conditions? 


How Can I Give My Family MORE 
INSURANCE PROTECTION 
through “Term Additions” ? 


. Why Are My Premiums Less on the 
-““Business Policy” ? 


. How Much Life Insurance Should I 


Own—With the FAMILY INCOME 
POLICY? 


How does the Educational Agreement 
Really Work? 
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Business Men’s Assurance Celebrates 
Its 30th Anniversary 


The Business Men’s Assurance Co. of 
Kansas City is celebrating its thirtieth 
anniversary this year, the occasion be- 
ing marked by an attractive book on 

Special 
T. Grant, 


the growth of this company. 
tribute naturally is paid W. 
its president and founder. 

Mr. Grant had an interesting and ex- 
tensive experience which well qualified 
him to launch a new company. Organ- 
ized as the Business Men’s Accident 
Association in 1909, the concern was re- 
incorporated as a legal reserve old line 
life insurance company under its pres- 
ent name in 1920. 

Got Experience Early 


Although Mr. Grant was born in Ohio 
his parents were pioneer settlers of Kan- 
sas. He really began his insurance ca- 
reer as a youth sanuediaiele after grad- 
uating from the local high school. He 
got a job in a bank in Ellenwood, Kan- 
sas, but after banking hours he sold 
policies for an acc cident company. Liking 
his first taste of selling insurance, Mr. 
Grant became an agent for the New 
York Life. At about this time he en- 
rolled in the law school of the Univer- 
sity of Kansas. 

It was after this Mr. Grant got his 
broadest experience in life insurance. He 
traveled throughout Colorado, Montana, 
returned to Kansas City and later be- 
came branch manager for the National 
Life, U. S. A. of Chicago at Pitts- 
burgh. Being thoroughly sold on the 
future and possibilities of life insurance 
Mr. Grant resigned his position as man- 
ager in 1908 to begin organization work 
of the assessment accident association 
which he had decided to launch. 


Face an Early Crisis 


It was in the latter part of 1909 that 
the first policies were written for the 
3usiness Men’s Accident Association. 
They had barely gotten started when 
they had their first claim, a_ policy- 
holder having been killed in a railroad 
accident. This policy called for a pay- 
ment of $5,000. At the time the infant 
association didn’t have $5,000 in cash. 

“We are worse than broke if we pay,” 
said W. T. Grant, “but we are out of 
business if we don’t.” 

The money was borrowed on endorse- 
ments of directors of the new organiza- 
tion and the association surmounted its 
first hurdle. 

First president of the concern was C. 
S. Jobes, who was president of the Se- 
curity National Bank. Other officers 
were prominent business men who were 
active in their own affairs so that W. T. 
Grant, who took the offices of secretary 
and treasurer for himself, practically 
carried the affairs of the company. At 
the start the company’s office was one 
small room with Mr. Grant and a 
stenographer constituting the “force.” 
When the directors met to discuss the 
crisis of the early $5,000 claim they sat 
in the hall of the office building on 
chairs borrowed from _ neighboring 
offices. 


Depended on Mail Orders 


Following the initial sales of the nec- 
essary 500 policies to secure the charter 
the association launched a mail order 
selling campaign to business and pro- 
fessional men in the Kansas City Trade 
Directory. Funds were limited and the 
company had to carefully weigh the 
amount of mailing matter it could send 


out. Almost day by day the founder 
and his associates judged how much lit- 
erature and how many stamps the com- 
pany could afford for its mailing list. In 
these early days some of these mailings 
were handled in Mr. Grant’s home where 
his mother and sister, who lived in a 
nearby apartment, would join with him 
and Mrs. Grant around the dining room 
table to fold, seal and stamp the hun- 
dreds of mailing pieces on which the in- 
coming business depended. 

The courage, determination and the 
clear vision of T. Grant which con- 
stituted the hina capital the BMA 
ever had has long since been justified 
by the results. At the close of last 
year the Business Men’s Assurance had 
total assets of approximately $18,000,000, 
and income exceeding $6,000,000, and life 
insurance in force of not much short of 
$120,000,000. 

Broadening Field 

The BMA was not two years old the 
day it launched into the still more haz- 
ardous field of disability insurance. Like 
its forerunner accident policy the new 
health policy was sold for $10 per year. 
Benefit payments were limited to thirty 
weeks and no indemnity was allowed 
for the first week of disability. Benefits 
for non-confining sickness were payable 
for not more than eight weeks. There 
was a real demand on the part of poli- 
cyholders for more extended protection 
so about 1912 the company issued new 
contracts containing all provisions gov- 
erning health and accident insurance on 


a more liberal basis. The rates were in- 
creased to $12 per year. 

W. T. Grant realized at about this 
time that if BMA was to attain the 
place that he visualized for it, it would 
have to have its own sales organization. 
The organization did have a few part- 
time men who were agents for other 
companies. During 1913 BMA not only 
began to appoint its own agents but ex- 
panded its territory receiving licenses to 
operate in Oklahoma and Colorado. That 
year more than 16,000 applications were 
written and the first salesman’s club, 
known as the Booster Club, was or- 
ganized. 

With the fifth anniversary of the com- 
pany in 1914 came the largest expansion 
program yet undertaken. There were 
over 30,000 policies in force, total net 
premiums for the year were in excess 
of 300,000 and assets of the company 
had risen from the original $5,000 to 
$85,000. Claims paid during the five 
years to policyholders and beneficiaries 
amounted to over $800,000. During this 
year also the company still further en- 
larged its territory to include Illinois, 
Indiana, Michigan and Arkansas. Nat- 
urally this growth demanded larger of- 
fice facilities at headquarters. The origi- 
nal offices had been added to several 
times but in March, 1915, BMA took an 
entire floor in the Gumbel Building 
which was a notable event in home of- 
fice history. That year also BMA set 
a kind of record, making the largest 
gain in membership in a single year ever 


Dinner to Huntington and Wilde 


Robert W. Huntington, chairman, has 
been with the Connecticut General fifty 
years, and Frazar B. Wilde, president, 
twenty-five years. A dinner in their 
honor, and marking the conclusion of 
a successful seven weeks’ sales effort, 
was held in the Hartford Club on Mon- 
day night. Attending it were forty- 
seven field representatives of the com- 
pany, home office officials and other 


members of the home office staff. 
H. Haviland, vice- 


Toastmaster was F. 





Continental by R.M.G., Inc. 
ROBERT W. HUNTINGTON 


president in charge of agencies. “42 
ers included the guests of honor, E. 

Henderson, actuary and captain of MS 
winning team in the sales campaign, and 
Insurance Commissioner Blackall. The 
forty-seven who qualified for attendance 
at the dinner included nine general 
agents and managers whose agencies 
outranked competing agencies of con- 


siderable size in percentage of quota at- 
and thirty-eight others, most of 
(Continued on Page 13) 
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Greystone Studios, Inc. 
FRAZAR B. WILDE 
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W. T. 
made by any accident association and 
this fact was noted in the insurance 
press. 

Enters Life Business 


The boom period following the World 
War made another remarkable growth 
in BMA’s business. By the end of 1918 
BMA was doing business in eighteen 
states. Its premium income exceeded 
$800,000 and its assets were not far from 
$500,000. With this growth went a con- 
siderable liberalizing of accident and 
health policies. BMA removed the time 
limit restrictions for maximum benefits 
paid policyholders and beneficiaries be- 
cause of disability or death. All this 
time Mr. Grant personally directed and 
supervised the sales force. 

It was on March 10, 1920, that the 
Business Men’s Accident Association was 
reincorporated under the name of the 
Business Men’s Assurance Co. as a stock 
company with a capital of $150,000. Mr. 
Jobes not long after this became chair- 
man of the board making way for recog- 
nition of the founder’s great achievement 
in building what was now one of the 
insurance institutions of the country and 
Pr T. Grant became president January 

1922. At this time new features were 
waded to the accident policies and pro- 
vision was made whereby the principal 
indemnity would increase 10% annually 
until the original principal sum had been 
increased by 50%. Thus, a policy with 
a principal sum of $5,000 could under 
certain conditions be increased to $7,500. 
This was known as the “Cumulative 
Policy” on which the company received 
$4 more annual premium than on the 
regular contract. This new _ contract 
proved so popular that the regular plan 
was discontinued by 1925. 

Meanwhile, the company was adding 
to its stature in all departments and 
was writing a substantial volume of life 
insurance. In 1928 the company an- 
nounced that it would accept life insur- 
ance on a non-medical basis to in- 
dividuals under 40 for a limited $5,000 
on one person. This was the first of 
two basic changes in. company policy. 
BMA also entered into the writing of 
reinsurance which provided a_ steady 
flow of desirable volume. 

Another milestone in BMA history 
was in 1930 when it moved into its own 
home office building. This ten-story 
structure, opposite Union Station Plaza 
and adjacent to Kansas City Liberty 
Memorial, is one of the city’s finest of- 
fice buildings. 
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Independent Appraiser 
Found Most Reliable 


JAMES M. McCORMACK’S PAPER 
Many Suggestions by Tennessee Com- 
missioner Designed to Protect In- 
vestments of Companies 
James M. McCormack, Tennessee In- 
surance Commissioner, addressed the 
Mid-winter meeting of the National As- 
sociation of Insurance Commissioners at 
Edgewater Park, Miss., this week on 
real estate appraisals and investments of 
life insurance companies. He went into 
the subject thoroughly, saying that such 
companies use one of three methods of 

obtaining appraisals as follows: 

“Appraisals made by salaried .repre- 
sentatives of the insurance companies. 

“Appraisals made by the regularly ap- 
pointed loan correspondents of the in- 
surance companies. 

“Appraisals made by independent real 
estate appraisers selected by the insur- 
ance companies 


“Each of the three methods listed has 


certain advantages and disadvantages. 
The system of using a salaried repre- 
sentative affords the opportunity to the 


lending company of having appraisals 
made by an individual who has a thor- 
ough knowledge of the mortgage loan 
program of his particular company. On 
the other hand this system also affords 
the opportunity for the salaried repre- 
sentative to ‘pad’ appraisals and justify 
this procedure because he feels a par- 
ticular loan is a good one regardless of 
the fact that the property will not ap- 
praise on a sound basis for an amount 
sufficient to justify the loan for which 
an application has been made. 


Personal Financial Interest 


“The system of having appraisals made 
by regular loan correspondents elimi- 
nates the necessity of paying appraisal 
fees and thereby places the loan corre- 
spondent in a strong competitive posi- 
tion since he is not required to charge 
such fees to the borrowers. Obviously 
this plan places a loan correspondent in 
the position of making an appraisal in 
connection with a loan in which he has 
a financial interest. 

“The plan of obtaining appraisals from 
independent real estate appraisers has 
been found to be the most conservative 
procedure and one which is followed by 
the majority of life insurance companies. 
Under this system the selection of ap- 
praisers is of the utmost importance and 
a large amount of care should be used 
in connection with the investigation and 
appointment of independent appraisers. 
The following general rules should be 
followed in connection with the appoint- 
ment of independent appraisers: 

“Real 
insurance companies should not be 

“Real 
tation of 


estate men who make loans for other 


appointed 
have the repu 


should be 


who 
‘bullish’ 


estate appraisers 


being particularly 


avoided. 


“Appraisers should have no financial interest 
directly or indirectly in real estate develop 
ments in the community in which appraisals 


are to be made.” 


General Recommendations 


Commissioner McCormack 
having particular appraisers for particu- 
lar types of property; having alternate 
appraisers to avoid delays ; keeping ap- 
proved appraisers entirely independent 
of loan correspondents; making a care- 
ful survey of a city before approving it 
as a real estate loan field and having an 
investment department representative 
visit each city periodically. He listed the 
general information essential regarding a 


suggested 


city for residential property loans un- 
der twenty-five headings and empha- 
sized the need to check the appraisal 
with an economic valuation of the prop- 
erty. 3usiness property information 
should be obtained similar to that for 


residential property. Specific informa- 
tion was listed for city commercial prop- 
erties 

Other portions of the address covered 
business loans, valuation of downtown 
land, valuation of commercial buildings, 


economic appraisal of business property, 
economic appraisal based on capitaliza 
tion of earnings at 6% before deprecia- 
tion. It was observed that insurance 
companies have suffered much by mak- 
ing farm loans without intelligent ap- 
praisals, each particular farm requiring 
individual attention. Information nec- 
essary on farms was listed in detail. 
The speaker continued: 
Leasehold Loans 

“Many mistakes have been made by 
life insurance companies in making loans 
to owners of leasehold estates. Such 
loans present an extremely unusual prob- 
lem, because the borrower has an in- 
terest in the security property for only 
a certain stipulated period of time, at 
the expiration of which time the title 
reverts to the fee owner. Extreme care 
must be used in connection with lease- 
hold loans to protect the lending com- 
pany against the possible loss to the 
borrower of the security property. This 
paper, however, deals with appraisals and 
appraisals of leasehold estates involve a 


very complicated problem. No attempt 
will be made, therefore, to discuss ade- 
quate protective measures that must be 


used in connection with leasehold loans, 
but an attempt will be made to discuss a 


basis upon which an appraisal of a 
leasehold estate can be made. 
“In the case of a loan made to the 


leasehold estate, the only 
value of the improve- 
ments for the remaining period of the 
leasehold agreement, unless the rental 
value of the land has increased since the 
date of the leasehold agreement. 

“Tf the rental value of the land has 
increased since the date of the lease- 
hold agreement, credit can be given in 
an appraisal to the leasehold owner's 
equity in the land under conditions pre- 
vailing at the time the appraisal is 
made.” 


De 


scientific 


owner of a 
security is the 


mand have heeenwinn 


(Continued from Page 1) 


endeavor. There are two rea- 


sons why this is so. First, the work of 
an actuary, although hard to define, is 
probably more varied and _ interesting 
than that in any other business where 
a mathematical training is required. 
Next, under the normal law of supply 


and demand the actuarial profession of- 
fers a better financial outlook for those 
able to pass the examinations of the 
Actuarial Society of America or the 
American Institute of Actuaries. 

‘There is one handicap, however, 
which is that the average college course 
in mathematics consists primarily of a 
study of higher mathematics and mathe- 
matical philosophy rather than a rigor- 
training in algebra, the primary 
requisite to commence actuarial studies. 

“We set entrance tests each year 
which are taken by about 100 men from 
graduating classes, all of whom are ma- 
joring in svaiauties, but generally 
about 70% of whom fail. The ones who 
pass generally come from colleges where 
the professors have directed the stu- 
dents toward actuarial work in their 
sophomore or junior years. The situa- 
tion in colleges where the students have 
not been directed toward actuarial work 
in the middle years of the college course 
can be corrected. At least, a number of 
colleges and universities have been made 
acquainted with the situation and all 
have expressed themselves as being in- 
terested; considerably so. 


ous 


some 
An Erroneous Impression 


“There 
colleg 


seems to be an impression in 

es, where an actuarial course 
is given consideration by members of 
the graduating class, that an actuary 
sits off in a corner evaluating double 
integrals or producing formulae by the 
yard. Efforts are being made to correct 
such an entirely erroneous viewpoint be- 
cause an actuary is not a pure mathema- 
tician, but a man of science in business, 
and the societies are looking, above all, 
for human actuaries, not bookworms. 
Ability to get on with all sorts and 
conditions of men. is quite as essential 
as mathematical knowledge.” 


some 


1% of Population Pays 
Half of Income Taxes 


BANKER AT McNAMARA COURSE 
A. D. Oliver Tals: Pabeins Men About 


Trust Co.-Insurance Agents’ Relation- 
ships; Completion of Trust Plans 


a; ER 


Provident 


Oliver, assistant trust officer, 
Trust Co., Philadelphia, spoke 
at the recovery selling course for gen- 
eral insurance brokers at the John C. 
McNamara Organization, general agents 
Home Life, 17 John Street, New York, 
on Monday night. William H. Burns, 


A. D. 


OLIVER 


Philadelphia, who has paid for $25,000,- 
QOO of life insurance in past decade, was 
chairman. The lectais series began Oc- 
tober 30. 

Mr. Oliver gave ten actual cases illus- 
trating in each case a different reason 
why life insurance has been sold in a 
substantial amount to complete a trust 
plan. 

He declared 


opinion between 


that the difference of 
trust men and agents, 
particularly in last ten years, over 
whether life insurance proceeds should 
be left with the home office under op- 
tional settlements or trusteed with trust 
companies, was entirely beside the point. 
He illustrated that their common field 
was less than 1% of the population. This 
is proved by the fact that out of a 
present population of nearly 130,000,000 
only about 703,000 individuals file income 
tax returns in the brackets indicating 
an annual income in excess of $5,000. 
To illustrate it in dollars, the taxable 
income of the population in 1937 was 
$21,088,500,000. But nearly ten billions 
was earned by this small group of 703,- 
000 persons who had taxable incomes of 
more than $5,000, out of a total taxable 
group of 6,231,000. In other words, near- 
ly one-half the income tax was _ col- 
lected from than 1% of the popu- 
lation. 


What Life Insurance Trust Avoids 
Mr. Oliver 


less 


she owed 


that life insur- 
ance clean-up funds, to be used for 
taxes, etc., of course, could not be left 


under optional settlements at home of- 
fices, and he proved why the life in- 
surance trust is the best method for 
making certain that this would be car- 
ried out with the least amount of ex- 
pense. A life insurance trust avoids 
state inheritance tax, executors’ com- 
missions, court costs, attorneys’ fees and 
claims of creditors, and makes certain 
that regardless of what other member 
of the family dies or survives, that the 
life insurance will be available and will 
be used to cover these estate costs. 





JENSEN NAMED MANAGER 

The Equitable Society has appointed 
J. J. Jensen district * manager at. Corpus 
Christi, Tex. 





Siegels Sue Charging 
General Conspiracy 


MANY NAMED AS DEFENDANTS 


Firm of Ins. Advisors Opposing Indus- 
trial Ins. Fight Radio Broadcasts 
by Edwin C. Hill 


Sam M. 
co-partners in the 


Morris H. 
York, 


“counseling” 


and Siegel, New 
business of 
life insurance policyholders, 
have brought suit in the New York Su- 
Court against the 


the Prudential, 


preme Metropolitan, 


several actors, an adver- 
tising firm, a law firm, 
to be 
ber of 
Hill, 


amounting 


two men claimed 
Prudential, 
individuals 


agents of and a num- 


including Edwin C. 
radio commentator. 
to $750,000 are 


conspiracy 


Damages 
sought alleg- 
to drive the 
Council, of 


ing a Policy- 
which the 
business. 


holders Advisory 
owners, out of 


defendants 


Siegels are 


Besides those mentioned 


are Leroy A. Lincoln, Metropolitan 
president; Charles G. Taylor, Jr., and 
Francis M. Smith, Metropolitan  vice- 


presidents; Henry B. Sutphen, Pruden- 
tial vice-president. The law firm is 
Pantaleont & Silver, New York, whom it 
is charged, in violation of section 280 
of the New York City Penal Code which 
forbids insurance companies to finance 
litigation for plaintiffs or defendants 
other than themselves, “accepted work 
in the sphere of harassing litiga- 
tion.” The alleged Prudential agents 
made defendants are Harry Kirschen- 
baum and “John” Schwartz whom 
Morris H. Siegel says were used by 
Prudential to foster unnecessary litiga- 
tion and to “run” cases — they had 
created to the law firm— brought 
by policyholders who had paid fees to 
Siegel. 

It is claimed that Edwin C. Hill was 
employed by Metropolitan for radio 
broadcasts. Young & Rubicam was the 
advertising agency through which the 
Hill programs were put on the air with 
the aid of several others who worked as 
actors. The complaint alleges that Hill 
accepted work of attacking all insur- 
ance advisors, and the plaintiffs in par- 
ticular, and that for these broadcasts 
$450,000 was expended. 

Other allegations are that Messrs. 
Lincoln and Taylor of the Metropolitan 
had publicly attacked Siegel at various 
legislative hearings, and that the Metro- 
politan had distributed a booklet in 
which false and libelous statements were 
made against Siegel. It is also claimed 
that the Metropolitan endeavored to 
drive the plaintiffs off the radio and 
prevent them from obtaining radio time. 


STARTS INSURANCE SERVICE 


“ases 


Emil Held Available for Sales Promo- 
tion, Advertising and Publicity Work 
in All Branches of Insurance 
Emil Held, who recently resigned as 
insurance editor of the Jewish Examiner, 
is now conducting independent sales pro- 
motion, advertising and general publicity 
work for fire, life and casualty compa- 
nies, brokers ‘and agents. Mr. Held has 
an extensive acquaintance in insurance 
and a thorough knowledge of the busi- 
ness. He will also conduct insurance 
columns for general class and trade pub- 
lications, a feature of which will be 
questions and answers on all classes of 
insurance matters. While with the Jew- 
ish Examiner Mr. Held did courageous 
and valiant work in combating the de- 
structive activities of the so-called “coun- 
sellors.” Mr. Held’s address is 1229 Park 

Row Building, New York City. 





KNIGHT AGENCY WRITINGS 

Charles B. Knight Agency, Inc., New 
York, general agents of Union Central 
Life, report paid business for November 
$1,638,656 compared with $1,984,997 for 
November, 1938. Total for eleven months 
is $19,954,082 compared with $16,323,822 
for eleven months of 1938. 
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Actuaries of Pacific 
Make Coates President 


PROGRAM WIDELY DIVERSIFIED 





Conservative Interest Rate Urged; Social 
Security Held Beneficial; Warning 
on Low Cost Trend 





The Actuarial Club of the Pacific 
States met at Del Monte November 15- 
17. The first day was devoted to in- 
vestment subjects. Papers were read by 
Dwight L. Clarke, executive vice-presi- 
dent Occidental Life; Robert W. Cross, 
manager of security investments, Pacific 
Mutual; Miss Lucy E. Ritter, security 
analvst, California-Western States Life. 
R. B. Richardson acted as chairman of 
the investment section. He read the 
paper given by Dwight L. Rose before 
the last meeting of the American Life 
Convention. This was followed by a 
spirited discussion regarding problems 
involved in obtaining a satisfactory re- 
turn on investments. The investment 
officers attending emphasized that the 
actuaries should be very conservative in 
the rate of interest used in computing 
premiums, so that too great a strain 
would not be thrown on the- investment 
department. 

Actuarial Details 

November 16 was devoted to actuarial 
subjects. A. W. Havens, Pacific Mutual, 
read a paper on no-participating pre- 
miums, which was discussed by H. R. 
McCorkle. A. G. Hann gave an analysis 
of short term endowments. On social 
security changes the consensus was that 
the life insurance benefits under the 
amended act should stimulate the sale 
of insurance, as the basic benefits now 
provided can be supplemented by a mod- 
erate amount of insurance to give a sub- 
stantial income benefit to dependent chil- 
dren. Arthur W. England discussed an- 
nuity reserves, particularly the differ- 
ence in mortality experience in certain 
pension funds. A number of other sub- 
jects were taken up. 

Underwriting 

The meeting then turned its attention 
to underwriting, with Louis Schmoll 
acting as chairman. Raymond Brown 
gave a paper on ‘juvenile underwriting. 
A. H. Strubhar, Pacific Mutual, discussed 
selection from Term insurance. P. L. 
Davies, chief underwriter, Occidental 
Life, emphasized the danger of anti- 
selection during the present trend to- 
ward low cost insurance. 

R. W. Arfsten, in charge of the con- 
servation division, Metropolitan Life at 
San Francisco, gave a paper on the 
underwriting of reinstatements. A. A. 
Ferguson, West Coast Life, read a paper 
on the same subject, prepared by Carlos 
Warner, secretary of that company. 
Time control for inspection reports was 
discussed by R. P. Beckham, Retail 
Credit Co.; S.S. Ridgely, Hooper-Holmes 
and American Service Bureau, and H. B. 
Truesdell, Hartnett Inspection Service. 

Officers Elected 

Officers elected were: president, Bar- 
rett N. Coates; vice-president, A. W. 
Havens; secretary, C. N. Torok. Addi- 
tional members of the executive com- 
mittee: C. H. Tookey and Raymond 
R. Brown. 





Slater Named General 
Agent Binghamton, N. Y. 


L. R. Lunoe, manager Eastern de- 
partment Mutual Trust Life, announces 
appointment of Norman T. Slater as 
general agent in Binghamton, N. Y. Mr. 
Slater entered life insurance as an agent 
for New York Life in 1935 and made 
a record as a personal producer. He 
was appointed agency organizer in 1937. 
resigning in 1939 to become general 
agent for Mutual Trust. 


HEALEY CHOSEN MANAGER 

George B. Healey, formerly of Du- 
huque, la., has been appointed manager 
of the Cedar Rapids, Ta. agency of 
Union Central Life. This is the fourth 
Union Central agency to be opened in 
Towa. 























TELL FATHER ABOUT IT 


By convincing even one unpro- 
tected father that life insurance 
is the ideal safeguard for his fam- 
ily, an agent makes a lasting con- 


tribution to society. 


All engaged in the spreading 
of protection are constantly 
privileged to serve their 
fellow men in this way. 


Make the most of such oppor- 


tunity! 





Ged) rudlential 


Insurance ¥ Company of America 


Home Office, NEWARK, N. J. 

















E. J. Phelps Manager 
Hoey & Ellison Agency 


HAS BEEN WITH CANADA LIFE 





New Head of Life Department of Large 
General Insurance Office Succeeds 


Late H. E. Bardenheuer 





Edwin J. Phelps, who has been em- 
ployed as supervisor and assistant man- 
ager of the New York office of the Can- 
ada Life, has resigned that position and 
has been elected vice-president, director 
and manager of the Hoey & Ellison Life 
Agency, Inc., general agents of the 





Blank & Stoller 
EDWIN J. PHELPS 


Equitable Life of Iowa at 99 William 
Street, succeeding the late H. Ernest 
Bardenheuer. 

He entered the life insurance busi- 
ness immediately after gradiating from 
college, going with the Keane-Patterson 
agency of the Massachusetts Mutual, 
New York City. He became brokerage 
manager of the Forty-second Street 
branch of this agency, resigning to be- 
come assistant manager of the Leonard 
agency representing the National Life 
of Vermont where he remained until 
May, 1938, when he became branch su- 
pervisor of the New York office of the 
Canada Life, from which position he now 
resigns to become affiliated with the 
Hoey & Ellison Life Agency, Inc. 

Mr. Phelps has had an all-round ex- 
perience as personal producer and agen- 
cy organizer, recruiting, training and 
supervising full time agents. He also 
has had considerable experience in the 
supervision and production of brokerage 
business. He has been active in the 
Life Supervisors Association and the 
Life Underwriters Association of New 
York City. He is also much interested 
in civic affairs and is a director of the 
Community Chest of Mount Vernon 

Mr. Phelps is a native of Beaumont, 
Texas. He resides with his wife and two 
sons at Mount Vernon, N. Y. He is a 
graduate of Randolph-Macon Academy, 
military preparatory school, Front Royal, 
Va., and Lafayette College at Easton, 
Pa. 


W. R. MIDDELTHON ADVANCED 
The New York Life has appointed 
William R. Middelthon as agency di- 
rector in the Midtown and Chelsea of 
fices, New York Citv. Mr. Middelthon 
has been with the New York Life in 
the Vanderbilt branch since 1927. He 
has heen agency organizer in that 


office 
PRUNER MADE INSPECTOR 


C. M. Pruner has been appointed in 
spector for the life and accident depart- 
ment of Dominion of Canada General 
He has had more than sixteen years as 
a representative of the company in To- 
ronto. 
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Wm. C. Abbey Speaks 
Before Austin Agency 


GIVES PACKAGE SALES IDEAS 
Tells Brooklyn ps of Aetna Life 
Some Ways to Use Social Security 
Act in Selling 


Ways in which to use the amended 
Social Security Act as an approach to- 
ward the sale of more life insurance 
were presented at a luncheon meeting 
of the Gilbert V. Austin agency, Aetna 
Life, Brooklyn, at the Hotel Bossert on 
Monday. Speaker was William C. Ab- 
bey, field supervisor from the agency 
department of the Aetna Life. Mr. 
Abbey was a_ personal producer in 
Texas before being promoted to the 
home office. He handled the social se- 
curity subject at the Aetna Life conven- 
tion this Fall. He said that the pas- 
sage of the amendments had created an 
additional fifty to sixty billions of life 
insurance covering forty-five million 
people. 

Besides using the benefits provided 
under the amended act as a base on 


which to build additional family income 
or old age benefits through private life 
insurance, Mr. Abbey cited two specific 
opportunities for package sales: 

The first package sale is to provide 
income for a man’s widow between the 
time her youngest child reaches age 18 
and the widow reaches age 65. The 
present act makes no provision for in- 
come during that period. Mr. Abbey 
suggested that if the widow will receive 
$30 at. 65, the agent place a policy on 
the life of the husband to pay $30 a 
month from the time the youngest child 
reaches 18, say the widow is 49, until 
she reaches age 65. 

The second package sale is 
men or women in business 
under the act but who may 
tire before age 65. 
retirement income 


for either 
who come 
want to re- 
A policy to provide 

is sold to start pav- 
ments at 55 and to continue until old 
age benefits begin under the Social Se- 
curity Act. Mr. Abbey cautioned that 
earlier retirement means a slight de- 


crease in the amount of benefits under 
the act. 
A final point Mr. Abbey made was 


that using the Social Security Act as an 
approach helps the agent to qualify his 
prospect quickly. He learns that his 
prospect is earning $3,000 or more or an 
exact amount less than that. 


Charles iis Takes 
Ground Floor Quarters 


Charles Edwards, general agent of 
Manhattan Life, has moved to new 
quarters on the street floor at 1 East 
Forty-sixth Street, New York, just off 
Fifth Avenue. Mr. Edwards says that 
his idea in opening a ground floor office 
is to make it just as available to those 
seeking information on life insurance as 
for them to step into a bank. He be- 
lieves the experiment will go a long way 
toward proving whether the expense of 
street floor locations is justified. The 
Edwards agency will continue to occupy 
its present quarters at 522 Fifth Avenue 
with Associate General Agent Joseph 
L. Bachman in charge. 





ROUDEBUSH GENERAL AGENT 
Takes Position at Cobunien, Ohio, for 

Northwestern National; in Insur- 

ance Since 1933 

Appointment of Charles M. Roude- 
bush as general agent at Columbus, Ohio, 
for Northwestern National is announced. 
Mr. Roudebush’s office will be known as 
the Central Ohio agency. 

A native of Ohio and a graduate of 
Ohio Wesleyan University, Mr. Roude- 
bush has been located in Columbus for 
twenty-three years. Life insurance at- 
tracted him in 1933 representing an 
eastern company. Later he was made 
unit manager and supervisor, in which 
capacity he remained until joining 
Northwestern National. 





W. J. ADAMS 


D. ELLIS 


J. N. LAING 


As reported in The Eastern Underwriter last week the Canada Life has appointed W. J. Adams, D. Ellis and J. N. 


Laing as mathematicians. 


Holcombe’ s Conferment 


Address Now Available 


The National Chapter, Chartered Life 
Underwriters, has published the confer- 
ment address, “The New Professional 
Concept—Represented by the C. J 
Designation and Its Influence Upon Pub- 
lic Relations,” by John Marshall Hol- 
come, Jr., manager, Life Insurance 

Sales Research Bureau, delivered at the 
annual conferment of the American Col- 
lege of Life Underwriters in St. Louis. 
David McCahan, Thirty-sixth and Wal- 
nut Streets, Philadelphia, is secretary 
of the chapter. 


— are pictured above. 


The three appointees are Fellows of the Actuarial Society of America. 





TO OPPOSE WAGNER’S PLAN 

The Richmond (Va.) Association of 
Life Underwriters will hold a meeting 
December 20 to discuss plans for join- 
ing the National Association in its cam- 
paign against the proposal of Senator 
Wagner of New York that the govern- 
ment sell annuities through postoffices. 
Principal speaker at the meeting will be 
Charles J. Zimmerman, Chicago, presi- 
dent of the National Association. 





CANADIAN DATE SET 
The 1940 convention of Canadian su- 
perintendents of insurance will be held 
in Saskatoon week of September 16. 











ISLE OF OPPORTUNITY 
and 
HOME OF MANY LIFE UNDERWRITERS 
ON A CAREER BASIS 


CLIFFORD L. A\AAILLEN 


GENERAL 


THE NORTHWESTERN A\UTUAL 
LIFE INSURANCE (O/X\PANY 


547 AMADISON AVENUE 


AGENT 








Mutual Life’s Dividend 
Scale Advanced For 1940 


George A. Patton, 
manager of agencies, Mutual Life of 
New York, has announced an increased 
dividend scale for 1940. For this pur- 
pose, after establishing the required 
“fund for depreciation of securities and 
general contingencies,” the trustees have 
set aside approximately $18,000,000 for 
1940 dividend payments to policyholders. 
This is an increase of about 12% over 
1939. Funds left with the company un- 
der mode of settlement options and div- 
idends left on deposit will receive in- 
terest at 3%. The Mutual Life has an 
uninterrupted record of dividends to 
policyholders, having paid or allotted to 
them dividends for each year since its 
first policy was issued in 1843, a grand 
total of more than $969,000,000. 


vice-president and 





GREAT-WEST HAS GOOD MONTH 





Campaign in Honor of President G. W. 
Allan; Schwemm Agency in Chicago 
Led United States 

In a new business drive during No- 
vember in honor of President G. W. 


Allan, Great- West Life established a 
new record of over 3,100 individual 
sales. 

Prominent in the drive were A. H. 
Thornycraft, Winnipeg, and A. 5S. 
Boxer and J. W. Harris, both of Saska- 
toon, who between them shared top 


honors for individual achievement. 
Winnipeg, under the direction of P. V. 
Bond, and Saskatoon, whose manager is 
J. Carver, Jr., led all other agencies. 

Leading agency in the United States 
was Chicago under the management of 
Earl M. Schwemm, which agency also 
leads the entire company for the year 
to date. 





INSURABLE INTEREST CASE 


An employer does not have an insur- 
able interest in the life of his employe 
solely because of the relationship of em- 
ployer and employes. He must show 
that he had a substantial economic in- 
terest in the employe’s life, that is, that 
by virtue of the relationship he might 
be reasonably expected to reap a sub- 
stantial pecuniary benefit through the 
continued life of the employe, and to 
sustain consequent loss upon his death. 
The mere fact that at the time the pol- 
icy was issued the employe was under 
contract to the employer for a period of 
approximately a year does not, standing 
alone, disclose an insurable interest of 
the employer in the employe’s life. 
Turner v. Davidson, Georgia Supreme 


Court, 4 S. E. 2d. 814. 
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What M oder N life insurance plan 





















has been designed particularly for 
kath YX ? 
athers of Young Children : 
THE NEED Nearly every father York Life will pay an income of $100 a month the minimum. Policies with ten, fifteen or 
of young children for the remainder of the ‘period’. . . and then, twenty-year periods are available according to 
N. would agree that he at the end of the ‘period,’ will in addition pay __ the age of the father. 
a facesa rea/lifeinsur- $10,000. To illustrate the maximum of guaran- As you can see, this 
ance problem. How _ teed payments that might be made: If the father policy fills a real need 
40 can he, within his died immediately after the policy was issued, fora great many fathers. 
ae . limited budget, pro- the income payments of $100 a month would Ask a New York Life 
a ‘, vide adequate ‘in- run for the full 20 years; so the total income representative to tell 
— come protection’ payments of $24,000 plus the $10,000 payable you about it... or 
as forhis family atleast at the end of the period would amount to write to the Home 
rs until his childrenare $34,000. If he outlives the ‘20-year period,’ the Office at the address 
“a grown? If anything shou/d‘happen,’ he wantshis sum payable in event of his death would be the below for our Family 
- wife to be entirely freeto watchoverthehome;for face amount, $10,000. Of course, if he lives to Income booklet. 
- he knows that the greatest gift that any fathercan retirement age, as so many do, he can obtain, 
its leave his children is their mother’s time and care. _ throughhis policy, alife income for his later years. THE CQMPANY_ The New York Life 
Also, he wants permanent protection for his And the premium? You will probably be aims to provide life 
4 wife to continue after their children are grown. surprised to learn that insurance at the lowest cost consistent with the 
W. But when he thinks of his expenses and all during the ‘20-year ample margins of safety which the Company 
the things he wants to do for his family, he period’ the rate is not _ feels it should always maintain. A policyholder’s 
4 wonders, ‘How can I afford all this insurance much higher than for premium rate cannot be increased above that 
E. protection now, when I need it most?’ Ordinary Life. After the stated in the policy, but annual dividends, as 
. 20th year it is exactly declared, may be used to reduce the premium 
S. THE POLICY Here is the way this prob- the same as the Ordi- payments. Dividends are derived from earnings 
xp lem has already been solved nary Life rate. In short, of the Company in excess of the amount 
v. by thousands of fathers of moderate means. For the premium is very at- deemed necessary to keep it in a sound finan- 
x example, a young father takes a New York Life tractive in view of the cial condition. Policyholders get their insur- 
of ‘Family Income Policy’ of $10,000 (face amount and kind of protection offered. This ance at cost. The Company pays dividends to 
“4 amount) with a ‘20-year period.’ If he dies at _ policy, of course, is also issued for larger and _ policyholders only. The New York Life is, 
any time during the ‘20-year period,’ the New smaller amounts than $10,000, but $2,000 is and has always been, a mutual company. 
r- 
: NEW YORK LIFE 
t 
it 
; INSURANCE “@@-. COMPANY 
. A Mutual Company Founded April 12, 1845 
yf =e 
= THOMAS A. BUCKNER, Chairman of the Board 4 1 1 51 Madison Avenue, New York,N.Y. 4 4 # ALFRED. AIKEN, President 
SAFETY IS ALWAYS THE FIRST CONSIDERATION... NOTHING ELSE IS SO IMPORTANT 
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Commissioners View 
SEC Moves as Grave 


DEFER ACTION ON QUIZ FORM 


Mortality Connie Report Approved 
by Executive Committee; Propose 
Regional Meetings 


Edgewater Park, Miss., December 6. 
Features of the pre-convention 
of the executive committee of the Na- 
tional Association of Insurance Commis- 
sioners meeting here were formal ap- 
proval of the report of the special mor- 
tality committee that had been submit- 


sessions 


ted at San Francisco in June and the 
decision to hold an executive session 
later at the meeting on the SEC ques- 


to decide what the attitude of 
shall be toward the 
described as “the 
mfronting the 


tionnaire 
the convention 
TNEC investigation 
gravest situation c 
missioners and the insurance business.” 

Another decision of wide interest by 
the executive committee at its Wednes- 
day meeting was the adoption of a mo- 
tion that Commissioners should hold re- 
gional meetings between the annual con- 


comi- 


ventions and Winter sessions of the 
national body. This suggestion, which 
will be presented for action later, Is 


regional meetings should be on 
basis as the existing six zones 
vention examinations 


that the 

the same 

used in con 
Agree on Mortality Report 

Action on the mortality table followed 
a hearing at which Vice-President Ray 
D. Murphy of the Equitable Society, 
speaking for the Life Presidents Associ- 
ation; President T. A. Phillips of the 
Minnesota Mutual, representing the 
American Life Convention; and R. A. 
Hohaus, Metropolitan, president of the 
American Institute of Actuaries, en- 
dorsed the program outlined bv the as- 
sociation’s special committee of actuaries 
in a voluminous report. Speakers com- 
mended the report but agreed on certain 
points needing revision, among these be- 
ing that the policy should include state- 
ments as to mortality and interest bases 
used for valuation as well as for non- 
forfeitures. They held that inclusion of 
reserve basis was unwise and suggested 
more flexible valuation standards. 

The report was considered such an im- 
portant contribution to the subject that 
the three organizations, with the ap- 
proval of the commissions, may have it 
printed. 

Selection of next year’s annual meeting 
place was deferred by the executive 
committee until Friday. Invitations were 
received from New York City, White 
Sulphur Springs, Omaha, Nashville and 
the New England commissioners. 

At the first general session of the con- 
vention Thursday morning after brief 
opening ceremonies, addresses will be 
made by Sidney O. Smith, Gainesville, 
Ga., president National Association of 
Insurance Agents, on the American 
Agency System; and by Commissioner 
John G. Gontrum of Maryland on insur- 
ance advisers. Thursday afternoon will 
be given over to committee meetings. 


HALL ON APPRAISALS 

Henry C. Hall, assistant supervisor of 
farm loans, Connecticut Mutual, was 
one of the speakers before the American 
Society of Farm Managers and Rural 
Appraisers at its annual meeting in Chi- 
cago December 4 Mr. Hall spoke on 
the American system of appraisal and 


its relation to life insurance farm loan 
requirements. 
LEADS IN CUP RACE 

The midwestern department of Re- 
liance Life, headed by Manager Frank 
Vesser and Production Manager Adam 
Rosenthal, has again taken the lead in 
the Caritas Cup Race, displacing the 
northeastern Texas dey aahianed which 
enjoyed a brief le i during the 


second week of th 1e contest. 

Dr. Vance Ww al Montreal, has been 
honored with a fellowship in the Royal 
College of Physicians of Canada. He is 
chief medical adviser of the Montreal 


Life. 


Decision Reversed 
In the Bailey Case 


IS NOW IN FAVOR OF ESTATE 


U. S. Court of Claims Reopens Chon. 
Finds Beneficiary Paid Premiums, 
Reverses Self 


The United States Court of Claims 
this week after reopening the Bailey 
case found that as a matter of fact all 
of the premiums which came due after 


the assignment of policies had been paid 
by the beneficiary rather than by the 
insured and it therefore reversed itself 
and found in favor of the Bailey 

The court said on December 4: 
last sentence of finding seven of the 
court’s findings, entered May 29, 1939, 
is vacated, set aside, and withdrawn, and 
in lieu thereof the following finding is 
made: 

‘*‘Subsequent to Tuly 20, 1932, all pre- 
miums thereon were paid by the bene- 
ficiary and life owner Bertha M. Bailey, 
from her individual and separate funds.’ 

“In view of this fact the court is of 
opinion that plaintiffs are entitled to re- 
cover the tax and interest of $11,179.98 
paid as a result of the inclusion by the 
Commissioner of Internal Revenue of 
the proceeds of such policies in excess 
of the exemption of $40,000. The former 
opinion is modified accordingly.” 

Comment by Albert Hirst 

Albert Hirst, New York City attorney 
and counsel for the New York State As- 
sociation of Life Underwriters, in com- 
menting on the decision for The Eastern 
Underwriter, said that in his opinion in 
view of the present status of the law 
anyone who would surrender policies 
similar to those in the Bailey case or 
in the recent Dryden case would be act- 
ing ill-advisedly and hastily. He added 
that the law as it always was understood 
will continue to be the law. 

Mr. Hirst also said that in the 
case where the 
the insured 


Dryden 
decision was in favor of 
and against the government, 











Supervisor Needed in Growing Agency 
An opportunity exists in a growing life agency for a 
supervisor. Necessary qualifications are some experience as a 
personal producer, education and character. Salary or com- 
mission basis. Write for appointment. 
Box 1364, THE EASTERN UNDERWRITER, 94 Fulton St., New York 





the government’s term to appeal will ex- 
pire on January 16. 

Mr. Hirst also pointed out that in 
the Old Point National Bank case, re- 
cently decided by the board of tax ap- 
peals, the commissioner had acquiesced 
in the board’s decision which would 
seem to indicate that the treasury de- 
partment is quite satisfied with the law 
as laid down by regulation. Mr. Hirst 
continued that while it must be realized 
that handling of litigation is up to the 
department of justice, one might con- 
clude that the department of justice will 
be influenced by this attitude on the 
part of the treasury department. 

Former Decision in Case 


In May the United States Court of 
Claims found in the case of the estate 
of Walter C. Bailey that the insured 


may not release his estate of tax lia- 
bility through divesting himself of own- 
ership or control of his life insurance 
policies taken out after the passage of 
the revenue acts of 1924 and 1926. The 
tax applies to policies totaling in excess 
of $40,000. The court has now reversed 
that opinion. 

In the case of the estate of Forest F. 
Dryden, to which Mr. Hirst made refer- 
ence, the United States District Court of 
the Southern District of New York heid 
that proceeds of life insurance policies 
and proceeds of dividend additions in 
which the insured had not reserved the 
right to change the beneficiary were not 
subject to estate taxes. 


SORRELLS G. A. AT BEAUMONT: 

Republic National Life has appointed 

W. Sorrells general agent at Reau- 
mont, Texas. 
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Mutual Life Makes 
Annuity Changes 


SOME RATES ARE INCREASED 
Increased Number of States Taxing An- 
nuity Premiums, Low Interest Rates 


Chief Causes 


The Mutual Life of New 
announced that due to the increasing 
number of states taxing annuity pre- 
miums and the prevailing low interest 
rates and general financial situation, a 
new and higher scale of premiums for 
annuities has been adopted, effective De- 
cember 15. 

This applies to life annuities, joint and 
survivor annuities, temporary annuities 
and deferred annuities. Retirement in- 


York has 


come contracts are not affected by this 
change. 
The company also announced that 


after December 15 it will no longer 1s- 
sue the refund annuity but that the 
immediate life annuity with payments 
guaranteed for ten years whether the 
annuitant lives or dies, will be available 
in its place. 





Monopoly Hearings on Again 

Insurance hearings before TNEC were 
resumed yesterday at Washington. It 
is understood there will be sessions of 
the sub-committee holding these hear- 
ings on two or three days of each 
week up to the Christmas holidays. 

It was announced in advance that the 
present hearings would be devoted to 
failed life insurance companies and that 
the first such company to be looked into 
was the Federal Reserve Life of Kansas 
City. This company was placed in re- 
eo May 25, 1936, by order of 
Federal District Court at Kansas City 
as a result of a suit by a stockholder 
and policyholder who charged misman- 
agement and insolvency. The outstand- 
ing business of the company was rein- 
sured by the Occidental Life of Califor- 
nia under a contract providing a lien of 
50% against net equities with interest 
at 44%. 





RESERVE LOAN CHARTERED 


New Texas Company Will Re‘nsure Car- 
rier of Same Name in Indiana; 


Officers to Be Chosen Soon 


A charter for Reserve Loan Life, with 
home office in Dallas, has been issued 
and the new company has been licensed 
by the Texas Department. Formed pre- 
paratory to reinsuring the Reserve Loan 
Life of Indiana, the Texas carrier has a 
capital of $200,000 and surplus of $50,000, 
all paid in cash. 

Incorporators are Toddie L. Wynne 


and C. W. Murchison of Dallas and B. 


J. Wynne of Wills Point, Tex. Wynne 
and Murchison are associated in the 
Murwyn Investment Co. which pur- 


chased a controlling interest in the In- 
dianapolis company several weeks ago. 


Officers of the company will be an- 
nounced later and reinsurance of the 
Indiana company will follow licensing 


of the Texas company in that state. 





SAPIRSTEIN OPEN HOUSE 


Sam B. Sapirstein, recently appointed 
general agent for the Continental Amer- 
ican Life at 26 Court Street, Brooklyn, 
will hold —_ house Saturday, December 
9, from 1 p. m. at his new offices. 





PEARCE H. YOUNG LEADER 
Pearce H. Young, general agent in St 
Louis for Minnesota Mutual, led the 
entire agency field of the company in 
examined business in October. 
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against 
, 
to keep your resistance high to these in- 
cep y g 
fections. Metropolitan’s booklet, “Colds 
polita ' ' 
OR MEDICAL RESEARCH PURPOSES, Influenza, Pneumonia,” contains many 
the white mice you see above are practical suggestions to help you ward off 
almost miniature human beings. your doctor know about them promptly, trouble. Fill out and mail the coupon 
Their reactions to the pneumonia germ —_and _ thus give him the opportunity of and we shall send you this booklet free. 
and to certain methods of diagnosing and — determining as soon as possible which 
treating pneumonia have been of invalu- treatment is most appropriate for your ia i a cae, 
able help in the dramatic struggle waged _ particular case. M . Lif 
by eto and ee > Though pneumonia may strike with- etropolitan 1ie 
ers, mice, against death from this disease. 44+ warning, the most common symp- I C 
> Perhaps you do not realize how much __ toms usually appear after a cold or grippy nsurance ompany 
progress has recently been made in this infection or some extreme exposure or ex- (A MUTUAL COMPANY) ,*™, 
struggle—that the death rate from pneu- _ haustion. These symptoms consist of: vAaé 
monia has dropped nearly one half in the Frederick H. Ecker 
past ten years. Sudden Chill. Fever. Pain in side. cnentens ania thee 
Di : eters Cough. Thick, rust-colored sputum. : 
iagnosis of pneumonia is now more : : Leroy A. Lincoln, 
: Pe Hurried, somewhat labored breathing. PRESIDENT 
certain, determination of the type more 
accurate. Serums have been developed Any one or any combination of these 1 MADION AveNvE, New Yors, N. Y. 
which are highly effective in combating symptoms indicates illness which may be | [77777777 7"7"" 
the disease—provided they are given in _ pneumonia. So, a doctor should be called Metropolitan Life Insurance Company 
time. New chemical compounds also are _at once. Tragic situations have resulted 1 Madison Avenue, New York, Dept. 1239-L 
playing an important role in the control _ from delay in seeking medical treatment. Please send me a copy of your booklet, 
f 2 ; oe “Colds, Influenza, Pneumonia.” 
of pneumonia. Pneumonia works fast, and the physician 
> That this progress has been made, that must work faster to check the disease. —— 
it offers so much hope of relief and cure, | » Winter and early spring are the months 
gives you more reason than ever for being —_ when colds and pneumonia are most fre- Street 
on the alert to detect pneumonia’s dan- quent. During those coming danger City on 
ger signals. More reason, too, for letting = months, there is much that can be done = 
This advertisement appea:s in the December 30th issues Harpers Magazine, National Magazine, 
American Magazine, Parents’ Redbook, 





of Collier's and Saturday Evening Post; in Time, Decem- 


ber 25th! and in the January issues of Atlantic Monthly, 


The total circulation of all these magazines is more than 25,000,000. 


Woman's Home Companion, Ladies’ Home Journal, 
McCall's Magazine, Good Housekeeping and Hygeia. 
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A. N. Kemp Speaker On 
Investment Problems 
INCREASE 








SHOWS HOW TAXES 


Discouraging Burden Upon Thrifty Pol- 
icyholders; Laudable Objectives of 
Prudence Circumvented 
Insurance company management and 
investment procedures were discussed by 
A. N. Kemp, president Pacific Mutual 
Life, at a meeting of the Junior Cham- 
ber of Commerce in Los Angeles. Say- 
ing that the problem of investment is a 
continuing one, Mr. Kemp declared that 
last year the principal life insurance 
companies were confronted with the 
employment of more than $5,300,000,000 
paid in by and accumulated for policy- 

holders. 

As one element affecting the invest- 
ment situation, Mr. Kemp drew attention 
to the tax burden: “It has been esti- 
mated that taxes alone extracted a pen- 
alty of something approaching one-fifth 
of a billion dollars this past year from 
life insurance companies. Such a tax 
is, in fact, a tax upon a tax and imposes 
a most discouraging burden upon the 
thrifty policyholder who is seeking to 
provide for himself and his dependants 
the very benefit which is thus subtracted 
from his accumulation and given to 
someone else. The process is one 
which may well circumvent the meritori- 
ous objectives of prudence, and place a 
premium upon prodigal extravagance. 


How Taxes Mount 


“Historically, the tax picture during 
the past generation in this country is a 
gloomy one. From a modest base in 
1908 when the Federal Government col- 
lected $543,000,000 in taxes, the rise over 
the succeeding thirty years mounted in- 
exorably, until at the end of 1937 we 
find the national government extracting 
a total of $5,476,700,000 in aggregate 
levies, and the end was not then. Ex- 
pressed in terms of relative populations, 
this means that the per capita tax has 


ballooned more than 700% from $6.09 
to $43.81. These taxes directly affect 


earnings and the tendency to increase 
their burden is greatly to be deplored.” 

Mr. Kemp drew attention to the basic 
insurance concept of investment, derived 
from the Lawrence Chamberlain de- 
scription: safety of principal, regularity 
of income, freedom from care, freedom 
from taxation, acceptable denomination, 
acceptable maturity, marketability and 
diversification. 


FOOSANER SPEAKS ON WILLS 


Addresses Agents of Travelers in Newark 
on Considering That Subject To- 
gether With Insurance 
Samuel J. Foosaner, Newark attor 
ney, addressed the life agency force of 
the Travelers there December 4 on the 
relationship between the subjects of 
wills and life insurance He pointed 
out that no estate plan which considers 
one element without the other can pos- 
sibly comprise an answer to a client's 
problems. He cited numerous examples 
of how thorough review of the testa- 
tor’s problem, when his will is drafted, 
reveals needs for life insurance and the 
assistance of a capable life insurance 

man 


PLAN THAT WORKS WELL 


Bankers Life of Iowa salesmen are 
averaging a better than 17.5% return 
on one of their mailings It’s a card 
offering the prospect a handy, black 
morocco pocket diary with his name on 
it in gold. The inquiry card the pros- 
pects are returning at this satisfactory 
rate clearly states that the salesman 
will explain the company’s Double Duty 
Dollar Plan. Thus, the way is paved 
for an interview. 


NOLLEN AND JAEGER HONORED 


In a series of thirty-day campaigns 
honoring President Gerard S. Nollen 
and Vice-President W. W Jaeger, 
Bankers Life of Iowa, salesmen wrote 
more than $7,500,000 of new business. 
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Northern of Canada Offers Thirty-Year 
Endowment; Premium Provided by 
Assignment of Assured’s Pay 
Northern Life of Canada is offering 
a special Thirty-Year Endowment pol- 
enlisted in an 
army, The 
monthly instalment of the premium is 
to be paid by means of an assignment 
of that amount of the soldier’s pay and 
is to be deducted by the government. 
The contract will be issued to those be- 

tween ages 18 and 30, inclusive. 

\ premium of $2.50 monthly provides 
$1,000 insurance at all these but 
the values in the policy depend upon 
the age at issue. Dividends will be paid 
annually commencing at the end of the 
second year. A special provision allows 
interchange of the policy to standard 
Ordinary life participating plan by pay- 
ment of an increased premium after 
such change is made. Such policy would 
be subject to the regular war clause. 


icy to persons actually 


naval or aviation’ unit. 


ages 


W. J. McDONNELL DEAD 
W. J. McDonnell, superintendent West 
Toronto branch, Prudential, with which 
he had served for more than twenty- 


five years, died November 30. 


Writings by Girard Life 
Much Higher This Year 
Girard Life agencies paid for during 
the period from January 1 to October 
1 $2,371,029, which represents a volume 
of new paid business equal to the total 
for the entire year 1938, a gain of $784,- 
759, or 49.47% above the production for 
the three-quarters period of 1938. With 
this production accomplished, the entire 
volume of business paid for during the 
last quarter of 1939 will be a gain over 
the full year’s production of 1938. 
Agencies leading in paid for produc- 
tion, end of third quarter, 1939: Jay & 
Jay, Newark, N. J.; Town & Village 
Insurance Service, Inc., Columbus, O.; 
F. Baruch Agency, Inc., Philadelphia; 
Town & Village Insurance Service, Inc., 
of Pa., York; Watt Insurance Agency 
Co., Cleveland. 


GREAT-WEST DIVIDENDS SAME 
Great-West Life has announced that 
no change will be made January 1 in 
the current dividend scale to policy- 
holders, nor in the rate of interest pay- 
able on dividend funds and proceeds of 
policies left on deposit with the com- 
pany. 





——_.. 
—= 


QUIZ HELD IN ST. LOUIS 





Life Underwriters Select Two Teams of 
Five Each to Answer Questions, 
Prizes Awarded 
For their November meeting the Life 
Underwriters Association of St. Louis 
quiz in insur- 
The “professor” used two teams 
of competitors, five men in each, com- 
posed of two general agents, two CLU 


weekly 


rrepared a “professor 
I 


’ 


, 
ance. 


members, premium solici- 


tors, two special agents on Ordinary and 


two 


two supervisors, divided equally on the 
two teams. The teams were drawn by 
lot. 

The professor was George Means, a 
branch manager for Metropolitan. If a 
team member failed to answer a ques- 
tion within the time limit, a volunteer 
from the audience was called upon. 
Those comprising the teams were Irven 
Barker, CLU, Connecticut Mutual; Al- 
bert Cox, Massachusetts Mutual; John 
Connolly, Mutual Benefit; E. L. Knetz- 
ker, Aetna; Walter Payne, Prudential; 
Wolf Sawyer, John Hancock; Lawrence 
Stern, CLU, Penn Mutual; Felix Tuger, 
Metropolitan; W. H. Van Sickler, State 
Mutual. 


ONE OF A SERIES DEDICATED TO OUR ORGANIZATION 


any Berkshire 
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Depict Events In Life Of 
Washington on Calendar 


WALTER H. HINTON THE ARTIST 





Doing Series of Ten Paintings For 
Washington National of Illinois, Five 
of Which Are Completed 





Three years ago the Washington Na- 
tional of Illinois employed the well 
known artist, Walter Haskell Hinton, to 
paint a series of ten paintings depicting 
little known but authentic historical 
events in the life of George Washington 
so that its policyholders and the public 
at large might better know what events 
had their part in shaping the character 
and destiny of our country’s First Pres- 
ident. Mr. Hinton was selected as the 
artist because of his intimate knowledge 
of the historical events in the life of 
Washington—particularly as a young 
man—and his ability to accurately por- 
trav these events on canvas. 

Five of the paintings have already 
been completed and now hang in the 
executive offices of the Washington Na- 
tional’s home office at Evanston, Ill. In 
addition the company is reproducing the 
scenes on its calendars each year, which 
are distributed to friends and_ policy- 
holders throughout the country. They 
are also appreciatively received in schools 
and colleges and by historical organi- 
zations. 

1939 and 1940 Calendar Scenes 

The 1939 calendar scene was the Ferry 
farm, located on the banks of the Rap- 
pahannock opposite Fredericksburg, 
where George Washington was reared. 
A wholesome, vigorous farm boy, inter- 
ested and active in the life around him, 
he naturally acquired that love of coun- 
try life and animals that influenced his 
entire life. A born horseman, Washing- 
ton soon became famous as an equestrian 
at a time when horsemanship was part 
of everyday life. Thus the Washington 
National’s 1940 calendar, of which half 
a million are being distributed, portrays 
Washington breaking a colt. ° 

Almost Joined British Navy 

The calendar for the year 1941 will 
depict another little known event in the 
life of Washington which had a distinct 
bearing on the history of our country, 
for had the plans of George Washing- 
ton been carried through it is very 
doubtful if he would have been the 
First President of the United States. 

\t the suggestion of his half-brother 
Lawrence, George was planning to en- 
ter the British Navy as a midshipman. 
In fact, his plans had progressed so far 
that all arrangements had been made, 
his chest packed and transportation ar- 
ranged to carry him and his effects 
aboard a British Man-of-War. At the 
last minute his mother persuaded him 
to give up the thought and remain to 
help her operate the Ferry farm. Mr. 
Hinton has most interestingly portrayed 
this scene between George Washington 
and his mother. 


ELLIS HEADS FUND DRIVE 


Boston Man Who Led Community Cam- 
paign Last Year Has Strong Group 
of Life Insurance Associates 


The 1940 Greater Boston Community 
Fund Campaign opens January 22, con- 
tinuing through February 6, with the 
insurance division headed again this 
year by Alexander Ellis of Fairfield & 
Fllis. Mr. Ellis, president of the In- 
surance Society of Massachusetts, has 
obtained support of the following asso- 
ciates for the life insurance side of the 
drive: 


Group chairman, Harold P. Cooley, general 
asent Equitable of Iowa, whose leadership has 
secured the following co-workers: Richard W. 
Partridge, general agent New England Mutual, 
group vice-chairman; Christine A. Mason, Equi- 
table of Iowa, group secretary. Committeemen : 
pote oO. Bogardus, general agent Union Mutual; 
. S. Braunig, general agent Massachusetts Mu- 
gai William L. Wadsworth, supervisor Merle 
J Summers agency, New England Mutual; 
rank E. Bennett, cashier Equitable Society: 
Alex M. Hammer, general agent Provident Mu- 
taal: Leonard T. Smith, Prudential; William 
Tartens, Metropolitan, and Frank T. Bobst, 
Tohn Hancock, 


Canadian Sales Up 
Month of October 


HIGHEST RECORD SINCE 1931 





Advance Attributed to War and Good 
Crops; Seven of Nine Provinces 
Show Some Betterment 





War conditions and good crops con- 
tinue to accelerate the sale of life in- 
surance in Canada. Total sales for Can- 
ada and Newfoundland in October were 
$34,600,000, a gain of 7.12% over the 
same month last year and the highest 
level for that month since 1931. The 
increase is particularly significant in 
view of the war clauses now being in- 
serted in policies. 

Gains were shown in seven of the 
nine provinces, the ene st increase be- 
ing 59.6% in Prince Edward Island. 
Quebec was down slightly and New- 
foundland 16.9%. The figures are sup- 
plied by the Canadian Life Officers’ As- 
sociation and are exclusive of Group in- 
surance, annuities, pension bonds with- 
out insurance, reinsurance, revivals, etc. 
October sales by provinces follow with 
three ciphers omitted: 


1939 1938 

ee $ 2,499 $ 2,327 
BS nvéacrencnenaceseda 1,991 1,666 
ee eee Pee 1,254 1,056 
BO. Ha Ktaddeecnoe canes 2,454 1,972 
PPE eT ToT ee OTe 15,151 14,497 
er rr 8,249 8,265 
New Brunewick .ccccccccse 994 731 
BE BEE cones n kwaaavecs 1,581 1,370 
Pele TE. Thcediwsces acne 206 129 
Newfoundland ............. 298 359 
TD tkebdesaxenaeee ..- $34,677 $32,372 





USE OF ESTATE PROBATION 





Louisville Agents’ Organization Devotes 
Session to Subject; R. & R. Service 
School Plans 

A demonstration of the steps involved 
in the probation of an estate was the 
feature of a meeting of the Louisville 
Association of Life Underwriters, held 
recently. Participants in the demonstra- 
tion, which was arranged by W. Scott 
Smith, Massachusetts Mutual Life gen- 
eral agent, were Flavie C. Adams, as- 
sistant vice-president, Fidelity & Colum- 
bia Trust Co.; Thomas J. Wood, an 
attorney, and Harry W. Russell, pro- 
bate court clerk. 

The agents and the Louisville Gen- 
eral Agents & Managers Association 
are cooperating in conducting a Research 
and Review Service School which opened 
November 18. Tom Lipscomb, Penn Mu- 
tual Life, is general chairman in charge 
of arrangements 





S. PETERFREUND ANNIVERSARY 

Samuel Peterfreund, manager Essex 
district, Metropolitan Life, has _ been 
with that company since 1911. He will 
celebrate his twenty-eighth anniversary 
at a dinner party December 14. Guests 
expected from the home office are G. 
Hoyle Wright, superintendent of agen- 
cies, and Ernest H. Wilkes, vice-presi- 
dent. Mr. Peterfreund has served as 
New York deputy assistant manager, 
Kansas City (Mo.) district manager and 
was made Essex district manager in 
1921. Mr. Peterfreund, a Newark resi- 
dent nineteen years, is a thirty-secord 
degree Mason, a Shriner and a member 
of several civic organizations. 





EXAMINATIONS IN APRIL 


J. G. Parker, general manager of Im- 
perial Lite, Canada, announces that the 
Institute of Actuaries, London, England. 
will hold examinations from April 29 
to May 4, 1940. Mr. Parker is hon- 
orary supervisor in Toronto for the in 
stitute. 





F. B. PIDGEON ADVANCED 
F. B. Pidgeon, who joined Confedera- 
tion Life in 1929, has been appointed 
superintendent of Group sales for Can- 
ada and Newfoundland. 




















FAIRCHILD AERIAL SURVEYS, INC. 


A BIG LITTLE AGENCY 


In this series of advertisements dedicated to Provident Mutual 
general agencies we have very naturally concentrated on big 
agencies. 


In this advertisement we pay tribute to a big little agency, 
which is growing in power and importance—the Portland, 
Oregon, Agency under Dudley F. “Dud” Clark. 


The past few years have shown great progress in this agency. 
In 1937 business increased 49%. Last year it increased 36% and 
the agency led all agencies of its group in percentage of quota. 
This year it continues the upward march. 


Nor are all gains limited to volume statistics. The lapse rate 
is low; the average policy high. Gain in insurance in force is 
20% above quota this year. One Portland agent became “Man 
of the Month” a short time ago by leading all agents of the 
Company. 


Congratulations to a “little” agency which is growing up 
quite soundly. 


PROVIDENT MUTUAL 


LIFE INSURANCE COMPANY OF PHILADELPHIA 
Pennsylvania @ Founded 1865 
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IDEAS that CLICK | 


By Paul Troth 


No two agents sell insurance in exactly 
the same way, which also applies to the 
way they get prospects. What they sell 
and how they sell it is principally an idea. 
Some ideas which have proved successful, 
and which are now being employed, will 
be offered readers of The Eastern Under- 
writer in this column from time to time. 


No. 114 


You scratch my back and I'll scratch 
yours is good business. Frank L. Mc- 
Farlane in talking about some of his 
prospecting methods calls it reciprocity. 
He tries to help his clients get clients 
for themselves and he finds that they 
will try to reciprocate. For instance, if 









TIME 
4o THINK aboot 


Lire Lnsugance 
_Z®obnW. Agent 


ota 






It’s my way of repaying John for sending 
me patients! 


asked to recommend a doctor or a den- 
tist, he recommends one of his clients in 
either profession. 

Mr. McFarlane, who is with the Aetna 
Life in Cleveland, is a Chartered Life 
Underwriter. Invited to speak before 
the Toronto Association of Life Under- 
writers on getting prospects, he suggest- 
ed that an agent build a book with one 
page devoted to each client. Upon per- 
sonal contact the agent is to develop 
each of these points: 

Has the client all of his insurance pro- 
grammed ? 

Has he been given a complete policy- 
record book? 

Has his wife adequate life insurance? 
Mr. McFarlane explained that this was 
an ultimate view for first the husband 
had to be covered thoroughly and his 
program of shelter, food and clothing 
for his dependents had to be completed 
to the full before there was any question 
of insurance for the wife. 

Is he in a financial position to take 
out insurance on the lives of his chil- 
dren? 

Could he be 
surance ? 

What are the chances of Group insur- 
ance in the client’s firm? 

What are the client’s plans in the way 
of annuities and other insurance which 
are still incomplete ? 

Mr. McFarlane believes that such a 
record of each client is the first step 
in a system of intensive prospecting. He 
has found that when an agent follows 
such a schedule point by point there is 
a noticeable gain in his life sales. 

On the reciprocity idea, he lets trust 
officers, tax consultants, attorneys, audi- 
tors, know that he is in a position to 
help them in their work on points of 
insurance on which they are apt to bi 
vague. They in turn are willing to help 
him. He doesn’t hesitate to call on 
friends for he makes his approach on 
the basis of seeing whether or not the 
insurance they already have will do what 
they expect it to do. 


interested in business in- 


Supervisors Present 
Ideas to Managers 


LOS ANGELES MEETING A HIT 





Robert L. Woods, Rex D. Jeffrey and 
A. J. Gillette Contribute to Program 
Considered Valuable 





Taking another step in their program 
of having their associates express their 
ideas on agency work, members of the 
Life Insurance Managers Association, 
Los Angeles, heard members of the Life 
Insurance Supervisors Association give 
talks on three phases of the work. So 
well pleased were the managers that 
requests for copies of the talks have 
been made to the trio who contributed 
to the session, which was an overflow 
one and was held November 27. 

President Eldin L. Smith of the super- 
visors’ association was program chair- 
man and he presented to the managers 
Robert L. Woods, assistant general agent 
John W. Yates general agency of Mas- 
sachusetts Mutual, who talked on “De- 
veloping the Hidden Values in Present 
Agency Force”; Rex D. Jeffrey, agency 
supervisor James H. Cowles general 
agency, Provident Mutual, whose subject 
was “A Supervisor Looks at Recruiting,” 
and A. J. Gillette, associate general 
agent, S. S. Northington general agency, 
Connecticut Mutual, with his topic “Joint 
Field Work as an Aid in Establishing 
New Men and Keeping Old Men in 
Production.” 

Next Meeting December 18 ; 

Two business items were a part ot 
the program. It was decided to hold 
but one meeting this month, and that 
to be December 18, in the form of a 
dinner at which the wives of the mem- 
bers will be the guests of honor and 
at which time the new officers will be 
selected. 


Great American Offers 
New “Christmas Package” 


Leading producers of Great American 
Lite will be guests of the company in 
New Orleans tor the Sugar Bowl toot- 
ball game January 1, President C. LE. 
Becker has announced. The leading pro- 
ducer will be given the choice of a Car- 
ribean cruise to Guatemala or a trip to 
Calitornia. Following the largest single 
day’s volume of new insurance in the 
history of the company, which was a 
birthday tribute to President Becker on 
November 13, the Great American is 
currently offering as a Christmas Pack- 
age a $1,000 Ordinary policy which pro- 
vides for payment of $100 each Christ- 
mas to the beneficiary for twelve years. 


THROGMORTON ON SELLING 

Louie E. Throgmorton, regional man- 
ager for Aetna Life at Shreveport, em- 
phasized the importance of plain horse 
sense and quick thinking during the sales 
interview at the November meeting ot 
the Dallas Association of Life Under- 
writers. Mr. Throgmorton, who is presi- 
dent of the Louisiana association, de- 
clared that it is more important tor a 
life underwriter to understand the needs 
and usages of life insurance, so that he 
can amend his sales talk to meet vari- 
ous difficulties, than to have a planned 
sales talk. He cited instances of so- 
called “high pressure selling” which had 
worthwhile results for which the “vic- 
tim” was later appreciative of the efforts 
of the salesman. 








REHEARING ON THRIFT UNITS 
The Nebraska Department will take 
part in rehearing of the case in which 
the one question is whether the small 
insurance coverage carried in thrift units 
issued by Cosmopolitan Old Line Life 
makes the contract one governed by the 
insurance laws which permit reinstate- 
ment after three years. The case will 
be heard before the Supreme Court, 
which held that they were not insurance 
contracts and that the holders of thrift 
certificates lost all rights because of the 
two-year reinstatement clause in the 
contracts. 
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Connecticut Mutual 
Has Advanced School 


CONDUCTED AT HOME OFFICE 





Vincent B. Coffin in Charge Assisted by 
Edward C. Andersen; Two Men 
From Field Contribute 





A school on advanced underwriting 
opened at the home office of Connecti- 
cut Mutual December 4 and continued 
through December 7. Those selected to 
attend the school were the sixteen lead- 
ing second year representatives who had 
qualified on a production basis. This 
school is part of the company’s program 
for stepping up training activities in all 
directions. It was under the general 
supervision of Vincent B. Coffin, second 
vice-president and _ superintendent of 
agencies, who was assisted by Edward 


C. Andersen, educational director, and 
other members of the agency depart- 
ment and home office staff. 


Home office specialists covered such 
subjects as settlement options, trusts, 
programming, pension trusts, salary sav- 
ings, advertising, social security and un- 
derwriting. Two men from the field, 
Wallace N. Watson, general agent, Bos- 
ton, and Frank D. Walker, Indianapolis, 
were also on the program and presented 
selling ideas which they have found suc- 
cessful. 





STATE MUTUAL DIVIDEND 





Present Scale to Obtain in 1940; Interest 
on Deferred Settlements to Re- 
main Unchanged 

President Chandler Bullock of State 
Mutual Life has announced that the 
dividend distribution for 1940, and the 
interest payable on deferred settlements 
and dividends left with the company to 
accumulate, shall be on the same basis 
as for 1939. Dividends paid in 1940 will 
be the same as those paid in 1939 on 
corresponding policies. Interest credited 
on accumulated dividends will be at the 
same 3% rate as allowed this year. In- 
terest on instalment settlements will be 
at 3% where there is a withdrawal privi- 
lege and at 3.5% where the beneficiary 
does not have a withdrawal right. 





Udy 
é 
thadtel 


Cay 


Since 1848 
UNION MUTUAL LIFE 


INSURANCE COMPANY 
PORTLAND, MAINE 











New Building Item No. 1 


Bankers Life promises to set an 
all-time record for “Firsts” with 
its new Home Office Building, now 
in final stages of construction. To 
wit: 


FIRST with a “Kibitzers’ Gal- 
lery” for spectators at the 
building site, now widely pub- 
licized and copied. 

FIRST to utilize Corning Glass 
Company’s newest large units 
of molded glass for decorative 
panels in exterior design. 
Rockefeller Center has some- 
what similar panels, in smaller 
units. 


FIRST in America to adopt a 
combination of radiant heating 
and air conditioning. 


and now 


FIRST to install newest type of 
street electroliers which engi- 
neers say will someday be 
standard equipment on major 
streets of metropolitan centers 
everywhere. 


New Building Item No. 2 


Toronto's London Life, occupant 
of one of this continent’s most 
beautiful Home Office buildings, 
plans an addition to that structure, 
complimented Bankers Life recent- 
ly by sending a delegation to Des 
Moines to inspect the Bankers Life 
building project. Heading the del- 
egation was Managing Director E. 
E. Reed; his companions, Robert E. 
Reed, son; O. D. Newton, Secre- 
tary, and Architects D. A. Henni- 
gar and P. A. Deacon. 


New Building Item No. 3 


Engineering News-Record, “bi- 
ble” of the building trades, devoted 
five full pages in its October 26th 
issue to the new Bankers Life 
Home Office building, classed it as 
one of the “ten notable buildings 
of the year.” 


New Building Item No. 4 


Innovation in Des Moines will 
be trees— European Lindens — 
growing up out of the sidewalk on 
three sides of the new Bankers Life 
Home Office. Thus, to the city’s 
business district, Bankers Life will 
bring a touch of the wooded slopes, 
valleys and ridges which add so 
much to the beauty and charm of 
Des Moines’ residential areas. 
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Returns on Proceeds 
Of Life Insurance 


PHILA. MEN GIVEN DETAILS 





Net Return to Beneficiaries 3.84%; G. T. 
Stephenson Gives Views on Use of 
Trust Method : : 
In spite of the difficulty of finding safe 
and sound investments returning a sat- 
isfactory yield, proceeds of life insur- 
ance received in trust by the seven lead- 
ing trust companies of Philadelphia, with 
the trustee authorized to use its own 
discretion in its investment, gave a net 
return of 3.84% to the beneficiaries. — 
This record of trust administration 
by Philadelphia banking institutions was 
cited by Gilbert T. Stephenson, trust 
research director American Bankers As- 
sociation, in his address to the joint 
committee of the Corporate Fiduciaries 
Association and the Philadelphia Asso- 
ciation of Life Underwriters. 


Ten-Year Period 


Mr. Stephenson gave the Philadelphia 
life insurance trust record as an ex- 
ample of the manner in which about 
3,000 trust companies throughout the 
country are administering the proceeds 
of life insurance. These figures showed 
that in the ten-year period from Jan- 
uary 1, 1930, to October 1, 1939, the 
five largest trust institutions in Phila- 
delphia received in trust $9,425,960 of 
life insurance proceeds. October 1, 1939, 
the market value of the investments of 
these proceeds was $9,487,779, showing a 
capital appreciation of $68,818. The 
gross income during the current years 
of these investments was $379,672, or 
4.03% which, after deducting the trus- 
tee’s commission, left a net income of 
$360,689, or 3.83%. 

These figures include only the pro- 
ceeds which the trustee was authorized 
to invest at its own discretion in non- 
legals as well as legals. 


Other Figures Presented 


He also presented figures of the same 
five Philadelphia trust companies from 
January 1, 1938, to October 1, 1939, 
showing that during that period they 
had received in trust $4,133,999 of life 
insurance proceeds, which today showed 
a capital appreciation of $4,622 and 
which had returned a net income to the 
beneficiaries of 3.59%. 

Mr. Stephenson drew the conclusion 
that if the quality of administration is 
substantially the same whether the pro- 
ceeds are left with the insurance com- 
pany or put in trust with the trust in- 
stitution, the life insurance trust should 
be considered on its merits and should 
be employed as a mode of settlement if, 
and only if, it means better service to 
the beneficiaries or better protection of 
the general estate. 





Huntington, Wilde 


(Continued from Page 3) 
whom qualified through outstanding per- 
sonal production. 

General agents and managers present 
were R. E. Larkin, New York; H. E. 
Nyhart, Indianapolis; D. J. Luick, Min- 
neapolis; C. M. Maxwell, Des Moines; 
L. E. Reitz, Kansas City; H. J. Ander- 
son, Manchester; A. C. Prendergast, 
Dallas; P. H. Kent, Rutland; J. M. 
Pasner, Stamford. 


Huntington and Wilde Careers 


_ Robert W. Huntington was educated 
in Hartford High School and Yale Col- 
lege, class of ’89. He became a clerk in 
the Connecticut General until 1893, when 
he was appointed actuary. In May, 
1899, he was appointed secretary and in 
May, 1901, was elected president. He 
became chairman of the board in 1936. 

Frazar B. Wilde was elected president 
of the Connecticut General in 1936, be- 
ing 41 years old at the time. Except 
tor a brief experience in newspaper work 
and nearly two years in war service at 
the Mexican border, Plattsburg. and 
France, he spent his entire business life 
with the Connecticut General. He joined 


Effrein Made Manager 
Brokerage Department 








Raymond J. Wiese and Anthony 
B. Effrein 


Announcement has been made by Ray- 
mond J. Wiese, general agent at Chi- 
cago for Northwestern National Life, of 
appointment of Anthony B. Effrein as 
manager of the agency’s brokerage de- 
partment. Mr. Effrein is from St. Louis 
where he was in insurance for eleven 
years. In the last seven years he was 
assistant manager in charge of the brok- 
erage division for Prudential in that city. 
His brokerage record shows that for a 
number of years he was responsible for 
more than $3,000,000 of business an- 
nually. 

Mr. Wiese was made general manager 
for Northwestern National in Chicago 
last March. Since that time he has lifted 
the agency’s standing from far down in 
the list to fifth place in paid-for ranking. 


G. W. BOERSIG, JR., DEAD 
George W. Boersig, Jr., Indianapolis, 
special agent for Connecticut Mutual, 
died November 30 of heart disease, 
age 31. 








that company in 1914 as an office boy, 
then became statistical clerk in the agen- 
cy department. Back from France he 
was auditor, traveling among the agen- 
cies and gaining further insight into 
agency problems. He became head of 
the claim department in 1924 and in 1925 
was elected secretary of the accident 
department. He was elected secretary in 
1927, his duties being in charge of acci- 
dent, Group and personnel departments. 
In 1932 he was elected vice-president. 
He is chairman of the board of the 
Institute of Life Insurance. 
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TO RENEW TRAINING COURSE 
Philadelphia Begins School December 
14 With’ Highly Representative 
Group of Lecturers 
The comprehensive training course in 
estate protection, taxation and business 
insurance, which won the Philadelphia 
Association of Life Underwriters na- 
tional commendation last year, is to be 
repeated this season. The school’s sec- 
ond year will get under way December 
14, with Dr. Solomon S. Huebner, presi- 
dent American College of Life Under- 
writers, as the first lecturer, and will 
run for a period of twenty-five weeks 
ending May 29. Among the lecturers 

will be: 

Wallace N. Watson, general agent Connecti- 
cut Mutual at Boston; James Elton Bragg, gen- 
eral agent Guardian Life, New York; J. L. 
Weatherly, manager new business department 
Fidelity-Philadelphia Trust; Irvin Bendiner, New 
York Life, Philadelphia; E. L. Reiley, manager 
Penn Mutual home office agency; Felix Levy, 
Penn Mutual Life, New York; Leon Gilbert 
Simon, Equitable Society, New York; Lester 
A. Rosen, Union Central, New York; C. Pres- 
ton Dawson, general agent New England Mu- 
tual, New York; Basil Collins, trust officer Old 
Colony Trust, Boston; Dr. David MeCahan, 
dean American College of Life Underwriters; 
Morton H. Wilner, general agent State Mutual, 
Philadelphia; John D. Wright, Baltimore tax 
consultant; Edward S. Morris, deputy attorney 
general, inheritance tax division of Pennsyl- 
vania; R. Graeme Smith, Philadelphia district 
manager Connecticut General; Ralph Engelsman, 
New York general agent Penn Mutual; A. 
Douglas Oliver, trust officer Provident Trust, 








i Es EMBLEM of.a 


strong, enduring life in- 
surance company which 
for 72 years has adhered 
to principles of justice 
and friendliness. Well 
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Philadelphia; Denis Maduro, counsel Life Un 
derwriters Association, New York City; Robert 
Dechert, general counsel Penn Mutual; Stuart 
F. Smith, Philadelphia general agent Connecticut 
General; E. Paul Huttinger, agency secretary 
Penn Mutual. 


ANDERSON ELECTED PRESIDENT 
J. N. Anderson, Baltimore, has been 
elected president of the new associa- 
tion of managers of Ordinary agencies, 
Life Insurance Co. of Virginia, which 
held a three-day meeting in Richmond 
Other officers elected are C. S. Cald- 
well, Oklahoma City, vice-president; ] 
D. Shafer, Dayton, secretary-treasurer. 











BENEFITS PAID SINCE FIRST POLICY ISSUED IN 1871 OVER 
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Pirnie Strikes At 
Savings Bank Plan 


SPEAKS TO PHILADELPHIA MEN 

Charges a Group With Per- 

nicious Activities; Emphasis on Main- 
taining the Home 





A forces ful attack on savings bank life 
insurance; an arraignment that termed 
it radic al j in thought and communistic in 
principle, and that aimed to undermine 
the American principle of government, 
was delivered by Roderick Pirnie, Mas- 
sachusetts Mutual general agent at 
Providence, in his address last week to 
the Philadelphia Association of Life 
Underwriters. Mr. Pirnie minced no 
words in his onslaught against savings 
bank life insurance, which he described 
as “the most communistic thought ever 
introduced into the life of America.” In 
Massachusetts, he said, it is being used 
as a vehicle to carry on insidious at- 
tacks on the institution of life insur- 
ance. He pointed out that life insur- 
ance is the one bulwark that saved the 
economic system of the country from 
collapse in 1931 and that, as a result, 
it has been singled out as the thing to 
attack by the Communists. 

Activity in Schools 

Mr. Pirnie asserted that the Massa- 
chusetts savings bank life insurance en- 
thusiasts are sending educators to every 
college, university and secondary school 
in the state to describe “the evils of 


life insurance and the agent.” These 
youth are the future key men of the 
nation, he pointed out, and the institu- 
tion of life insurance must fight these 
attacks with addresses before clubs, 
schools, ete. 
Ideas on Selling 
The first part of his address dealt 


with selling, based on the premise that 
closing a sale anu getting the commis- 
sion is not the entire sale, but is merely 
going half way in making the sale. He 
claimed that in spite of depressed busi- 
ness conditions insurance is being sold 
and that there is plenty of money with 
which to buy if one has what is wanted. 
He added: “Some people have lost con- 
fidence in business; some in themselves. 


If ever there was a time when we 
needed confidence in ourselves, it is 
right now. There is no better group 


to radiate self- confidence than the life 
underwriters.” 

The other half of selling, Mr. Pirnie 
contended, is “assuming the responsibili- 
ties and the obligations that selling a 
policy puts upon us. We life insurance 
men have the greatest opportunity any 
group ever had to make this country the 
great democracy it was founded. The 
thing that made America what it is, is 
the American home. If we can under- 
write that home and hold it together, 
our social and economic problems will 
be taken care of.” And so he sug- 
gested that a sufficient income be left 
the widow so that she is at no time a 
liability on her children 

Social Security 

He advocated holding the family to- 
gether through the common school edu- 
cation of the youngest child, “dissipat- 
ing the proceeds if necessary.” He held, 
too, that social security, far from being 
a basic backlog of family needs, is, in- 
stead a political football and would re- 
main so until the reserve question is 
handled sanely. Mr. Pirnie’s definition 
of a sale is: “When you can hear your 


ideas coming back to you through the 
lips of your prospect as though thev 
were his own, vou’ve made a sale.” 


TEXAS GENERAL ‘AGENTS 
Three general agency appointments by 
different companies have just been made 


in Texas. S. C. Unsell is new general 
agent in Dallas for Protective Life of 
3irmingham. G. C. McClellan will be 


continued as Mr. Unsell’s associate. M. 
L. Hansard is now general agent at El 
Campo for Republic National of Dallas. 

H. Norton has been appointed gen- 
eral agent at Corpus Christi for United 
Fidelity Life of Dallas. 


Equitable Field Force 
In N. Y. to Hear Wright 


WILL TELL OF HIS PRODUCTION 





Vice-President of National Association 
of Life Underwriters Talks on 
Tuesday Morning 





Harry T. Wright, the Chicago agent 
who became vice-president of the Na- 
tional Association of Life Underwriters, 
and who for years has written more 
than $1,000,000 annually, will address the 
Equitable representatives of the metro- 
politan district of Greater New York, at 
the Hotel Pennsylvania at 9:30 o’clock 
December 12. 

After leaving high school he started 
in the Equitable’s Chicago office at $40 
a month. A natural salesman, he sup- 
plemented his clerical duties with a few 
insurance sales and then decided to de- 
vote his entire time to field work. With- 
in a year or two he was writing $100,000 
or more a year; soon advanced to the 
Quarter Million Club of the Society and 
for the past fifteen years has paid for 


more than a million annually. In tlie 
National Association he was a trustee 


and then became secretary before elec- 
tion to vice-presidency. He is a past 
chairman of Million Dollar Round Ta- 
ble. Subject to his talk here will be 
how he produces the amount of busi- 
ness he does. 





SCHUTZ FEARS BOOM 


An address on the future of business 
was given November 30 by Dr. J. Ray- 
mond Schutz, president Standard Life of 
Indiana, before the Indianapolis Real 
Estate Board. Dr. Schutz urged that 
particular precaution be taken against a 
run-away market and exorbitant prices. 


Senator Tydings Will 
Speak Here Dec. 18 


ADDRESS WILL BE BROADCAST 


National Security Through Individual 
Initiative Is Subject For N. Y. 
City Life Agents 





As was briefly reported last week, 
Senator Millard E. Tydings of Mary- 
land will address a luncheon meeting of 
the Life Underwriters Association of 
New York City at the Hotel Pennsyl- 
vania on Monday, December 18. The 
title of the Senator's talk will be “Na- 
tional Security Through Individual Initi- 
ative.’ The address will be broadcast 
over the Mutual Network. 

Senator Tydings was born in Maryland 
in 1890. He was graduated from Mary- 
land Agriculture College with B.S. and 
M.E. degrees ; earned an LL.D. from 
University of Maryland in 1913 and add- 
ed another law degree from Washington 
College in 1927. He was admitted to the 
Maryland Bar in 1913, was a member 
of the Maryland House of Delegates in 
1916-17 and was speaker of the House 
from 1920 to 1922. In 1922 he was elected 
to the Maryland State Senate. 

From 1923 to 1927 he was a member 
of the House of Representatives in 
Washington and since 1927 he has served 
continuously in the United States Senate. 

The Senator served with the United 
States Army on the Mexican border and 
saw service overseas during the World 
War with the Twenty-ninth Division 

machine gun units. He saw action in 
three major offensives, received the 
D.S.M., D.S.C. and three citations, and 
left the army with the rank of lieutenant 
colonel. 

He is a member of the American Le- 
gion, an Episcopalian, a Mason and an 


Elk. 


Tax Case Draws Distinction 


Between Annuities and Insurance 


The New York Appellate Division 
holds, in re Sothern’s Estate, 14 N. Y. S. 
2d. 1, that the surrender value of an 
annuity contract paid to named benefi- 
ciaries on the annuitant’s death does 
not constitute an amount receivable as 
insurance on the annuitant’s life so as 
to be exempt from estate tax. The Ap- 
pellate Division has, in an earlier case, 
in re People ex rel. Metropolitan bale 

Knapp, 193 App. Div. 413, 184 N. Y. S. 
345, affirmed 231 N. Y. 630, 132 N. E. 
916, distinguished between insurance and 
annuity contracts, where it held that 
amounts paid for annuities are not to 
be regarded as premiums for life in- 
surance. “In the one case,” the court 
there said, “the insurer receives an an- 
nual sum during the life of another and 


pays out a lump sum upon a stipulated 
death. In the other the grantor pres- 
ently receives a lump sum and begins 


to disburse annual payments during 
life. In the former case the insured ‘in- 
sures’ a dependent or other person 
against the contingency of his death, 
and thereby seeks to make indemnity 
for a possible loss. In the latter case 
payments are immediately made, with- 
out regard to the death of the pur- 
chaser, and there is no indemnity fea- 
ture whatever. The one is a provision 
for death, and the other is a provision 
for life.” 

In the present case the deceased an- 
nuitant, then 69, had contracted with 
the Equitable Life and paid $65,243 for 
an annuity of $6,310. If he should die 
before the payment made to him 
amounted to the $65,243 paid by him, 
the Equitable was to continue the pay- 
ments to his sister, if living, and if not 
living, to his wife, until the total of 
these payments should equal the origi- 
nal payment made by deceased. The 
rights to surrender and to change the 
beneficiary were retained by the de- 


ceased. Deceased died after receiving 
four annual payments, totaling $26,040. 
The commuted surrender value of the 
policy was then $35,391. Deceased’s wife, 
as executrix, filed a tax return claiming 
that this commuted surrender value was 
exempt under Section 249-q of the New 
York tax law. This claim was disallowed 
by the surrogate and the taxable value 
of the estate was held to include the 
surrender value. 

The only question in the case was: 
Was the amount to be received by de- 
ceased’ s sister and widow after his death 
‘insurance under policies taken out by 
the decedent upon his own life’ within 
the contemplation of the statute? The 
Appellate Division answered the ques- 
tion in the negative and affirmed the 
Surrogate’s order. The court said that 
the situation here was one where the 
surrender value under the contract was 
the amount of capital invested less 
amounts returned in the form of an- 
nuity payments. The Equitable did not 
assume the ordinary risk of loss by 
death. Its only risk was that the de- 
cedent would live too long. On the 
other hand, in the case of an insur- 
ance company, the insurer’s risk is the 
death of the person whose life is the 
object of the security. This annuity 
contract was not a contract of insur- 
ance whereby for a stipulated considera- 
tion the insurer undertakes to indemnify 
another against loss by a specified con- 
tingency, and in the case of life ™ 
surance the contingency is the death of 
the insured. Here the Equitable did not 
undertake to indemnify any one. It 
agreed to make certain annual pay- 
ments during decedent’s lifetime. It 
agreed that decedent could have the 
amount paid refunded to him during his 
lifetime and it agreed that he could 
change the beneficiary. It assumed no 
risk, and in the event of death, it lost 
nothing. 


In Interplead Case Aunt 


Proves Insurable Interest 

In an interpleader action by the Con- 
necticut General Life against a life in- 
surer’s aunt named as beneficiary in a 
$4,000 life policy, his widow and the 
administrator of his estate, to determine 
who was entitled to the proceeds from 


the policy, the Texas Court of Civil 
Appeals, Jackson v. Connecticut General 
Lite, 1351 3S. W. 2d. VW7,. on appeal by 


the widow and the administrator from 
a judgment for the aunt, held that al- 
though the aunt was named by the in- 
sured as the beneficiary of ‘his policy, 
she still had the burden of establishing 
an “insurable interest” in insured’s life. 

There was much evidence showing that 
during insured’s lifetime he and his aunt 
had at different times contributed to 
each other’s support. The court held 
that the finding of the jury that the aunt 
had a reasonable expectation of receiv- 
ing pecuniary benefits or advantages 
from the continued life of the insured, 
and the finding that after the marriage 
of insured the aunt had a reasonable 
expectation of continued substantial pe- 
cuniary benefits from the insured, estab- 
lished in favor of the aunt the issue of 
insurable interest. Judgment for the 
aunt was affirmed. 


GOLDSTEIN OFFICE ADDITIONS 








Michael Wallach and Dan Friedman to 
Do Coordinated Estate Planning 
Through Agency Affiliate 
Meyer M. Goldstein, general agent for 
Connecticut Mutual Life at 527 Fifth 
Avenue, New York, has made several 
important additions to his organization. 
They are Michael Wallach, Dan Fried- 
man, William Borsdorff, David Reque, 
Alan Mark, George Roberts and Mrs. 

Rebecca F. Spielberg. 

Mr. Wallach has been in insurance 
for twelve years. In his first year he 
paid for more than $1,000,000 and in 
1931, working with an associate, pro- 
duced $3,000,000. He finds time to write 
plays and books. He wrote the book, 
“Farmer Have. You a Daughter Fair?” 
and the play “Sweet Mystery of Life” 
based on an insurance theme. It was 
produced on the screen as “Gold Diggers 
of 1937” by Warner Brothers. 

Mr. Friedman has been in insurance 
for thirteen years. He assisted in form- 
ing life insurance trust departments in 
banks and has lectured to trust officers. 
He is author of “A B C Tax Calculator,” 
“Programmed Selling” and other mate- 


rial bearing on life insurance directly 
or indirectly. 
Mr. Borsdorff is a graduate of Dart- 


mouth, Mr. Reque of Western Univer- 
sity, Mr. Mark of Wharton School of 
Finance and Commerce, Mr. Roberts of 
Harvard. Mrs. Spielberg has devoted 
many years to social service work and 
to life insurance. 

Several of these producers will spe- 
cialize in estate planning with the Estate 
Analysis Co., an affiliate of the Goldstein 
agency. 


WOODWARD and FONDILLER, Inc. 


* Consulting Actuaries °* 


90 John Street, New York 
Telephone BEekman 3-6799 











HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 


Omaha Kansas City 








Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BEekman 3-5656 























December 8, 1939 

















Ta LS PEA 


= THE "EASTERN 
Guns UNDERWRITER == we 





5 hae 





Page 15 








Vermillion Chicago 
Manager for Mutual 


SUCCEEDS H. C. HINTZPETER 





kee Post Goes to W. E. Rigg; 
ae ' Vv. Cottingham Moves Into 
Omaha From St. Paul 





George A. Patton, vice-president and 
manager of agencies of the Mutual 
Life of New York, announces the ap- 
pointment, effective January 1, of Gif- 
ford T. Vermillion to be manager of 
the Mutual Life Agency at 208 South 
La Salle Street, Chicago. Mr. Vermil- 
lion succeeds Herman C. Hintzpeter 
who on that date retires under the 
company’s plan. 

Mr. Hintzpeter completed fifty years 
of service with the Mutual Life on May 
1, 1939. Beginning as an office boy at 
14, he became successively solicitor, dis- 
trict manager, associate manager and, 
since 1926, agency manager in Chicago 
where he has built up an _ extensive 
business with an organization under his 
direction which has placed more than 
$300,000,000 of life insurance on the com- 
pany’s books. 

Mr. Vermillion, who succeeds Mr. 
Hintzpeter, has been with the Mutual 
Life for the past twenty-three years. 
In 1926, after a successful career in the 
field, he was made manager for the 
company at Milwaukee, which post he 
has occupied with credit and distinction. 
The Mutual Life’s Milwaukee Agency, 
following Mr. Vermillion’s promotion to 
Chicago, will be under the management 
of Walter E. Rigg. He has been with 
the Mutual Life since 1916, having be- 
gun as a district manager at Spring- 
field, Ill., serving later as agency or- 
ganizer at Milwaukee and as manager at 
Omaha since 1929. 

P. V. Cottingham, who has been with 
the Mutual Life for the past nine years, 
has been appointed manager at Omaha. 
Having joined the company at Spring- 
field, Ill, in 1930 as an agent, later be- 
coming a district manager, he was ap- 
pointed agency organizer at Topeka in 
1932 and since 1936 has been agency or- 
ganizer at St. Paul. 


Franklin Life, Ill., Bought 
By Chas. E. Becker of Texas 


Control of the Franklin’ Life of 
Springfield, Ill, has been bought by 
Charles FE. Becker of San Antonio, 
Texas, and a group of ayy -saseorgs Mr. 
Becker is president of the Great Ameri- 
can Life of San Antonio. Becker will 
be president of the Franklin and_ its 
former president, Henry M. Merriam, 
will be chairman of the board. Claude 
A. Welles of Evanston, IIL, will be first 
vice - president, and Henry Abels, for 
more than twenty years vice-president 
of the Franklin, continues in that office. 








BOSTON MUTUAL DIVIDENDS 
Company to Maintain | Present Scale on 
Ordinary and Increase That on In- 
dustrial for Next Year 


For 1940 Boston Mutual Life will con- 
tinue its present dividend scale on its 
Ordinary in force. President Jay R. 
Benton announces that in addition the 
directors have voted to pay a slightly 
higher dividend on Industrial. The sum 
to be set aside for dividends for 1940 
will exceed $220,000 compared with 
$204,872 for 1939, 

The directors also voted that divi- 
dends left to accumulate will bear in- 
terest at 344% and the interest distri- 
bution on other funds held on deposit 
will be at the same rate allowed during 
1939. For the first ten months this 
year writings increased $2,981,158, bring- 
ing the total in force to $89,241,469. 





HARRY GARDINER IN FLORIDA 

Mr. and Mrs. Harry Gardiner have 
left New York for a vacation in Florida. 
Mr. Gardiner is general agent here for 
the John Hancock and has just cele- 
brated his forty-fifth anniversary with 
that company. 


Many Executives to Attend Dinner 


Of Life Managers Here Next Week 


The gridiron dinner of the Life Man- 
agers Association of Greater New York 
which will be held Wednesday evening, 
December 13, at the Waldorf-Astoria, is 
drawing a large attendance of company 
executives. Reservations have been re- 
ceived from the following which is only 
a partial list of the executives to at- 
tend: 

Aetna Life—Morgan B. Brainard, president; 
». T. Whatley, vice-president; William H,. Dal- 
las, vice-president; E, E. Cammack, vice-presi- 
dent; j.. Z. Lewis, vice-president. : 

Berkshire Life—Frederic H. Rhodes, presi- 
dent; John Barker, vice-president; Harrison L. 
Amber, vice-president. 

Canada Life—S. C. 
ager. ° . P ~ ° 

Columbian National—Francis P. Sears, presi- 
dent; A. McFall, vice-president; John K. 
Howard, vice-president. ; 

Connecticut General—Frazar B. Wilde, presi- 
dent; F. Hobart Haviland, vice-president. 

Connecticut Mutual—James Lee Loomis, presi- 
dent; Vincent B. Coffin, vice-president. 

Continental American—Adolph A. Rydgren, 
president; Claude L. Benner, vice-president; 
William M. Rothaermel, vice-president; Daniel 
E. Jones, vice-president. 

Eastern Life—Harry Yarin, vice-president. 

Equitable Society—R. D. Murphy, vice-presi- 
dent; A. B. Dalager, vice-president. 

Guardian Life—Carl Heye, president. : 

John Hancock Mutual—Charles J. Diman, 
vice-president; Judge Byron K. Elliott, vice- 
president; Paul F. Clark, vice-president. 

Home Life of New York—-William S. Gay- 


McEvenue, general man- 





lord, vice-president; Leigh Cruess, underwriting 
vice-president; Cecil C. Fulton, Jr., vice-presi- 
dent. 

Lincoln National—A. J. McAndless, president. 

Manhattan Life—Dr. G. Holbrook Barber, 
medical director. 

New England Mutual—George Willard Smith, 
president; George L. Hunt, vice-president. 

Northwestern Mutual — Edmund _ Fitzgerald, 
vice-president, 

Penn Mutual—Alexander E. Patterson, vice- 
president; Malcolm Adam, vice-president; Gor- 
don Hardwick, vice-president; Wallis Boileau, 
Jr., vice- -president. 

Life Co. of. Virginia—Bradford H. Walker, 
president; A. C. McKenney, vice-president; Robd- 
ert E. Henley, vice- president; B. Townsend, 
vice-president. 

Provident Mutual—M. Albert Linton, presi- 
dent. 

Prudential—Colonel Franklin D’Olier, _presi- 
dent; Valentine Howell, vice-president; Carroll 
M. Shanks, vice-president; George H. Chace, 
vice-president; Robert M. Green, vice-president; 
F. Bruce Gerhard, vice-president. 

Southwestern Life—C. F. O'Donnell, presi- 
dent. 

Travelers—H. H. Armstrong, vice-president; 
Benedict D. Flynn, vice-president. 

Business Men’s ,Assurance—W. T. Grant, 
president. 

General American—Walter W. Head, presi- 
dent. 

John Marshall Holcombe, Ir., manager Life 
Insurance Sales Research Bureau; Holgar J. 
Tohnson, president, Institute of Life Insurance; 
Charles J. Zimmerman, president; Harry T. 
Wright. vice-president, and Roger B. Hull, man- 
aging director, National Association of Life Un- 
derwriters. 





Fidelity Mutual Life 
Dines 25-Year Club 


GUESTS OF PRESIDENT TALBOT 





Life-Size Photographs of New Members 
“Unveiled”; Joseph Walker Heads 
Footlighters’ Show 





Forty-one of the forty-seven members 
of the Twenty-Five Year Club, Fidelity 
Mutual Life, were entertained by Presi- 
dent Walter LeMar Talbot December 6 
at the head office. It was the eleventh 
anniversary dinner at which Mr. Tal- 
bot has acted as host. 

J. Russell Sykes, vice-president and 
comptroller, presided. A feature of the 
evening was induction of three new 
members by Mr. Talbot, with appropri- 
ate verse and the unveiling of life-size 
photographs of these members, which 
included George H. Wilson, vice-presi- 
dent and general counsel. 

The average length of service of the 
thirty-eight active members of the club 
is thirty-seven years, a period which 
takes one back to the death of William 
McKinley and the succession of Theo- 
dore Roosevelt to the Presidency. 

Following the dinner, the club attend- 
ed in a body the Fall production of the 
Fidelity Footlighters under direction of 
Miss Elsie Ullrich. The leading part 
was taken by Joseph Walker of the head 
office staff, who provided a steady string 
of laughs in his role of “a plain man.” 





Paul C. Buford Elected 
President Shenandoah 


Paul C. Buford has been elected presi- 
dent of Shenandoah Life succeeding F. 
Lee Trinkle who died suddenly Novem- 
ber 25. In a reorganization of the com- 
pany Mr. Buford, an attorney’ of 
Roanoke, was named chairman of the 
hoard, a new position. He remains a 
member of the board. He is known 
particularly in financial circles in Roa- 
noke, having served as attorney for 
hanks of that city. 


TO DISCUSS AGENCY SYSTEM 

Charles J. Zimmerman, president Na- 
tional Association of Life Underwriters, 
in connection with his greetings from 
the National Association given to the 
Association of Life Insurance Presidents 
meeting here next week, will make some 
discussion of the American Agency 
System. 


New York State Death 
Rate Continues Low 


HEART DISEASES ON INCREASE 
October Figures Reported to Health 

Commissioner; Tuberculosis at Mini- 

mum for That Month 

For the fifth successive month the 
mortality in New York State was ex- 
ceptionally low with the death rate 
(10.1 per 1,000 population) establishing 
a new minimum for October. This fig- 
ure was reported to Dr. Edward S. God- 
frey, Jr., state commissioner of health, 
by Dr. J. V. DePorte, director of the 
division of vital statistics. 

This new minimum for the month was 
owing mainly to a decrease in mortality 
from all forms of pneumonia, Doctor 
DePorte said. The number of pneu- 
monia deaths in the entire state totaled 
371 compared with 575 in October of 
1938 and a monthly average of 675 for 
the preceding five years. The pneu- 
monia death rate of October, 1939, (31.8 
per 100,000 population) was 36% below 
the corresponding figure a year ago. 


Individual Records 


The infant mortality (thirty-five deaths 
under one year per 1,000 live births) 
has never been lower in October, Doc- 
tor DePorte said. The maternal mor- 
tality of the entire state (thirty-five 
deaths per 10,000 total births, including 
stillbirths) was somewhat higher than 
in the same month of 1938. 

New low rates for the month were 
recorded for typhoid fever, influenza, 
hernia, acute and chronic nephritis and 
homicide. The death rate from all 
forms of tuberculosis (42.6) was prac- 
tically equal to the minimum for the 
month. The appendicitis rate (9.9) was, 
with a single exception, the lowest in 
twenty years. The continued increase in 
mortality from diseases of the heart 
brought the rate to a new high monthly 
level of 347.8. 


CHICAGO'S CHRISTMAS PARTY 


Entertainment for the annual Christ- 
mas party of the Chicago Association 
of Life Underwriters to be held at La- 
Salle Hotel December 18 will be fur- 
nished by the several divisions which 
make up the association, it is announced 
by Walter Hiller of Stumes & Loeb. 
chairman of the special program com- 
mittee. Chairman of the affair is Wil- 
liam M. Houze, general agent for John 
Hancock Mutual. , 


Effort to Upset Old 
Pacific Mutua! Case 


COURT ORDER CLAIMED ERROR 





Supreme Tribunal Holds Apparent Mis- 
take of Judge Willis Was Clerical 
Rather Than Judicial 





Col. William H. Neblett’s long-drawn- 
out litigation to upset the rehabilitation 
order of the courts in the old Pacific 
Mutual Life case, has met with what 
may be the final rebuff in the California 
Supreme Court when that tribunal sus- 
tained a superior court judge’s right to 
alter a clerical error in a legal order. 

The court disagreed with the claim of 
Neblett, representing a group of policy- 
holders of the old Pacific Mutual, that 
a curious error existed in Superior 
Judge Henry M. Willis’ order in 1936 
setting up the rehabilitation plan which 
rendered all subsequent proceedings null 
and void. 

Judge Willis’ order had contained the 
words “the matter is dismissed with- 
out prejudice.” By his own motion 
Judge Willis issued a corrective order 
March 17, 1939. Neblett, Vernon Bet- 
tin and William George Dickinson ap- 
pealed from the correction order hold- 
ing that the “dismissal” rendered subse- 
quent proceedings void. 

The high court concluded, however, 
that the correction was “purely that of 
a clerical error,” and that therefore it 
was unnecessary for Judge Willis to 
notify Neblett and his associates of the 
correction. The appellants claimed that 
the error was judicial, not clerical, and 
the high court conceded that if this 
were true, the “point would be well 
taken,” but held that the trial judge 
had full power to determine whether the 
slip was clerical or otherwise. 


LIFE SUPERVISORS DINNER 
General Agents and Managers of New 
York City Guests at Hotel Roosevelt 
Affair, an Annual Event 
The Life. Supervisors Association of 
New York were hosts at a dinner held 
in the Hotel Roosevelt on Tuesday 
night, their guests being the general 
agents and managers of the city. It is 
an annual affair which has done much 
to improve the relationships between the 
life men of the city and in the general 

interest of cooperation. 

Toastmaster was Samuel D. Rosan, 
Union Central, president of the Super- 
visors. FE. W. Guenther, Connecticut 
Mutual, was chairman of the entertain- 
ment committee, assisted by Ed Kelly, 
New England Mutual; Abe Eisen, Trav- 
elers; Pete Lo Truglio, Aetna, and 
Harold B ullenkamp, Travelers. 

Vice-president of Life Supervisors As- 
sociation is Stanley Weiland, Aetna. 
Secretary-treasurer is William C. Smer- 
ling, Berkshire. There were no speeches. 





TRIPLE INDEMNITY POLICY 

The Republic National Life of Dallas 
has announced a new policy feature, 
known as triple indemnity, which, for a 
small additional premium, will pay three 
times the face amount of the policy if 
the insured should be fatally injured by 
accidental means while riding in or driv- 
ing a private pleasure type automobile 
or while traveling as a passenger on a 
public conveyance. 


G. FRANKLIN REAM SPEAKER 

G. Franklin Ream, assistant superin- 
tendent of agencies, Mutual Benefit Life, 
addressed the Pittsburgh Association of 
Life Underwriters December 7 on “The 
Right Road to Sound Public Relations.” 








IRISH HEADS SCOUT COUNCIL 

R. E. Irish, president of Union Mu- 
tual Life of Portland, has been elected 
vice-president of the Pine Tree Coun- 
cil, Boy Scouts of America. 





VOLUME 26% AHEAD 
Postal Life of New York reports that 
new paid-for production for the year to 
date is 26% ahead of the same period 
of 1938. 
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Tientsin Flood Scene 

The picture on this page was taken 
in Tientsin, China, during a_ recent 
flood which made traveling in the city 
difficult. It shows J. Nichols, manager 
of the American Foreign Insurance As 
sociation in China, and A. G. Muldoon, 
manager of the Tientsin’ branch, just 
before alighting from rickshaws in front 
of the A.F.LA. branch office. 

The branch of the A.F.LA,. is situated 
on Victoria Road, most prominent street 
in the British Concession. With one 
exception there was no flood insurance 
being carried in Tientsin, That excep- 
tion was a real estate owner who had 
the foresight to protect his) properties 
avgamst this contingency. 

x oe 
Insurance Men on Board of New 
Hartford Daily 

Hartford, Conn., is to have a new daily 
paper. It is to be an evening tabloid 
and will be called the Hartford News 
daily. It will be printed on a Weben- 
dorter web reel-fed offset) newspaper 
press with folder now being built’ by 
American Type Founders. 

Publishers are Newsdailies, Ine., and 
is capitalized at $100,000, more than halt 
of which has already been pledged by 
a group of sixty Hartford residents. 
Among those on the board of directors 
are Thomas Russell of Allen, Russell & 
Allen, general insurance agents, Hart- 
ford; Frank O. H. Williams, home office 
manager Connecticut General Life, and 
Thomas Hewes, famous Hartford attor- 
ney, former junior member of the 
Roosevelt cabinet and whose father was 
chairman of the Standard Fire of Hart- 
ford. 

Bice Clemow, formerly of Time Maga- 
zine, Associated Press Picture Service, 
and Editor & Publisher, has been work- 
ing on the project for a year. 

Mr. Clemow’s associates include as 
business associates Arthur G. New- 
myer, Jr, and on the editorial side 
Francis G. Smith, Jr. Jonathan Kil- 
bourn, Clarence G. Tavlor and Ells- 
worth Grant. Mr. Newmvyer, Jr., is the 
son of the associate publisher and gen- 
eral manager of the Washington Times- 
Herald, Mr. Smith, Ir., has been a con- 
tributing editor of Time and worked on 
the Paris Herald. Mr. Kilbourn’ has 
worked on Time, and Mr. Taylor is a 
West Coast and New York writer and 
newspaperman, Ellsworth Grant is a 
‘ ara graduate anc as "Ce Vas € 
Harvard graduate and last year was the 
editor of the Crimson. 

* * x 


Jesse Jones 

That was a good story about Texas 
and its personalities which the maga- 
zine Fortune published in December edi- 
tion, although as magazines have a habit 
of doing it forgot to mention insurance 
companies in its line-up of Texas busi- 
ness, That was an oversight as there 
are a lot of Texas companies. 

Fortune tells why Jesse Jones, head 














of the REC, is) principal resident of 
Houston. Jones started out as a farm 
boy. He now owns Houston Chronicle, 
one of the three largest daily papers in 
the state; dominates the banking field 
through ownership of the National Bank 
of Commerce and interest in some other 
banks; owns at least one radio station, 
four class A hotels (Rice, Lamar, Texas 
State and Jacinto) and much downtown 
real estate. “Nobody knows how rich 
he is,” says Fortune, but it says his 
friends think that $30,000,000 is near the 
accurate figure. 

Houston’s second “big name” — is 
Howard Hughes, the aviator. He is the 
sole owner of the Hughes Tool Co. and 
Gulf Brewing Co. 

x * x 


Best Shows in New York 


At this time of the year, on the eve 
of the visits to New York of many in- 
surance commissioners, cComnany execu- 
tives and others attending important 
conventions at the Waldorf - Astoria 
Hotel, | have made it a practice of tell- 
ing about the Broadway shows. This 
vear there are a number of good ones 
as the theatres have had a boom, suc- 
cessfully climbing out of the doldrums 
which kept so many playhouses dark. 

A number of music shows have been 
playing to packed houses. My own 
favorites are “Too Many Girls” and 
“The Streets of Paris.” “Too Many 
Girls,” by Rodgers and Hart, authors 
of many successes, is attracting the at- 
tention of the undereraduates and of 
Park Avenue. It has at least five song 
or dance hits; is acted and sung by a 
group of most talented young actors, in- 
cluding Mary Jane Walsh, whose father 
is Eugene Walsh, the Davenport insur- 
ance man; and has a_ finale, Cuban 
stvle, which is as exciting as anything 
to be seen in New York. Furthermore, 
the show is funny. 

Probably the best laugh show in town 
is “Streets of Paris,” with Bobby Clark, 
Abbott & Costello and Luella’ Gear. 
Also, it has the sensational Carmen 
Miranda, singing her catchy Brazilian 
songs, and wearing clothes and jewels 
which are being copied by women everv- 
where. Most of the sketches in the 
show are borrowed from the old) bur- 
lesque houses, but as performed by the 
company’s great comedians they go over 
big as memories of cruder evenings are 
evoked. The show contains one modern 
sketch, however, which is in a class by 
itself. Some members of the American 
Legion send a_ representative into a 
phonograph store to buy a record of a 
popular AEF song. The store proprietors 
having never heard of it try their best 
to sell some Mozart or Wagner instead. 
They don’t get away with it. 

Still running is “Hellz A Poppin,” the 
rowdy, roughouse slapstick which packed 
the Winter Garden for months. It con- 
sists largely of small-time vaudeville 
acts performed by comedy lunatics and 
lots of people like it, the writer not be- 
ing one of them. The great Cole Por- 
ter’s songs are to be found in “Du 
Barry Was a Lady” with Ethel Merman 
putting them over with a bang and Bert 


Lahr doing the low comedy. The gar- 
ment workers’ union show, “Pins and 
Needles,” is still playing to crowded 
houses. It is clever and has a lower 
scale of prices than the others, the 
actors all being non-professionals, or 
were until this show opened a couple 
of years ago. It has had the longest 
run in the city. 

Students of Shakespeare should not 
miss Maurice Evans in his uncut Ham- 
let, which played some time back to full 
houses in New York and is here in a 
return engagement. A splendid per- 
formance by a fine artist. 

There are two comedies in town which 
are tremendous hits. One is “Life With 
Father,” based on the book of the 
late Clarence Day, and which gives 
vlimpses of the exciting home life of a 
Wall Street man in the mauve decade 
who is master of his home, or thinks 
he is. This is one of the finest comedies 
which New York has yet seen and 
pleases all ages. 

Other big comedy hit, also a sell out, 
is “The Man Who Came to Dinner.” 
Principal take-off is a character based 
on Alexander Woollcott, the writer, 
radio commentator and critic, one of the 
most caustic and witty individuals in 
Greater New York life. He arrives in 
a small town on a lecture tour; falls 
and breaks some bones; and then takes 
possession of the house where he is re- 
ceived as an invalid-guest. He insults 
every one in sight during the entire 
course of the evening. Gertrude Law- 
rence in “Skylark,” also doing well, is a 
comedy about a young wife who is 
peeved because her husband pays so 
much attention to business and so little 
to her. Katherine Hepburn has a hit 
in “The Philadelphia Story” by Philip 
Barry, a comedy which has been run- 
ning a long time. 

Tallulah Bankhead has a strong drama 
in “The Little Foxes,” a story about an 
unpleasant southern family and its most 
dominating member, a_helleat of a 
woman—Tallulah. 

Clare Sooth’s show, “Margin — for 
Irror,” a shot at the Nazis, is drawing 
large audiences, but I didn’t care for it. 
It is a mystery show, with scene laid in 
home of German consul. Big successes 
in this play are made by the ruthless 
consul and by the Jewish comedy police- 
man assigned to guard the premises. 

High brows like “The Time of Your 
Life” with Eddie Dowling and Julie 
Haydon. The scene is laid in a saloon 
and the characters are unusually inter- 
esting and much of the dialogue above 
the ordinary. 

Helen Hayes is here in “Ladies and 
Gentlemen,” a show disappointing to me 
as was “Swingin’ the Dream,” with 
Benny Goodman, Maxine Sullivan and 
Louis Armstrong and huge colored 
company; and “Very Warm for May,” 
by Jerome Kern and Oscar Hammer- 
stein, 

The Metropolitan Opera season is on. 
Here is program for next week: Mon- 
day night, Aida; Wednesday night, 
Manon; Thursday night, Flying Dutch- 
man; Friday matinee, Faust; night, Lu- 
cia; Saturday matinee, Tannhauser; 
night, Tosca. 

Night clubs are more numerous than 
ever and the most popular have rhumba 
bands. Newest of the swank night clubs 
is Monte Carlo. El Morocco, The 
Stork, Iridium Room of the St. Regis, 
where dance floor is converted into a 
skating rink; Persian Room at the 
Plaza and the Waldorf’s Sert Room con- 
tinue in popularity. All of those make 
evening dress necessary. Place to see 
most literary and theatrical celebrities is 
the 21 Club, which, however, is snooty 
about admittance. Big and mixed crowds 
are at Billy Rose’s Diamond Horseshoe 
which provides Gay Nineties entertain- 
ment. Havana-Conga has Latin atmos- 
phere and the Cotton Club is a noisy, 
big colored show. 

em « 


Judge Nike G. Sevier Dies 
Circuit Judge Nike G. Sevier, whose 
Cole County courtroom in the Jefferson 
City, Mo., courthouse was the locale for 





A.F.1.A. Men in Flooded Tientsin Street 


much of the litigation involving the 
stock fire insurance company rates since 
1932, died at a hospital on December 1. 
He underwent an emergency operation 
for an intestinal disorder on November 
26 but failed to respond to treatment. 
He was 49 years old and presided over 
the Fourteenth Judicial Circuit which 
includes Cole, Cooper, Maries, Miller, 
Moniteau and Morgan counties in Mis- 
souri. He is survived by his widow, his 
parents and a_ brother. 

* *€ & 


Passengers on Biloxi Special Which 
Left New York Tuesday 


Insurance passengers on the train leav- 
ing New York Tuesday for Biloxi con- 
vention of National Association of In- 
surance Commissioners included the fol- 
lowing: 

Superintendent Pink and _ Deputies 
Tom Cullen and Edward McLoughlin 
of New York Department. 

Paul L. Haid, president Insurance Ex- 
ecutives Association; Chalmers 
Charles, New York lawyer; Allan Bro- 
Smith and H. Pierson Hammond, Trav- 
elers; Nelson B. Hadley, life insurance 
consultant; James Victor Barry, Life 
Ixtension Institute; Robert J. Starrett, 
Equitable, Philadelphia; Lee J. Wolfe, 
actuary; Vincent P. Whitsitt, Associa- 
tion of Life Insurance Presidents; 
Charles G. Taylor, Jr., and H. R. Bass- 
ford, Metropolitan Life; Tom Watters, 
National Board of Fire Underwriters; 
Robert Morse, Hartford Fire; Col. Jo- 
seph Button, Richmond, Va.; Counsel 
Anderson, Connecticut General; H. L. 
Weller, Rhode Island Department of 
Business Regulation; R. H. Lord, Manu- 
facturers Mutual; Messrs. Constable, 
Lumbermens Mutual, and _ Fleming, 
American Mutual Alliance. 

While Louis H. Pink, New York Su- 
perintendent, is a member of a number 
of committees of the National Associa- 
tion of Insurance Commissioners, he 
made no report to the convention at 
Biloxi this week as the particular com- 
mittee of which he is chairman, com- 
mittee on valuations, does not report to 
the December meetings. 

At most of the meetings of the com- 
missioners some kind of a report has 
been made by the New York State Su- 
perintendent as chairman of a committee. 

* x x 


British Insurance Blue Book 
Issued 

The sixty-sixth edition of the Insur- 
ance Blue Book and Guide, recently issued 
in London, contains in its 506 pages a 
large amount of useful information about 
insurance and insurance organizations 
and their officers. The opening sec- 
tions provide a commercial directory of 
insurance offices and kindred institutions 
and of the life premiums of the different 
companies. A valuable legal section of 
nearly 200 pages provides a summary of 
insurance law and of a great number of 
outstanding cases. Next come interest 
tables, annuities, mortality, expectation 
of life, etc., and finally there are 120 
pages devoted to details of the valua- 
tions, bonuses, and accounts of the prin- 
cipal offices. 
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No Action Taken At 
Auto Meeting in N. Y. 


SEVERAL PROPOSALS REPORTED 


New Policy Is Said to Have Been Con- 
sidered; Also Deductible With Lower 


Rates and Commissions 


Several new and important automobile 
insurance proposals considered at a 
National Automobile Gn 
wiation in New York on 


meeting of the 
derwritet Assi 


Wednesday were “reported back to com 
mittee for further study,” according to 
Manager |. Ross Moore, after thorough 


discussion by executives and 
automobile underwriters 


It is reported that discussi 


company 


m centered 


around a proposed alternative policy 
which would include a $25 deductibl 
feature on some of the comprehensive 
coveraves and be written at 25% below 
manual rates tor coverage includ 
ing collision. Commission of 10% would 
be paid to local agents on the alterna 
tive policy, it is rumored. Local agents 
vet 25% under the present rules of the 


association 


M. E. Sprague Executive In 
Charge Home Marine Dep’t 


Mortimer Ff 


Sprague, who was re 
cently promoted to be vice-president and 
secretary of the Home of New York 


1040, will be the 
of the marine department, 


January 1, 
in charge 


as ot execu 


tive 


divorcing his activities from the service 
department, where he has been secretary 
and general manager 

Assistant Secretary John A. Morrow oj 


the marine department will 
he has in the past to have active super 
vision of the department Viee-Presi 
dent Ivan Escott will relinquish his juris 


mtintue as 


diction over the marine department and 
continue im charge of the service de 
partment, assisted by Assistant Secre 
taries Arnold Grasse and Felix Hargrett 


Fire Association Reinsures 
Pa. Indemnity Fire Business 


Effective noon, Friday, December 1, 
the Fire Association of Philadelphia re 
insured the entire outstanding liability 
under the fire and tornado policies of 
the Pennsylvania Indemnity Fire in 
Pennsylvania, New Jersey, Delaware, 


Maryland, Ohio, Virs 
trict of Columbia, 
entire field of 


inia, and the Dis 
which mprised the 
their operations 


McClain With Indiana Agents 


Walter C. Myers, Evansville, Ind., 
president of the Indiana Association of 
Insurance Agents, has announced the ap 


pointment of Harry FE. McClain, Shelby- 
ville, as executive secretary McC lain, 
who was State Insurance Commissioner 
in the administration of Governor Paul 
V. McNutt, took over his new dutt 
December 1. The association will trans 
fer its offices from the Fletcher Trust 
fuilding to 708 Chamber of Commerce 


Building 


DINNER TO G. ALLEN TAYLOR 

Taylor, special agent for the 
New York Underwriters in Maine and 
New Hampshire, is being transferred to 
the New York State field with 
quarters in Rochester. He is 
figure in New England and im his honor 
a dinner was given December 4 at the 


G. Allen 


head 
a popular 


Hotel Lafayette in Portland, faine, 
sponsored by the Pine Tree State Field 
Club of Maine Mr. Taylor was pre 
sented with a fine gift by his friends. 


Foreign Fire Manager 
Maenabb to Retire 

WITH EAGLE STAR MANY YEARS 

Directors Put Him on Main Board of 


Company; Has Been on This Side 
Many Times 


Hueh Maecnabb, for many years fire 
manayer of the Eagle Star, is retiring 
from that position. In order to mark 
their appreciation of his services the 


directors have elected him to the 
board of the company. 


Mr. Macnabb is 


in this 


Main 


unusually well known 


country by reason of 
trips he has made to this side of the 
water where he has won many friends 
He has traveled widely here. 

Mr. Maecnabb was born in Glasgow 
and is widely known throughout the in 
surance world. He is a much traveled 


numerous 


man and his judgment and capacity have 
been recognized in many different coun 
tries He has a host of friends in 
insurance circles everywhere, and par 


ticularly in the United States and Can 
ada, who will all be glad that he is not 
entirely severing his connection with the 
insurance community and who will con 
vratulate him on the honor’ that 
been conterred upon him by his com 
pany Before joinine the Eagle Star 
Mr. Macnabb received his early training 
in the Norwich Union Fire Office both 
at home and abroad 


has 


ESSEX CO. AGENTS TO MEET 


The Essex County Board of Under 
writers will hold a dinner meeting on 
Monday evening, December 18, at the 
Rock Spring Country Club, West Orange, 
N. J. KE. L. Clark of the J. C. Penney 
Co,, will be the speaker. He will pre 
sent a talk on the insurance buyer's 


viewpoint. 


American Management 
Conference Program 


MEETING IN NEW YORK TODAY 


Six Round Table Dicoussiens Arranged 
in Which Many Insurance Spe- 
cialists Will Take Part 


insur- 
Man- 
Association, and to take place 
today at Hotel Astor, New York, the 
following program consisting of six 
round table discussions has been ar- 
ranged: “Insurance Management for the 


For the special conference on 


ance conducted by the American 


agement 


Smaller Company,” W. F. Lund, New 
York, manager insurance section, United 
States Rubber Co., chairman; Herbert 


L.. Jamison, New York, technical adviser. 
“Automobile Fleet Insurance,” A. M. 
Schmidt, manager insurance department, 
Johns-Manville Corp., chairman; W. . 
Constable, New York, secretary Lumber- 
mens Mutual Casualty, technical adviser. 
“All-Risk Liability Insurance,” George 
Rogers, New York, insurance manager 
Robert Gair Co., Inc., chairman; W. W. 
Chalmers, attorney Liberty Mutual. 
“War Risk Covers,” J. H. Thomas, Jr., 
New York, insurance manager General 
Foods Corp., chairman; H. C. Klein, 
New York, assistant secretary New York 
Underwriters Insurance Co., and R. W. 
Cauchois, New York, partner Jolinson 
& Higgins, technical advisers. “Estab- 
lishing Insurance Values for Adjustment 
Purposes,” J. H. Nickell, Philadelphia, 
insurance manager Philadelphia Electric 
Co., chairman; Prentiss B. Reed, New 
York, independent adjuster, technical 
adviser. 
“Use and 


Miller, New 


Values,” A. V. 
accountant New 
York Herald Tribune, chairman; C. D. 
Minor, New York, director of education 
Royal-Liverpool groups, and Ralply W. 
Morrell, New York, vice-president Davis, 
Dorland & Co., technical advisers. 

At the luncheon, Ralph H. Blanchard, 
New York, School of Business, Colum- 
bia University, and vice-president insur 
ance division, American Management As 
sociation, will preside. This meeting ts 
a departure from the usual American 
Management Association conference 
technique, in that there are no formal 
speakers, no papers, and there will be 
no transcript. 


Occupancy 


York, chief 








Capital 
Premium Reserve 
Other Liabilities 
Net Surplus 
*Total Assets 

* New York Insurar 


Geo. Z. Day, Pres. 


Capital 


Premium Reserve 
Other Liabilities 
Net Surplus 
*Total Assets 
Yn the basis of June 30, 19 
would be $1,209,604.97 
New York Office: 80 John St. 
Geo. Z. Day, Pres. 





STANDARD INSURANCE COMPANY 
OF NEW YORK 


Statement June 30, 1939 


e Department Valuation Basi 
1939. Market Quot — for 


On the basis of June 30 all bonds and s 
owned, this C pens s t tal Admitted Ass would be $6 193,229 Is 
and the Surplus would be $3,254,551.03. 


A. J. Couch, Vice-Pres. 
“TWO STANDARDS” 


An unusual combination of financial strength. 
Community of interests and practical cooperation with agents. 


STANDARD SURETY & CASUALTY CO. 
OF NEW YORK 
Statement June 30, 1939 


alii dnidiaientaalal $1,000,000.00 
Claims and Claim Expense Reserve 








* New York Insurance Department Valuation Basis. 
, Market Quotation for all bonds and stocks 
wned, the Total Admitted Assets would be $5,888,482.89 and the Surplus 


Chicago Office: Insurance Exchange 
J.F.Nubel, Vice-Pres. 


..$1,500,000.00 
1,534,021.37 

204,656.75 
3,170,746.29 
6,409,424.41 


S. C. Kline, Secy. 


1,855,949.71 
1,524,124.00 

298,804.21 
1,084,891.69 
5.763,769.61 


A. J.Couch, Resident V.-P. 
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S. P. Connor, Jr., Heads 
Rochester, N. Y., Board 


GRIFFITH Is VICE- -PRESIDENT 


Markin Re- sheeted Teenie and Hawes 
as Secretary; Seven Directors 
Are Elected 

Samuel P. Connor, Jr., was elected 
president of the gt ge Board of 
Rochester, N. Y., Monday at the an- 
nual election luncheon held at the Cham- 
ber of Commerce, to take office Jan- 
uary l.) Arthur L. Griffith of the E. F. 
Ashley Co., was elected vice-president, 
Robert M. Markin re-elected treasurer 
and Louis Hawes re-elected secretary, 

Directors elected for three years rep- 
resenting class 1 members were Robert 
I. Friedlich, Mr. Griffith and = Mr. 
Markin; for one year, Russell L. Free, 
representing class 2 members; Charles 
Westerman, Pittsford, representing Mon- 
roe County members; Charles B. Hines 
and Walter E. Schroedel, representing 
class 4 members. 

Tellers appointed by the chair who 
canvassed the ballots for the election 
were Austin Grab, Douglas Jones and 
Albert J. Lochte. 

Career of President 

President-elect Connor, born in 1906, 
was graduated from Yale University in 
1928. He represented the Niagara Fire 
for a time, and in July, 1929, became 
special agent in charge of western New 
York for the Continental. On January 
1, 1936, he formed the Amsden-Connor 
\gency with Gilbert T. Amsden as presi- 
dent, and himself as vice-president. Mr, 
Connor resides at 3505 Elmwood Ave- 
nue, Brighton. 

Directors holding over whose terms 
have not expired, are Roy A. Duffus, 
Follett L. Greeno, Thomas A. Sharp, 
Chester C. Champion, James H. Farrell, 
and retiring President Townsend. The 


newly eclected officers and board of di- 
rectors will take office January 1 and 
will be installed at the annual meeting 
of the Underwriters Board early in 


January. 

The speaker at the meeting was Lester 
. Slade who outlined the formula used 
in appraisals of residential property to 
arrive at the replacement cost in case 
of loss by fire. He also explained the 


difference between insurable value and 
market value of property, how deter- 
mined, and the many factors entering 


into each. 

A POND MEETS ‘DEC. 20 
American Airlines Will Present Aviation 
Film; Winchester to Receive 
P.M.L.G. Button 
The New York City Pond of the Blue 
Goose will hold a dinner meeting at the 
Downtown Club, Newark, N. J., on 
Wednesday evening, December 20. At 
this session Past Most Loyal Gander 
P. M. Winchester will receive _ his 
P.M.L.G. button and also will report on 
the 1939 Grand Nest meeting at Cin- 
cinnati. Another feature of the evening 
will be showing by American Airlines 
of their $40,000 sound film “Flagships of 
the Air.” George C. Wright, sales rep- 
resentative of the airline, will introduce 
showing of the film and afterward an- 
swer questions on aviation. A large at- 
tendance of members of the Pond and 

their friends is expected. 


ERIE COUNTY AGENTS’ PARTY 

Frank N. Winter of Eden, N. Y., and 
Clifford Cedarleaf of East Aurora, N. Y., 
are co-chairmen of the Erie County 
Local Agents Association annual Christ- 
mas party which will be held at the 
Curtis Hotel, East Aurora, on Monday, 
December 11. A brief business meeting 
will precede the dinner. 





U. S. FIRE NAT’L AD CAMPAIGN 

This month the United States Fire 
will commence a national advertising 
campaign in Business Week and other 
business and financial publications. The 
account will be handled by Raymond D, 
Parker, account executive for Cowan & 
Dengler, Inc. 
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Four New Members Appointed to 


Agents’ National Executive Comm. 
Wade Fetzer, Jr., Chicago; Martin W. Boedeker, Louisville; 
Fred A. Moreton, Salt Lake City, and Lorren W. 
Garlichs, St. Joseph, Are Selected 


Wade Fetzer, Jr., of Chicago, Martin 
W. Boedeker of Louisville, Fred A. 
Moreton of Salt Lake City, and Lorren 
W. Garlichs of St. Joseph, Mo., are 
the new members of the 1939-40 execu- 
tive committee of the National Associa- 
tion of Insurance Agents as announced 
by President Sidney O. Smith, with the 
concurrence of William H. Menn, chair- 
nan of the committee, and Payne i. 
Midyette, vice-president. 

The four new members — succeed 


WADE FETZER, JR. 


Charles KF. Liscomb of Duluth, Minn.; 
John kK. Boyce of Amarillo, Texas; 
James M. Crosby, Jr., of Grand Rapids, 
Mich., and C. Stanley Stults of Hights- 
town, N. J. Reappointments to the 
eleven-man committee, which are in ad- 
dition to the four new members and the 
three executive officers, are R. W. 
Forshay, Anita, lowa; Wayne C. Meek, 
Seattle; David A. North, New Haven, 
and Archibald J. Smith, New York City. 

Of the members who remain on the 
committee, Mr. Forshay is serving his 
third consecutive term, and Messrs. 
Meek, North and A. J. Smith their 
second. 

Wade Fetzer, Jr. 

Wade Fetzer, Jr., was born at Hins- 
dale, Ill, in 1903 attended the Hins- 
dale elementary schools and prepared 
for college at the Asheville School in 

Asheville, N. C. After one year at 
Haverford College in Haverford, Pa., 
he entered Northwestern University and 
was graduated in 1925 with the degree 
of Bachelor of Science and Commerce. 

Mr. Fetzer’s initiation into insurance 
was as a cub salesman in life insur- 
ance, which branch of the business re- 
mained his specialty for about eight 
years. He became interested in insur- 
ance education and was awarded the 
Chartered Life Underwriter degree from 
the American College of Life Under- 
writers in the second year of its exist- 
ence. During the early years of the 
CLU program, Mr. Fetzer became in- 
terested in the review course conducted 
under the auspices of the Chicago Life 
Underwriters Association and served as 
instructor in economics. He attended 
the first agency building school of the 
Penn Mutual Life at Philadelphia, and 
in 1929 became the first supervisor, later 
assistant manager, and then associate 
manager of the life department of the 
W. A. Alexander & Co. agency in Chi- 
cago, with which his father is also asso- 
ciated. 

_ In 1933 Mr. Fetzer became office man- 





ager for the agency, was later named 
assistant to the president, and became 
vice-president in 1938. During recent 
years he has retained the office man- 
agement responsibilities to which have 
been added the duties of. general co- 
ordination and sales and merchandising 
policy-planning. In this work most of 
his time has been devoted to an effort 
to improve the calibre of the personnel 
in his agency, and also in an endeavor 
to inject a greater use of advertising 


- 


LORREN W. GARLICHS 


and modern merchandizing into the 
agency operations. 

In 1936 Mr. Fetzer was elected a di- 
rector of the Illinois Association of In- 
surance Agents and was made a vice- 
president in 1937. He still serves as di- 
rector and is also chairman of the com- 
mittee on education and public relations. 

Mr. Fetzer was married in 1934 to 
Florence Otis of Chicago. They have 
two children, Nancy, 4 years old, and 
Wade III, who is now 2 years old. 

Lorren W. Garlichs 

Lorren W. Garlichs was born in St. 
Joseph, Mo., on May 11, 1893, the eldest 
of five children. He attended the grade 
and high schools of St. Joseph, and the 
Wharton School of Finance and Com- 
merce at the University of Pennsylvania, 
where he was entered in the class of 
1915. Upon being called home from the 
university in his second year, Mr. Gar- 
lichs immediately entered the agency of 
his father, Fred A. H. Garlichs, in St. 
Joseph, which was established in 1890 
and is one of the oldest businesses of 
its kind in the city. He now owns and 
operates the agency under the name of 
Lorren W. Garlichs, his father having 
died in September, 1939. 

In 1916 Mr. Garlichs married Elizabeth 
Warwick of Keokuk, Iowa. As the 
daughter and sister of daily newspaper 
owners, Mrs. Garlichs is herself a 
writer of note and has contributed sev- 
eral articles to national magazines, with 
many of the topics on insurance matters. 
The younger Garlichs, Dick, plans to 
enter the Wharton School next year and 
to join the insurance agency of his 
father upon graduation. 

Mr. Garlichs was president of the 
Missouri Association of Insurance 
Agents for two years, and has served as 
chairman of its executive committee for 
four years. He has been president of 
the St. Joseph Underwriters Association, 
his local board, for two separate terms 
of one year each. 

Mr. Garlichs has been vice-president 





of the local Kiwanis Club, vice-president 
of the St. Joseph Building Industry 
Club, and is on the board of directors 
of the Missouri Insurance Council. He 
is also a member of the Elks Club and 
the St. Joseph Country Club. 

Martin W. Boedeker 


Martin W. Boedeker was born in Chi- 
cago September 15, 1898, and moved to 
Louisville, Ky., his present home, in 
1906. He attended the public grade 
schools and the DuPont Manual Train- 
ing High School in Louisville. After 
returning from World War service with 
the Army in France, where he spent 
fourteen months, Mr. Boedeker was 
married in 1921 to Miss Gladys Pierce 
Rogers of Louisville. They now have 
two children, Martin W., Jr., 13, and 
Suzanne, 9. 

Mr. Boedeker entered insurance a 
year after his marriage, as an agent in 
the branch office of the Travelers. In 
1929 he took over, with Lowry Watkins, 
the prominent agency of Pirtle, Weaver 
& Menefee, which had been in contin- 
uous operation since 1871. The name of 
the agency was changed in 1933 to Wat- 
kins-Boedeker. 

Mr. Boedeker was president of the 
Louisville Board of Fire Underwriters 
for two terms, 1937 and 1938. He was 
a member of the executive and confer- 
ence committees of the Kentucky asso- 
ciation in 1937, 1938 and 1939, during 
which time he was active also in mem- 
bership development. He was named as 
a member of the executive committee 
of the National Association in 1939 as 
recognition of his unflagging interest in 
association principles and objectives. He 
has attended several National Associa- 
tion mid-year and annual conventions. 

A rising civic leader, Mr. Boedeker is 
vice-president of the Shawnee Business 
and Professional Men’s Club, and is a 
member of the Round Table, an organi- 
zation composed of executives of vari- 
ous Civic organizations in the city. He 
is also a member of the Masonic order. 
Hobbies followed by Mr. Boedeker, in 
the order named, are football, baseball 
and golf. 

Fred A. Moreton 


Fred A. Moreton of Salt Lake City 
was born in that community on March 
6, 1896. After attending the University 
of Utah he entered the Massachusetts 
Institute of Technology at Cambridge 
and was graduated from its School of 
Military Aeronautics. Pursuing his 
aeronautical training, Mr. Moreton en- 
tered the Army and was commissioned a 
lieutenant in the Air Force during the 
World War. He served at Rich Field, 
Waco, Texas, the Arcadia Balloon School 
in Arcadia, Calif, and was on the staff 
of chief of air service of the United 
States Army in Washington. 

Following his discharge from the 
Army in 1919, Mr. Moreton entered the 
insurance agency founded by his father 
in 1909, the J. B. Moreton Co., of 
which he later became secretary and 
then manager. In 1936 Mr. Moreton 
purchased the balance of stock of the 
agency and is now the sole owner. Mr. 
Moreton has had an active career in 
agency organization activities. In 1933 he 
was president of the Surety and Casu- 
alty Underwriters Association of Salt 
Lake City, and was secretary in 1936. 
He has also served as secretary, vice- 
president and president of the Fire Un- 
derwriters Association of Salt Lake City. 

He has been active also in the Utah 
Fire & Casualty Insurors Association, 
having served as national councillor to 
the National Association in 1936, 1937 
and 1938. At present Mr. Moreton is 
chairman of the Utah committee, a 
group of three members of the Utah 
Association which meets annually in San 
Francisco with a committee of company 
managers representing the Board of Fire 
Underwriters of the Pacific. 

Mr. Moreton was married on June 8, 
1920, to Sarah Burton. They have five 
children: Isabel, 17, a freshman at the 
University of Utah, who accompanied 
her parents to the National Association 
convention at St. Paul in 1938; Mary, 14, 
a student at junior high school; Sarah, 
11; Edward, 7, and Fred A., Jr., who 
was born July 10, 1939. 
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Canadian Fire Funds 
In Strong Position 


COULD MEET ANY EVENTUALITY 


Domestic, British and United States 
Companies Have Ample Assets in 
Dominion for Claims 
demand for fire 


Increasing insurance, 


as a result of war. conditions which 
have raised the value of inventories all 
across Canada, is now being reported by 
all major Conipanies There was some 
holding back on the part of companies 
ind manufacturing plants during the 
earlier stages of present hostilities, in 
the hope that possibly events in 
Kurope might be short-lived. With the 
\llied Forces showing signs of waging 
a lony, tedious economic war, and with 
hostilities now in their” third month, 
added protection is being sought against 
possible loss on goods and materials 
now boasting of much higher market 
values than three months ago 

While demand against fire loss ts in 
creasing, msurance companies are ad 
hering to existing rates. Fire losses in 
Canada this year are apt to be about 
154 below last vear, when tinal figures 


are available. This also leads to the as- 
sumption in) well) informed insurance 
circles that no changes in present 
will be made tor the first three or six 
months of next year 
Present Rates to Remain 

Naturally, should losses take any 
den and prolonged due 
cipally to higher inventoried 
ing destroyed, precautionary 
will taken by companies do 


rates 


sud 
increase, prin 
voods be 
THhicasures 
have to be 


ing business in Canada, but it ts indi 
cated in insurance circles that such a 
measure will not even be considered un 
til the necessity arises \s it) stands 
now the insurance companies are con 
tent to ride along with fre insurance 


rates at present levels, as long as losses 
remain at reasonable to warrant 
continuation ot such rates 

It might be emphasized also that com 


levels 


panies transacting fre imsurance in the 
Dominion are in sound and satisfactory 
financial condition as Canada enters its 


third month of economic wartare. Any 
sudden, sharp increase in fire losses can 
be met all around 
Resources Available 
That the insurance business in Canada 


occupies such a strong position at the 
present time is not due to chance by 
any means, but is owing in large meas 
ure to the sound solvency and deposit 


legislation enacted by the Dominion 
Parliament, and to the effective en 
forcement of the law by the highly ef 
ficient officials of the Insur 
ance Department 

\ssets of Canadian incorporated com 


Dominion 





Eaale ; 


Jusurauce Company Ltd. 
90 Juhu Street, New York, N.Y. 
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panies are in excess of $82,000,000. © In 
this figure bonds and debentures are 
placed at $53,222,923; stocks $10,818,808 ; 
hand $6,360,207; loans on real 
estate $2,692,587; real estate $1,882,675; 
interest and rents due and = accrued 
$611,627; agents’ balances and premiums 
uncollected $3,847,150; other assets, in- 
cluding deposits with trust companies 
for investment, $2,732,436. Against this 
showing of assets there are liabilities 
ot only $28,962,834. 

Thus the fifty-six Canadian companies 
as a whole showed a surplus as regards 
policyholders ol $53,205,488. Every in 
dividual company showed a= sur 
plus, ranging in amount from $1,456 in 
the case of a small mutual to $4,629,983 
in the case of the largest Canadian com 
pany. On top of that, as the paid-up 
capital stock of these companies amount 
ed to $18,475,575 there was a total net 
$34,729,913 over capital, re 


cash on 


~ 





also 


surplus of 


serves and liabilities 
British Companies 
otal assets in Canada of sixty-nine 


British companies operating under Do 
minion registry are $58,587,576, made up 
of bonds and debentures $43,486,487 ; cash 
on hand and in the banks, $4,945,736; 
$779,190; real estate $2,240,274; 
loans on real estate $1,884,562; interest 
and rents due and accrued $241,930; 
agents’ balances and premiums uncollect 
ed $3,964,117; other including 
money on deposit with trust companies 
for investment $1,045,276 

Total liabilities in Canada of the 
British companies amount to $22,060,686, 
consisting mainly of unearned premiums. 
Thus these companies as a whole boast 
a surplus of assets in Canada over all 
liabilities of $36,526,890. In addition 
every individual company has a surplus 
ranging in amount from $73,051 in the 
case of one to $4,275,060 in the case of 
another 


stocks 


assets 


United States Companies 

There are 150 United States and 
other outside companies transacting fire 
and allied lines of insurance in Canada 
at present. Total assets of these in 
Canada are $47,239,530, made of up: 
Bonds $35,834,191; hand $8, 
032,815; loans on estate $12,625; 

$1,552; and rents due 
and accrued $237,182; agents’ balances 
and preniums uncollected $3,002,864; 
other assets $118,299, 

Total liabilities in Canada of the 
United States and foreign companies 
are $16,737,529, and of this figure un- 
earned premiums account for $13,498,- 
657. Thus there is a surplus here over 
liabilities of $30,502,001 in Canada. Every 
individual company, with the exception 
of some factory mutuals, show a_ sur- 
plus ranging from $8,142 to $2,553,200. It 
can be that fire companies doing 
business in Canada are in sound finan- 


cash on 
real 
stocks interest 


seen 


cial position and are prepared for any 
war eventualities. 
Agents’ Balances Outstanding 

Outstanding balances of all agents in 
this particular field of the insurance 
business are abnormally high. In fact 
they amount to about $1 per capita, or 
more than $10,000,000. 

The overdue balances are made up as 
follows: Canadian companies, $3,847,150; 
British companies, $3,964,117; U. S. and 
others, $3,002,864. 

\sked by the writer whether the Do- 
minion Department of Insurance has any 
plan in mind to reduce agents’ overdue 
balances, Insurance Superintendent Fin- 
layson replied as follows: 

“The figure given, exceeding $10,000,- 
QOO, is apparently taken from the sum- 
mary balance sheets of the fire compa- 
nies, including casualty as well as fire 
premiums. From the summary statement 
of income and expenditure you will no- 
tice that the total premiums of both 
classes written by all the companies 
concerned total over $75,000,000. It must 
also be remembered that several of the 
Canadian companies have a world-wide 
business with large balances at all times 
falling due in their foreign branches. 
All of such amounts are included in the 
outstanding premiums. 

“You will see that the agents’ balances 
and outstanding premiums amount to less 
than 15% of the premiums written and, 
having regard to the terms of the usual 
avents’ contracts, it is difficult to say, 
without further analvsis of the figures, 
that the outstandings are excessive. My 
own impression is that settlements are 
in too many cases unduly delayed, but 
that impression comes from information 
not based on the figures appearing in 
our summary statements.” 

Mr. Finlayson also indicated that he 
may decide to analyze the situation thor- 
oughly, especially as to external evidence 
which is not called for by annual states 
ments. 


Fleming Bends Speakers’ 
Committee of Credit Men 


T. Alfred Fleming, head of the con- 
servation department of the National 
Board of Fire Underwriters, has been 
appointed chairman of the speakers’ 
committee of the insurance group of the 
National Association of Credit Men. 
Others on the speakers’ committee are 
as follows: 

C. A. Abrahamson, Omaha Insurance 
\geney, Omaha, Neb.; Sidney O. Smith, 
Gainesville, Ga., president, National As- 
sociation of Insurance Agents; Charles 
H. Wilson of Wilson-Forster & Me- 
Call, Buffalo; W. Owen Wilson, the 
Davenport Corporation, Richmond, Va.; 
J. Dillard Hall, United States Fidelity 
& Guaranty Co., Baltimore; Charles Lis- 
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comb, Duluth, Minn., past president, Na- 
tional Association of Insurance Agents; 
Wayne C. Meek, member executive 
committee, National Association of In- 
surance Agents; R. L. Ellis, Fireman’s 
Kund, Los Angeles; J. H. Helms, Fire- 
man’s Fund, San Francisco; Ancel Earp, 
Ancel Earp & Co., Oklahoma City, and 
Db. C. Campbell, America Fore Group, 
Chicago. 


Palmer Didn’t Reply To 
Court on Merchants Fire 


The Illinois Insurance Division has 
made a complete transcript of the cor- 
respondence and records in the dispute 
between Director Palmer, and the Mer- 
chants Fire, Denver, and filed it with the 
Circuit Court of Sangamon County as 
another phase of the company’s litiga- 
tion to obtain a review of an order di- 
rected against ‘it earlier in the year by 
the Insurance Director. 

November 27 was the deadline for the 
state to file an answer with the court, 
but none was filed. No date for a hear- 
ing has been set. The review petition, 
filed October 28, questions the Insurance 
Director's power to prescribe standard 
marine forms and to delegate authority 
to the personal property floater bureau 
of Illinois. 





It is alleged that the Director denied 
approval of three forms of personal 
property floater policies on grounds that 
they did not conform with two orders is- 
sued previously by his office. 
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This Man ~ 


Helps Your Business 


When your America Fore 
fieldman calls, he comes 
prepared to help you in- 
crease your business. He 
brings new ideas and a 
knowledge of current 
Tike(-Tavaah alive mmoliteliateliy- 
which can be of great 
value to you. 


Consult with him as. 
though he were your part- 


ner, for what benefits you , 
benefits him and the 


companies he represents. 


America Fore Insurance 


THE CONTINENTAL INSURANCE COMPANY 
FIDELITY-PHENIX FiRE INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY 
First AMERICAN FiRE INSURANCE COMPANY 
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and Indemnity Group 


NIAGARA FirRE INSURANCE COMPANY 
MARYLAND INSURANCE COMPANY OF DELAWARE 


3 = THE FIDELITY AND CASUALTY COMPANY 
AMERICA FORE’ BERNARD M. CULVER, President 


FRANK A. CHRISTENSEN. Vice-Presiden 
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TALES of the ROAD 


By E. H. HORNBOSTEL, | 
New York State Agent, Firemen’s of N. J. 








The expression, “It beats the Dutch,” heard us and he called, “Robert. What 
has no connection with the German peo is your name °” He said, “Robert Reuss- 
' ner.” “Call him RRRRobert RRReuss 
ple, but to the Netherlanders. It dates ner, boys, and not Barney.” He was 
back to the times when the Dutch Navy — equally severe with the elision of the 
swept the English off the sea (amazing “a” in parade when we told him we had 
and unbelievable) and in defiance of the been delayed by the circus “p'rade 
: pS And he made us say par-a-de 
English people sailed up the Thames 
; ‘* * * 
with sweeping brooms fastened to their 
mastheads. Fifty or so years passed Even So, I Objected 
and the Dutch fought with their former During the time of the World War 
conquered enemies against the Spanish, | happened to be dining at the Powers 
whose armada was defeated by the Eng Hotel at Rochester, N. Y., one evening 
lish and Dutch, ending the Spanish am and an unusually surly German waiter 
bition to rule the world. stuck his finger into my soup while 
» * «€ serving. | mildly protested, and he came 
back at me by saying, “Il am just so 
Demanded Correct Pronunciation good as you are.” I answered: “Pos 
Our fine principal in the school I at sibly better, but even if Kaiser Wilhelm 
tended in Brooklyn was a great purist = stuck his finger in my soup, | would 
as to pronunciation and despised abbre object.”.. He probably thought that | 
viations. I had a classmate whose name should be pleased it the “All Highest” 
was Robert Reussner. We called him favored me with his finger stuck into 
Barney for short Mr Deguee overt my food. 





ony ATLANTIC fire insurANcE 
OFFERS THEM ALL 








Like every first-class fire insurance company, ATLANTIC offers 
fire protection at a predetermined price, not subject to increase 
through assessment. * But this is only the beginning of ATLANTIC’S 
insurance story. ATLANTIC offers its policyholders, in addition... 


* The service of their own broker, familiar with their personal requirements. 

* The unquestioned integrity of one of America’s oldest and strongest 
insurance companies. Atlantic has been paying claims and meeting 
all other obligations promptly and ungrudgingly for 97 years. 

* A comprehensive insurance service which enables them — conveniently 
and economically — to insure virtually all types of property with one 
company. 

* And to its participating policyholders, dividends which reduce the cost 
of insurance, regardless of individual loss experience. Such dividends 
have been paid every year for the past 85 years. The present rate is 15%. 


Many insurance companies offer one or more of these advantages. 

ATLANTIC, to our knowledge, is the only one which offers them 

all. Does your client’s fire insurance include all these plus factors? 
MARINE FIRE YACHT 
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Commissioners 


(Continued from Page 1) 


portant, in maintaining for the institu- 
tion of private insurance those rights 
which, under the Federal constitution, 


are reserved to the several states.” 

Turning to the subject which is being 
discussed fully among those attending 
the commissioners’ meeting, namely the 
SEC questionnaire on state regulation 
of insurance, addressed to the commis- 
sioners, Mr. Smith said that by failure 
of the business in the past to acquaint 
the public with the benefits accom- 
plished by insurance “we observe a 
major and indispensable business con- 
fronted by a critical and duliaeaine 
public. 


To Resist Threats of Federal Invasion 


“Sensing this and capitalizing upon it 
as an advantageous opening, certain in 
quisitors of the Federal Government 
have adopted tactics calculated to smear 
an honorable institution with a stick of 
tar, unwarrantedly shaking the confi 
dence of policyholders and the invest- 
ing public. You gentlemen have re 
ceived a questionnaire that by implica- 
tion and indirection suggests both the 
error and failure of state regulation. Any 
discussion of this subject may be 
deemed an impertinence, but I am mere- 
ly reporting to you the attitude * the 
American Agency System toward i 


“The laissezfaire days are ae and 
buried. We recognize freely that insur- 
ance is more than ever impressed with 
a real public necessity and that while 
state regulation concedes its impertec- 
tions, a concentration of political and 


economic power in a nation devoted to 
democratic has yet to prove 
its superiority or permanence. We be- 
lieve with Woodrow Wilson that, ‘the 
only way to prevent men from abusing 
power is to keep them from getting 
power.” We agents feel we have a citi- 
zen interest in state sovereignty, home 
rule and local self-government and we 
shall resist with others the rising 
threats of Federal invasion. 


processes 


“Our National Association deplores the 
lack of uniformity in the insurance laws 
of the states. But we cannot envision 
one impersonal, insensitive center of 
power and regulation as_ best adopted 
for the varying conditions in forty-eight 
sovereign states. Government by the 
states is an intimate government, habitu- 
ated and responsive to the needs and 
desires of a free people. Therefore, in 
whatever voluntary response you see fit 
to make to the ‘questionnaire’ furn- 
ished you, there is behind you a dig- 
nity of office with which the citizens of 
your respective states have invested you. 


Federal Activities in Insurance 


“May I report another Federal angle 
of insurance? At this time in Wash- 
ington, aside from attempted efforts di- 
rectly to engage in the insurance busi- 
certain Federal lending agencies, 
having insurance requirements to pro- 
tect their loans, have invited a form of 
competitive price bidding that would 
make any fair trade practice rule turn 
over and die. The insurance business is 


ness, 


requested to junk the integrity and 
validity of its rating structures and it is 
inferentially suggested that all state 


regulations relating to non-admitted car- 
riers and anti-discriminatory laws be 
calmly ignored. That such enterprises 
created for high social purposes should 
attempt such measures is somewhat dis- 
illusioning. 

“The National Association of Insur- 
ance Agents is vitally concerned in the 
administration of insurance regulation. 


With respect to your tenure of office, 
we can find much evidence to support 
the theory of life appointments in con- 


trast to the inevitable turnover incident 
to our elective system. Certainly your 
deputies and staffs should come under 
civil service protection in order that 
their training and experience may be 
employed with increasing skill from year 
to year. We consider your functions of 
office comparable to the judiciary, both 
of which should be immune from politi- 
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cal confusions. Under such immunity, 
an insurance commissioner can assume 
his responsible and exacting position 


with complete impartiality and fearless- 
ness and with constantly improved eff- 
ciency. * * * 

“No other medium has yet been found 
to tell successfully the story of sound 
insurance than this missionary salesman, 
known as the local agent. That you 
mightily engage yourselves with us in 


raising higher standards for the produe- 
‘tion branch of the business is our plea. 


In addition to this objective of im- 
proved personnel, we seek a scale of 
compensation not so low that it will 
cease to enlist fit persons and not so 


high that it will attract the adventurers, 
the failures, and the unfit from other 
fields. 


Agents’ Compensation 


“The present agents are not happy 
over the present interpretation of that 
historical term ‘commission.’ By con- 
notation, it is a cheap word applied to a 
simple and single transaction. The com- 


pensation for the agent in the premium 
dollar has only begun with the sale 
The acceptance of this fee is a_ serious 


covenant to perform all usual and nec- 
the life of the 


essary services lor con- 
tract and it is our thought that the 
present use of the term ‘commission’ 
tails sadly to convey the story of the 


agent’s complete part in an insurance 


transaction, 


“We would ask you to retorm = the 
present and misleading use of the 
phrase, ‘acquisition cost.” Consisting of 
many factors and items, it has so long 
been loosely employed to mean little 
more thar the agent's compensation. We 
feel that you would do all a service to 
set up a new formula and place our 
compensation in a separate bracket. We 
do not shun, we welcome publicity on 
this item. If abuse exists, we are obli 


gated to join you in removing it where- 
ever it may be, excepted territory not 
excepted, 

“The National Association of 
ance Agents believes that those insur 
ance companies committed to the local 
agency system of distribution have no 
moral right under any voluntary code of 
fair practice, directly or indirectly to 
compete with those who are its accred 
ited producers. That such practices 
exist cannot be denied. They are a 
source of constant demoralization and 
detriment to loyal companies and _ loyal 
agents. It is a practice that has added 
to the discreditable side of company 
agency relationships, and has in ag in 
vited criticism from outside of the busi 
ness. We ask your deep interest in this 
problem and would welcome your con 
structive assistance.” 


Insur- 


Williams Host Commissioner 


John Sharp Williams, 3d, Mississippi 
Commissioner, is host at this convention 
The final session tomorrow has been set 
aside for action on committee reports 
and discussions. 

Further details of 
be found on Pages 4 


the convention will 
and 8 of this issue 


Elect Hopps Director Of 
Rhode Island and Merchants 


Hopps of New York, long 
the production _ field 
country, was last Fri 
director and member ot 
committees of the Rhode 
Co. and the Merchants 


Stewart B. 
well known in 
throughout the 
day elected a 
the executive 
Island Insurance 
of Providence. 


H. W. Smith State. Agent 
For Eagle Star in N. J. 


The Eagle Star announces the ap- 
pointme nt of Harold W. Smith as state 
agent for New Jersey and the New York 
suburban territory. He started in insur- 
ance with the Phoenix of London in 
1919 and within two years was sent into 
New York State as assistant state agent 
He joined the American Central in 1927 
with which company he remained until 
recently. 
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more than a greeting 
actually..a 
b | 
b I d | 
U | er ! 
This memory-jogger, with the 
agent s imprint on the back, 
has helped to build business by 
building good will. 
’ 
As a pre-Christmas expression of an agent’s desire to be 
1elpful to the wives and daughters represented on his 
helpful to th 1 daught | ted on | 
list of policyholders and prospects, this Season's Greet- 
ings Shopping List has been enthusiastically received. | 
-~ 
y representing a Company o 1e Roval-Liverpoo 
By r ting ( pany of tl Royal-| | l | 
yroups. an agent insures himself against loss 
Grouy vent I If against | 
of ideas which will help him toward increased | 
production. For a specimen of this ecard. and 
information regarding a wide assortment of 
other business-builders. address 
ONE HUNDRED FIFTY WILLIAM STREET. NEW YORK. N 
AMERICAN & FOREIGN INSURANCE COMPANY ° BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD ° CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA ° THE IVERPOOL 
* LONDON & GLOBE INSURANCE CO. LTD ° THAMES & MERSEY MARINE INSURANCE COMPANY, LTD . QUFEN INSI RANCE COMPANY OF AMERICA . THE NEWARK FIRE INSURANCE 
COMPANY FEDERAL UNION INSURANCE COMPANY ° ROYAL INSURANCE COMPANY, LTD ° THE SEABOARD INSURANCE COMPANY e STAR INSURANCE COMPANY OF AMERICA * 
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New ieee pam to Meet 
In Newark on March 7-8 


The New Jersey Association of Under 
writers will hold) its) semi-annual con 
vention at the Essex House in Newark 
Thursday and Friday, March 7-8 One 
of the principal speakers will be Presi 
dent Sidney ©. Smith of the National 
\ssociation of Insurance Agents. This 
will be the first time in many years that 
the mid-year gathering has not gone to 
Trenton, seat of the state legislature. 


lay Sig 


Suburban Division on Change 
In Extended Coverage Form 

















—— i _ The Suburban Division of the New 

LICENSE FEES UNCHANGED R. H. Loughborough Merges York Fire Insurance Rating Organiza 

. ° . tion has informed companies and agents 
Ontario Not to Make Any Changes With Fred S. James & Co. of a change in Extended Coverage En _A welcome addition to your business library 
This Year; Proposal Made for Flat , . ; an aid to profitable business building. This 
; Rate of $3 Robert H. Loughborough, New York dorsement No, 4. Says the bulletin: bookiet gives you useful facts about insuring 
City insurance broker, is merging his “Your attention is drawn to a recent i aad te teste ne ee 


ket—so important to brokers and agents—all 


While the matter of leense fees for 
condensed into a few fast-reading, fact-dealing 


fire and casualty insurance agents wa 
discussed pro and con at the recent 
annual convention of the Ontario bire 


business with Fred S. James & Co, in filing of two changes in the extended 
order to take advantave of the latter’s coverage endorsement form, which will 
country-wide facilities Mr. Loughbor be incorporated in the new edition there- 
staff acompanies him, Fred ot to be printed and distributed in’ the 


interesting, informative, it's called 
ADDED IMPETUS because it will add 


ough’s entire s momentum to your sales. It's just off 





and) Casualty Insurance Agents Asso S. James & Co. was established in 1872 near future. The two changes in ques * the press . . . and is yours for the 
clation, with some delegates flavoring a aah ln etna thn coments, tantibae tes tion involve first, an extension of cov Gn asking! 
return to a flat rate of $4, the com surance brokerave houses with offices in erage under the endorsement to direct 
mittee om charge of this ce partinent Mew Wack Chicago Minneapolis Pitts loss or damage caused by civil commo 
will not make any changes in - fee seta panel gm ~ bite sha ° tion; second, the substitution of a new 
vn ae ge weer A <o ag AB will During the World Wat Mr Houssh and i specific War Risk Exclusion 
be tl : hl | : i hel the t borough spent two years in France with Clause, Form H2b. Because of existing 
he thoroughly discus + oe fs — the SIst Company, Sth Regiment, United conditions, it is regarded as important 
peg gene scope pine Tienda eS “States Marines. He was twice wounded — that the new war risk exclusion clause 
pel pron eng PA” ed omg a and was awarded the Croix de Guerre be incorporated in all these forms at the 
De, with three citations by France and was earliest possible date. It is therefore 
(1) Where a licensee carries on busi cited by the American government for mecessary that this mandatory endorse- 
hess mb any municipality having a pop bravery ino action He was later con ment, Form 112 F, be attached to Ex Please sond me a copy of — 
ulation in excess of 50,000 according to neered with the Goodrich Rubber Co. tended Coverage Endorsement No. 4 ADDED IMPETUS. = 
the last municipal enumeration by the andl entered insurance in 1023 Be une wherever used.” Name = 
ASSESSOTS, ol is a resident outside the & partner in Slosson & Co. until. the Address : Dy 
Province, poo formation of Loughborough & Co. in VA. ASS'N MEETING DEC. 6 
(2) Population of 25,000 to 50,000, the LO34 He has specialized ino handling \ regional meeting of the Virginia . 
lee is $15 the imsurance requirements of large \ssociation of Insurance Agents was MERICAN INTERNATIONAL 
(3) Population of LOQOO to 25,000, the estates held at the George Mason Hotel, Alex- ] 
fee is $10 andria, December 6. The list of speak- NDERWRITERS CORPORATION 
(4) Population not) mentioned — but V re He Cl an ; Of ers included George A. Peery, statisti al pve eral ogden ae 
Where a heensee carries on business - XJ. enry ~nairman chin tor the \ _— oi gan 7 Rt ond ALLO LINES = CASUALTY AUTOMOBNE © MARINE 
elsewhere in the rovince, or where a — . Commussion, “How utomobile vates - 
license is) expre ie limited to accident Wichita Meeting Activities \re Made;"” W. Frank White, superin 4 ~ 
and sickness insurance only the tee is Vietor GG. Henry, ihe of the  tendent of the accident and health de Ontario Board Chosen 
$5 Wichita Insurors and vice-president of | partment of the Globe Indemnity, “Ae ; 3 
Pie cittes which come under the above the Wansas Association of Insurance cident Insurance” ; Sidney P Clark, For Licensing Agents 
Eroups are, respectively (1) Toronto, \vents, has been named cveneral chair chairman of the Virginia Field Club TOL. Plahitf, of the Ontario attorney 
Hamilton, Ottawa, London and Wind man oof all activities in connection with Bo oD. O. committee, “Facets and Com seneral’s department, has been named 
sor; (2) Brantford, Kitchener and Wa the mid-year meeting of the National ments—How to Meet Non-Stock Com chairman of the advisory board for h 
tesinn ast Wilken, and Post Ach \ssociation to be held in’ Wichita next — petition”; Roger Clarke, Fredericksburg, — censing fire and casualty agents in On- 
St Catharines: (3) Belleville, hatham, April 22-25 On the general committee — mast president of the Virginia Associa tario. Company representatives on the 
Cornwall, Galt, Guelph, Kingston, Kirk will be Frank T. Priest, Elmer C. Beez tion, “Non-Ownership Automobile Lia board have been named as follows: 
land Lake, Niawara Falls, North Bay levy, Howard Pullington and A. Ek. Smoll bility Insurance”; Oscar H. West, man C. M, Horswell, Merchants Fire; H. B. 
Oshawa Owen Sound Peterboro St. Henry V. Schott will be secretary of the aver of the Virginia Association, “In Rowe, Royal Exchange; H. C. Baillie, British 
rhomas. Sarnia. Sault Ste Marie, Sti it veneral committee surance Laws.” Crown; F. O. Lueas, Scottish Metropolitan; 
ford. Sudbury, fimmins, Welland and Preliminary to assigning various mem W. C. Butler, Pearl Assurance; J. S. PL Arm 
Woodstock bers of the Wichita) Insurors to the REVOKES HESLIN’S LICENSES strong, Dominion of Canada General; F. W. 
many convention committees the follow H. Lamont, Norwich Union; A. W. Eastmure, 


Superintendent of Insurance Louis 





ing chairmen were named lransporta ’ er : oT ie : Casualty of Canada; D. B. Hall, General Acci 
Lemma & O’Connor Named tion, Robert E. Iaracl, Jr.; banquet and fimk, bas revoked the Heemses of John Une “sun western Assurance; &. ©. 
e ° meals, Duane T. Stover; entertainment F Heslin, 73 W esist_ Street, New Hopkins, North British & Mercantile; PL 1 
By Phoenix ot London Rtn H rr y ? f en See “ York City. Mr. Heslin, licensed as an | ; Prt: 4 : sisi . sb 7 vi 
y in Urns, I a mance, welt insurance broker under Section 143 of Waylett, London & Lancashire; F. N. Boyd, 
The Phoentx \ssurance tt London Smith ; Kol, H \. Blinn; information, the insurance law and as an agent for a Canadian Fire; Hl. D. Dempsey, Employers’ 
has appointed Lemm a x Oe mnor of oe \nderson ; monitor, &. & life insurance company, oie aia to Liability; FL EF, Heyes, Sun; J. HL. Burgar, 
1H Montague Street as Bro Kivi agent Soir ies, publicity, Byron S Chapell; re be incompetent and untrustworthy with Zunch; HH. LL. Wigglesworth, Liverpool-Mani 
Other ¢ mpanies represented by this ception, Charles K Foote; registration in the contemplation of the insurance toba; F. G. Haynes, Canadian Surety; C. 
agenev are the Commonwealt or the and hotels, A. | Smoll law Chandler, Western Assurance; C. Riley, Cana 
North British Group, Millers National, , dian Indemnity. 
Commecticut Fire of the A eux Ol BROKERS’ LICENSES REVOKED J. FRED W. DOSCHER DIES 
i eiine: Conun eal Woskshive fos Pink has revoked the licenses of Mor real estate man in Brooklyn for fitty Pie er th ~con g As eek aie 
ities thd aeltnedied a enue Se iarty & Moriarty, 150 Nassau Street, years, died at his home in Amityville, = oe ABPiars Hy were beige p oi 
bile avents Pi autienebiie. the office New York City, and of Victor Pohjola, L. l., November 29 alter a long illness. — sas cg sf pa pace Pr nf 
represents the New York Underwriters transacting business as Victor Pohjola He os member of the South Srook- pase na dis sg in “the weed volis 
foe. inland mesine the Potomac Kor & Co. 605 fist Street, Brooklvwn, N b lyn Board of Trade and in 1917-18 was Atht aie ‘ Club N ial: Borg gpa 
og cd yor ane ar gl icingeoengg inte Moriarty & Moriarty, licensed as an in- supervisor of the state military census. il 404 i he oe a : The Roa eth ae 
ellie ae ae Ete Mieiine i Camel surance broker under Section 143 of the | Surviving are his widow, a son and two gg Boi engl te ile te sag ange 
Be Pee Riga per cert: ind insurance law, was found to be incom sisters. sate me hi Be od ak a eer al 
petent and untrustworthy within the sceteaantaliaiaiaianiatie nembership and board of directors, each 
contemplation of the insurance law. Vie- CHARTERED AT ALBANY, N.Y, ' be held the second Tuesday of the 
W. B. Holmes New Jersey tor Pohjola, licensed as an = insurance \. T. lL. Agency, Ine., Rochester, has ar reag a ee ae 
broker under Section 143 of the insur- been chartered at’ Albany with capital Pier vice-president, and Joseph Stick- 
State Agent for Y orkshire ance law, was found to be incompetent — of 198 shares non- par value stock to con- “hs fuk token nt ceca 9 
William RB. Holmes has resiened as #2 untrustworthy within the contempla- duct an insurance agency. William H. ope ida HC. Hadley R. Mich al 
New Jersey and New York suburban 0" of the insurance law. Witmer, Webster; George G. Roth, Isa- ox. L. G Gordner, Hobson Wil ‘y 
fieldman for the Eagle Star to become : bel Stillman, Rochester, are directors and A. Hyheld at tua tak euacidh i 
New lersev state agent for the York PLANS MONTHLY MEETING subscribers. a sin iA eee ‘ 
shire, effective December 1. He succeeds Che Insurance Exchange of Richmond, SAREE 820 IN N. J. AGENTS’ ASS’N 
R. F. Beckwith, resigned. Mr. Holmes Va. is planning to amend its by-laws JERSEY MEETINGS "PLANNED Membership in the New Jersey Asso- 
has been affiliated with the Eagle Star so as to provide for a regular meeting The Middlesex County (N. J.) Insur- ciation is now 820, a new high record 
for nearly eighteen years and in the every month instead of semi-monthly as ance Underwriters Association will meet during the forty-six years the associa- 
field for ¢ en years He is well at present. It is believed that the change in January and again next Spring, the tion has been functioning. The officers 





and favorably known in agency and will effect a better attendance at the latter meeting to be held jointly with the have set a goal of 1,000 before the an- 
brokerage circles meetings. Somerset County Association. nual meeting next September. 
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Another Christmas brings its good cheer, and we ex 
tend the season’s greetings, with our sincere good wishes for 
your happiness and success in the New Year. § Looking ahead 


we are confident of our ability to enhance your opportunities 


in the months to come. As always, our job means makin 
available to you the same high standard of service . . . the 
ij 





excellent facilities you require to maintain and increase 
your business . . . and at all times, our complete coopera 
; ; : 
tion and assistance. § Looking back, we express our fd 


appreciation for your conscientious work during 


1939. The results of your efforts meant more busi 
ness written, and at the same time, more com 


plete and diversified protection for your as 


' 
s sureds. § May the New Year see your hopes 
i 
d realized—your ambitions take substan 
1 
1 rn = . 
é x tial form—and your progress in 


" business steadily increase | 
sh ,/ 

pe | 
\ ) s 











| Crum & Forster 


MANAGERS | 
e- 
i K SS. we | 
= 110 WILLIAM STREET + NEW YORK, | 
: Rich d Imsurance Co. . - - + + + * * * * Organized 1836 
1 i ire Insurance Co. . - +--+ + * * * Organized 1824 ichmon ate pieces | 
ch Ee Organized 1822 Western Assurance Co., U. S. Branch. . +. + + = as noe | 
‘3 patency vee = Fae Organized 1837 British America Assurance Co., U. S. Branch. . - ee a | 

} ter Fire Insurance Co.. - - - - * = * * : : a... ae 

“k- pcan : : l ce Co. of Pittsburgh. . - Organized 1868 Southern Fire Insurance Co., Durham 
in The Allemannia Fire Insuran ° 


URHAM, N. C 
PT.. PITTSBURGH @ CAROLINAS DEPT., D 
THERN DEPT., ATLANTA @ ALLEGHENY DEPT., 
PACIFIC DEPT., SAN FRANCISCO °¢ SOU 
acl WESTERN DEPT., FREEPORT, Ill. © 
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NORWICH UNION 


policies and service 
have world-wide 
reputation 





NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
HART DARLINGTON, United States Manager 


EAGLE FIRE COMPANY 
of New York 


Incorporated 1806 
HART DARLINGTON, President 


The Oldest New York Insurance Company 


NORWICH UNION 
INDEMNITY COMPANY 
HART DARLINGTON, President 


ee 
ee 


75 Maiden Lane, New York 


In NORIVICH UNION there is strength 
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Britain Presents Bill to Restrict 
Advertising of War Risk Insurance 


Oliver Stanley, president of the British 
Board of Trade, stated in the House of 
Commons recently that he hoped to in- 
troduce at an early date legislation to 
curtail the activities of the sponsors of 
plans run by private organizations pur- 
porting to give protection against war 
risks to property. The Weir commit- 
tee on war damage insurance advised 
such legislation. 

The text has just been issued of the 
british government's bill to restrict 
circulars and advertisements relating to 
insurance against war risks. The bill is 
entitled “Restriction of Advertisement 
(War Risks) Insurance Bill.” 

The principal section provides that 
subject to certain provisions a person 
who: “(a) Distributes or causes to be 
distributed any circulars containing: 

“(1) Any invitation to persons to in- 
sure any property in the United King- 
dom in which they are interested against 
any war risks, or 

“2 Any information calculated to lead 
to the recipient of the information in- 
suring any property in the United King- 
dom in which he is interested against 
any war risks, or 

“(b) Has in his possession for the 
purpose of distribution any circulars of 
such a nature as to show that the ob- 
ject or principal object of distributing 
them would be to communicate such an 
invitation or such information as afore- 
said, or 

“(c) Causes or permits any advertise- 
tment to appear which contains such 
an invitation or such information as 
aforesaid. 

“Shall unless permission for the distri- 
bution of the circular or the appearance 
of the advertisement has been granted 
hy the Board of Trade, and any condi- 
tions imposed by the Board in relation 
thereto have been complied with, be 
guiltv of an offense under this Act.” 

Nothing in this section would render 
illegal anything done for the purpose of 
the War Risks Insurance Act, 1939, or 
with a view to inducing persons to en- 
ter into any contract of insurance, if 
the Minister of Shippings could, under 
Section | of that act, lawfully reinsure 
the person liable under that contract. 
\nyv person committing an offense under 
the act would be liable on summarv 
conviction to a fine not exceeding £200, 
or to imprisonment for a period not 
exceeding three months, or both, on 
conviction on indictment to a fine, or to 
imnrisonment for a period not exceeding 
two vears, or both to a fine and impris- 
onment 

Overating Without Public Control 

The recommendations of the Weir 
Committee in England on war damage 
insurance came as an unwelcome surprise 
to the various British mutual pools which 
sprang up at the outbreak of war to pro- 
vide some sort of cover against war dam- 
ave to real pronerty. The Weir report 
advised that public control should be ap- 
plied to these mutuals in the form of a 
prohibition on advertising, circularizing 
and canvassing the general public. 

So far these mutuals are subject to no 
public control whatever, nor do they 
offer insurance ona scientific basis. They 
do not cover the insured to the extent 
of his insurance, but simply admit lia- 
bilitv to the extent of the assets in the 
pool. There is, of course, no guarantee 
that the money in the pool will suffice 
to settle all claims in full. Should the 
nool money prove insufficient, claimants 
would have to be content with a pro rata 
navment. If, on the other hand, it is 
more than sufficient, subscribers will 
nitimately receive the surplus back. 
With some of the mutuals there is no 
present guarantee that the funds re- 
maining in the pool, when the claims 


come to be settled, will not have been 
reduced by investment depreciation and 
management costs. 


Some Mutual Pools Deny Abuses 


The Weir report demonstrated that 
the mutual pool system is capable of 
abuse, but it did not actually show that 
any abuses now exist. Some of the pools, 
indeed, were quick to deny abuses of any 
sort and made it clear that they sharply 
resented the implied criticism im the re- 
port. 

The largest and oldest of these pools 
is operated as a subsidiary of the Prop- 
erty Owners’ Protection Association. It 
was started two years before the war 
and now has a pool of approximately 
£200,000. If the war lasts three years and 
the premium is maintained at the pres- 
ent rate of 34% per annum, this pool 
should have about £700,000 at the end of 
the war towards covering any damage 
to £150,000,000 worth of property. The 
investments of this pool are in gilt-edged 
securities and its general investment pol- 
icy is being directed with considerable 
foresight. Extensive advertising has been 
conducted, but the costs of this have 
been entirely borne by the old-estab- 
lished parent association. Directors’ fees 
are kept low and risks are chosen to 
avoid any very large property which 
would hamper the evenness of the spread. 

Another mutual which would not be 
affected by the Weir proposals is one 
which a leading firm of North British 
insurance brokers proposes to create. 
The premium is to be 44% for the period 
to the end of 1940. Properties in Lon- 
don or near the East Coast are to be 
excluded, and advertising is restricted 
to private circularization of the firm's 
clients. Investment depreciation is avoid- 
ed by placing the funds on deposit. The 
funds are to be vested in trustees, the 
management charge ae limited to 5%, 
which would be largely covered by inter- 
est. The accounts are to be subjected 
to regular audit. It is possible that the 
lead given by this firm will be followed 
by other mutuals. 

The British government, it will be re- 
called, recently announced the setting up 
of an advisory committee to advise on 
the general principles on which property 
damage is to be assessed. This commit- 
tee, under the chairmanship of A. An 
drewes Uthwatt, includes a past chair- 
man of the British Insurance Associa 
tion, a director of the Bank of England, 
and the presidents of the Royal Institute 
of British Architects, the Chartered Sur 
veyors’ Institution and the Auctioneers’ 
and Estate Agents’ Institute. This com 
mittee is to issue a report as soon as 
possible. 


Security Group Directors 


\. F. Brooks, vice-president and gen- 
eral manager of the Southern New Eng- 
land Telephone Co., was elected a direc- 
tor of the Security of New Haven at a 
snecial meeting of the board of directors 
Friday, December 1. Mr. Brooks will 
fill a vacancy on the board created by 
the recent death of Victor Roth, chair- 
man of the board. 

At the same time Julius G. Day and 
Harry C. Knight were made directors of 
the Connecticut Indemnity and Louis L. 
Hemingway and James W. Hook were 
made directors of the East & West. All 
four are also directors of the Security. 


FRANK O. DEAN DIES AT.51 

Frank O. Dean, manager of the Trav- 
elers Fire in Maine, died last week at 
the age of 51 at his residence in the 
Eastland Hotel in Portland. He is sur- 
vived by his widow. A native of Farm- 
ingdale, Me., Mr. Dean was graduated 
from Colby College in 1909 and later 
took special courses at Harvard. He 
was admitted to the Maine bar in 1911 
and also engaged in insurance in Wat- 
erville. 
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Mutuals Seek Further Changes in 
Revised Standard Fire Contract 


commissioners falls short of mutual rec- 
recommendations 
present rigid standard cover the liability of the insurer for such 
policy laws, and permitting standard pol- portion of a premium that may be fi- 
icy forms to be approved instead by the ; 
issi including 
in th wes itself a schedule of all per- 
en-  arequest for use of such an endorsement 


A recommendation that mutual fire 
insurance companies, while supporting 
fully revision of the standard fire insur 
ance policy now being advanced by the 
National Association of Insurance Com- 


missioners, should continue their efforts to 
develop a new contract of their own which 
would include revisions more sweepin 

than those now urged, proved one ot 


the most discussed proposals made at 
the annual underwriters’ conterence ot 
the Federation of Mutual Fire Insur 
ance Companies held last month at Cleve 
land 

The suggestion was presented in an 
address upon “Revision of the Standard 
Fire Insurance Policy” by Chase M 
Smith, secretary of the National Ke 
ailers Mutual, Chicago. He has long 
been active as a member of the mutual 
committee studying the problems of re 
vision 

“| think that the Federation of Mutual 
Fire Insurance Companies may tak 
pride in the fact that it has, throughout 
the consideration of this matter, evinced 
a wholly constructive interest in the pro 
gram of revision without regard for the 
fact that changes in the policy may call 
for changes in the rate structure or in 
the amount of losses that must be paid 
under fire insurance policies,” Smith 
stated. “We have taken the position 
that it is our responsibility to work out 
and offer our policyholders the most 
comprehensive form of insurance that is 
practical, and that a modern contract 
would be one that would be sympatheti 
cally interpreted by the courts because 
of the obvious fairness of its provisions.” 

Smith listed five respects in which the 
revision now being supported by the 


BLUE GOOSE CHARTER FOUND 


Georgia Pond Recovers Document Miss- 
ing for Many Years; Charter Was 
Issued in 1907 
There is joy in the Georgia Pond 
the Blue Goose because its original char 
ter of constitution has come back into 
its possession. The document was ex 
hibited to the members of the advisory 
committee when it held a special meet 
ing November 27 at the Atlanta Athletic 
Club, by Most Loyal Gander John M 
Harrison, who told the story of its dis 
covery Mrs. Lucile Smith Hughs found 
the parchment among the belongings « 
her late husband when she was prepar 
ing to move her residence in Atlanta 
recently. Mr. Hughs was the first wield 
er of the Georgia Pond, and his nan 


appears on the tace of the charter \t 
the time of its issue, Mr. Hughs was a 
member of the weneral agency firm of 


Hughs & Yates, and at the time of his 


death in 1925 he was Southern manaver 





for the Insurance Co. of North America 

It is surmised that » charter re 
mained in his possession during the sev 
eral vears that he was wielder of the 


Pond, and that eventually he had placed 
it with others of his records and books 
in his library at home \fter a few 
vears, interest a the Pond dwindled 
away, and it was not until 1924 that 


there was a revival At that time the 
original charter was not located, Mr 
Hughs himself having evidently forgot 
ten that it ha been in is custody) 
When Mrs. Hughs sent the document to 


Most Loyal Gander Harrison, he made 
rompt acknowledgment, and on behalt 
f the Pond sent a gift i flower P hes 


J. J. SHANAHAN DEAD 


James Joseph Shanahan of Kav & 
Shanahan, insurance adjusters, died in 
the Hamilton (Ont.) Sanatorium He 
had been a resident of Toronto for many 
years and served as deputy fire marshal 
for Ontario. In 1922 he resigned to be 


come an adjuster. He was 61 vears old 


dorsement of the ee Mecatiin policy— 


aircraft and vehicle 
and occupancy, 


fund of F unearned premium upon report- 


tion of F the e pie premium are complied 
» inclusion ot the complete mort- 


STUDY TEXAS FINANCE PLAN 


Proposition to Use Endorsement to Fire 
Policy Is Opposed by Most Com- 
panies Writing in Texas 

Authorization of the use of an en- 
dorsement to the fire insurance policy to 


nanced is being considered by the Texas 
Board of Insurance Commissioners after 


was filed with the board by the general 


— agency firm of Belknap & Wheeler of 
> dam- 


sprinkler 


Dallas and was argued at a hearing No- 
the vember 28. Several years ago the board 
pro- authorized the use of an endorsement to 
auto- the policy, but this authorization was 
Big withdrawn during 1938. 
Opponents of the plan took the view 
con- that the assured should sign a note for 
of values and calcula- — the financed portion of the premium and 


that the note should be separate and dis- 
tinct from the policy contract. 


SO 


by the insurance companies or their gen- 
eral agents. He also asserted that his 
clients favored the use of the endorse- 
ment because the signing of notes by the 
insured is a nuisance, and that the use 
of the rider would keep the department 
fully informed as to the details of every 
insurance transaction. 

T. R. Mansfield, vice-president of the 
Gulf Insurance Co.; Fred A. Pierce, 
vice-president of the Republic Insurance 
Co.; John A. Sprague, representing T, 
A. Manning & Sons of Dallas, and Col 
William Thompson, attorney for most of 
the fire insurance companies operating 
in Texas, were among those who op- 
posed the endorsement plan. Mr. Thomp- 
son pointed out that the board was 
charged by the insurance statutes with 
the responsibility of passing upon all 
riders or revisions of the fire insurance 
policy contract and that it did have the 
authority to decide whether an endorse- 
ment could be used to cover the credit 
obligation. 





TO HEAR H. DONALD HOLMES 
H. Donald Holmes of Summit, N. J. 


ee Proponents of the endorsement plan past-president of the New Jersey As- 
dress of the mortgagee on ed p= of were represented by H. L. Bromberg, sociation of Underwriters, will be one 
the policy would be all that is requited, attorney of Dallas, who argued that the of the principal speakers at the meet- 
(5) inclusion of a provision concerning Board of Insurance Commissioners is ing of the Suffolk County (N. Y.) As- 
friendly fires and cigarette losses similar solely an administrative body and that — sociation of Local Agents next Tuesday 
to that now in the Canadian policy it has no authority over credit allowed at Oakdale, L. I. 











EXCEPTIONAL FACILITIES! 





Pearl underwriting facilities and service, whether the risk 
be large or small, will be found exceptionally complete. 


PEARL AMERICAN FLEET 


PEARL ASSURANCE CO., LTD. 
(United States Branch) 


EUREKA-SECURITY FIRE & MARINE INSURANCE CO. 
MONARCH FIRE INSURANCE COMPANY 
80 JOHN STREET NEW YORK 


Cleveland, O. Cincinnati, O. San Francisco 

314 Bulkley Building 2810 Carew Tower 200 Bush Street 
Philadelphia, Pa. Chicago, Ill. 

525 Chestnut Street 


175 W. Jackson Blvd. 
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INTER-OCEAN PROMOTIONS 





Three Are Promoted at Home Office in 
Cedar Rapids and Two in Pacific 
Coast Department 
The Inter-Ocean Reinsurance Co. an- 
nounces three promotions at the home 
office at Cedar Rapids, Ia., and two in 
the Pacific Coast department. Everett 
D. Obrecht was advanced from assistant 
secretary to vice-president; D. L. Nelson 
was advanced from assistant secretary to 
secretary, and Richard E. Killian was 
advanced from assistant secretary to 

secretary. : 

J. L. Campbell, who has been in charge 
of the company’s Pacific Coast depart- 
ment at San Francisco since it was 
established, was promoted from secre- 
tary to vice-president and Mr. Camp- 
bell’s assistant, S. Dale Moon, was elect- 
ed an assistant secretary. 

Mr. Obrecht became associated with 
the Inter-Ocean in October, 1932, and 
was made assistant secretary in August, 
1937. Mr. Nelson became associated 
with the Inter-Ocean in November, 1930, 
and was made assistant secretary in 
January, 1935. Mr. Killian joined the 
company in March, 1935, and was elect- 
ed assistant secretary in August, 1938. 

Mr. Campbell became associated with 
the Inter-Ocean in November, 1925, was 
made assistant secretary in April, 1932, 
and secretary in January, 1935, and went 
to San Francisco to open the Pacific 
Coast department of the company in 
October, 1935. Mr. Moon joined the 
company in April, 1929, and was trans- 
ferred to the Pacific Coast department 
when it was opened to assist Mr. Camp- 
bell. 


LOS ANGELES INVESTIGATION 





National Board of Fire Underwriters 
Requested to Make Study of Fire 
Dep’t; Welcomed by R. J. Scott 
Complete investigation of the Los An- 
geles Fire Department by the National 
Board of Fire Underwriters was re- 
quested in a resolution approved last 
week by the Los Angeles City Fire Com- 
mission, on motion of Commissioners 
Charles H. Hilton and B. B. Wygant. 
The action of the commission follows 
receipt by Mayor Fletcher Bowron of a 
number of anonymous letters complain- 
ing of the qualifications of certain cap- 
tains and battalion chiefs and other 

phases. The complete resolution is: 
“Whereas this commission has taken 
cognizance of several problems in the 
administration of the Los Angeles Fire 
Department, particularly concerning or- 
ganization policies and operations selec- 
tion and training of personnel, the pur- 
chase and maintenance of equipment, 
and fire prevention inspection, and 
“Whereas, to meet these problems it 
appears to be in the public interest that 
a complete study of the Fire Department 
should be made and this commission 
should obtain expert advice concerning 
any corrective measures or developments 
thereby, Now, therefore, be it 
“Resolved that this commission re- 
quest the National Board of Fire Un- 
derwriters to make available the ser- 
vices of Jay Stevens, chief engineer of 
said organization, to conduct a survey 
of the Los Angeles Fire Department 
and to provide a report of findings and 
recommendations.” 
Chief Engineer Ralph J. Scott of the 
Fire Department indicated that he wel- 
comed the survey. 





WARNS ON XMAS FIRE HAZARDS 


Superintendent William B. White of 
the Bureau of Fire Prevention and Water 
Supply of the New York Board of Fire 
Underwriters has issued the customary 
Warning against the use of inflammable 
Christmas holiday decorations. He calls 
attention to conditions in the standard 
fire policy on the matter of increasing 
hazards within the control or knowledge 
of the assured and says that the instal- 
lation of electric lights for display or 
advertising purposes often introduces a 
serious fire hazard unless the work is 
carefully done by men who are thor- 
oughly competent. 


NEW values and posses- 


sions found in the home at 


Christmas. While the pride of 






NEW ownership is still fresh 


many opportunities are available 


to sell Automobile; Camera; 


Musical Instruments; Golfers’ 


Equipment; Gun Floater; Fishing 


Tackle; Jewelry; Furs; Silver- 


ware; Personal Effects and other 


forms of insurance protection. 


Be your own Santa Claus! 


Ensure a Merry Christmas for 


YOU and YOUR family by 


INSURING the Christmas 


of the families of clients 


“prospects. 











THE PENNSYLVANIA FIRE 
INSURANCE COMPANY 
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Annual Meeting Of 
Munich’s Stockholders 


NET PREMIUMS RM. 180,235,524 





Fire, Marine and Life Departments 
Made Gains; 1938-39 Figures Com- 
pared With 1937-38 





Because of the dramatic situation on 
the European continent during the past 
year, including changes in geography 
and of ruling powers, considerable in- 
terest was taken abroad in the general 
meeting of the stockholders of the 
Munich Reinsurance Co. of Munich, Ba- 
varia, held on November 14. At that 
meeting the management submitted its 
report on the financial year 1938-39. 
Some 1938-39 figures compared with 
1937-38 results, in Reichmarks, follow. 
A Reichmark is now about $2.50. 

1938/39 1937/38 


Premium Income: Rm. Rm. 
Life Department .... 71,701,289 65,235,965 
COMMER 6csicecdeseins 66,985,734 60,650,141 
MATING  ccccccsscvesse 10,006,923 12,286,528 
Fire and General.... 66,692,396 62,026,633 


218,316,343 200,199,269 

Less retrocessions.... 38,080,819 33,140,030 
Net premiums for its 

own account ..... 180,235,524 167,059,239 


Profits in the fire and general depart- 
ment were Rm. 3,374,183 for 1938-39 as 
compared with Rm. 4,546,636 the previ- 
ous year. In marine insurance there 
was a profit of Rm. 490,681 as against 
a loss the year before of Rm. 593,194 
Profits in the life department were Rm. 
1,912,271 as compared with Rm. 1,821,519 
for the previous year. 


Income 


Income from investments in 1938-39 
was Rm. 6,395,303 to which was added 
Rm. 2,847,543 from amount brought for- 
ward from previous year. 

educting administration expenses, 
taxes, depreciation of securities and loss 
on exchange the net profit of the com- 
pany for the year 1938-39 was Rm. 6,- 
112,500 as compared with Rm. 5,879,993 
the preceding year. 


Named Chairman N.F.P.A. 


Educational Committee 
Professor Walter R. McCornack, dean 
of architecture of the Massachusetts In- 
stitute of Technology, Cambridge, Mass., 
has been appointed chairman of the com- 
mittee on fire protection engineering ed- 
ucation of the National Fire Protection 
Association. He succeeds the late Dean 
John R. Lapham of George Washington 
University. 








George Klump, Secretary 
Georgia Home, Dead at 47 


George Klump, secretary Georgia 
Home, died in New York November 30, 
age 47. Burial was in Columbus, Ga. 
Mr. Klump was born in Cincinnati and 
joined the Georgia Home in 1917. He 
became assistant secretary in 1921 and 
secretary in 1929. He was elected a di- 
rector in 1933, in which year he came 
to the home office of the Home group 
in New York and was underwriter for 
the Southern division. 


IOWA FIRE MARSHAL REPORTS 

Iowa Fire Marshal John Strohm re- 
ports that his department has condemned 
and ordered the removal of ninety build- 
ings located in fifty-four Iowa towns since 
he took office last May. The department 
also has ordered the repair of forty 
other buildings and issued cleanup orders 
on fifteen more out of a total of 174 
investigations. Strohm also reports his 
department has investigated over 100 
fires where incendiarism was suspected 
and fifteen confessions have been signed 
and nine persons are serving jail or peni- 
tentiary sentences. Several others have 
been committed to state insane hospitals. 











Large Business Field 
Lies With Credit Men 


ADEQUATE COVERAGE FOR ALL 


Policy of Financing Groups Held Up as 
Good Example for Others to Follow 
Respecting Insurance 

Don Campbell, credit manager, west- 
ern department, America Fore insurance 
and indemnity companies, says there 1s 
$360,000,000 of fire, casualty and life in- 
surance premiums lying loose in this 
country just waiting to be picked up. He 
addressed the Oklahoma Insurors As- 
sociation in Oklahoma City last month, 
going on to say that insurance 
is handed to the agents and their com- 
panies on a silver platter. 

He proceeded to defend his claims by 
saying that 78% of the 1940 automobiles 
will be insured because that percentage 
of the total number will be financed. 
Likewise every building financed by a 
building and loan association will be in- 
sured, because the associations do not 
take chances on their investments in 
buildings financed. In these instances 
insurance is bought and not sold, which 
is contrary to what is often said re- 
garding this business. Mr. Campbell 
continued: 

“Even the 


some 


Federal Government does 
not take chances without requiring in- 
surance security. Every bill of lading 
and warehouse receipt presented by a 
member bank for rediscount through the 
Federal Reserve Bank must be accom- 
panied by an adequate insurance policy. 
Every bank applying for membership in 
the F.D.1.C. must have a full insurance 
schedule before the application is ac- 
cepted. 
Others Require Protection 


“If you go to the better class personal 
loan company to borrow $500 or $1,000, 
you will find that a non-medical Term 
life insurance policy has been written on 
you for the amount and duration of the 
loan, the cost therefor is included in 
the charges and you do not realize that 
the personal loan company is getting 
their adequate protection. 

“The largest and most important 
source of this ‘silver platter’ type of 
business has been overlooked by the in- 
surance business for a long time. | 
refer to the identical silver platter type 
of business as these situations just men- 
tioned. 


Credit Men’s Influence 


“There are approximately 300,000 
credit men in the manufacturing, whole- 
saling and jobbing business. Twenty- 
five years ago these credit men were 
fire insurance-conscious. One outstand- 
ing wholesaler in the Middle West 
would not only require adequate fire in- 
surance of every customer indebted for 
$2,000 or more, but would insist on hav- 
ing the policies and keep them in the 
wholesaler’s vault. If a loss came along 
this wholesaler would ‘sit in’ on the ad- 
justment and see to it that he got his 
money.” 

Mr. Campbell demonstrated his point 
with a number of where business 
houses had lost considerable money be- 


cases 


cause customers did not have enough 
fire insurance. He added: 
Loss Aggregate High 
“It is surprising to note that these 
credit men are literally losing their 


shirts and do not know it. The credit 
loss in the lines mentioned, for the five- 
year period 1930 to 1935, was $3,200,000,- 
000. Had adequate insurance been car- 
ried by the customers of these credit 
len, it is reasonably estimated that 
$1,280,000,000 of this credit loss could 
have been avoided. In 1938 the fidelity 
l were over $300,000,000. 
were than 10% in- 
sured, as less than $30,000,000 was paid 
by the fidelity companies.” 

It was shown that many business 
houses suffer a lowering of credit rat- 
ing following a loss by fire. “Here is 
the opportunity for the insurance busi- 


said Mr. Campbell. “Of the 300,- 


I 


losses alone 


These losses less 


” 
ness, 
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000 credit men referred to the outstand- 
ing ones are members of the National 
\ssociation of Credit Men comprising 
approximately 23,000 outstanding credit 
executives. These men are leaders in the 
credit world; 55% of them are manu- 
facturers and approximately 45% are 
wholesalers and jobbers. 


“Furthermore 84% of these credit 
men are buyers of the insurance for 
their own firms, and they admit that 


they are only 70% covered in all lines 
of insurance. What a marvelous con- 
tact for the insurance business. I defy 
anyone to show me a greater concen- 
trated mercantile insurance market. 
Idea to Be Sold 

“To find the key to this $360,000,000 
in premiums available, the insurance 
business, through the local agents, its 
mouthpiece, must sell the idea to these 


credit men not only of adequate insur- 
ance for their own firms but for their 
customers. It is a notable fact that 
only 30% of these credit men inquire 
into the fire insurance of their cus- 
tomers. Only 10% inquire into the 
windstorm protection of their custom- 
ers and that in a localized section, and 
only 4% inquire into all other forms 
of insurance protection. These credit 
men do not require insurance as the 
other credit grantors which I men- 
tioned do, and yet the cost of insurance 
is as justifiable an overhead expense as 
rent, light and heat.” 


ON COEXTENSIVE BASIS 
The Portland Insurance Exchange has 
voted unanimously to affiliate on a co- 
extensive basis with the Oregon Insur- 
ance Agents Association, under the plan 


effective last January. The two organi- 
zations will maintain their separate 
identities, but members of the Exchange 
will become members of the state agents’ 
association, which in turn automatically 
carries with it membership in the Na- 
tional Association. In addition the ex- 
change and the state association will 
maintain a joint office and have one ex- 
ecutive secretary. 


WINNIPEG OFFICERS CHOSEN 

Insurance Institute of Winnipeg has 
elected the following officers: honorary 
president, Thomas D. Harris, Employers’ 
Liability; president, Robert P. Simp- 
son, Sun Insurance Office; vice-presi- 
dent, J. J. Milne, Royal Exchange <As- 
surance; secretary, George E. Budden, 
Western Canada Insurance Underwrit- 
ers Association; treasurer, C. R. Fran- 
cis, Canadian Fire Insurance Co. 








and brokers. 


keenly aware 


| companies have 


SELL STANDARD PROTECTION 


The constructive activities and 


L 








widespread publicity of the National Board of 
Fire Underwriters have made insurance buyers 

of the value of 
Mf Protection. 
ye capital stock 

brought a sub- 
stantial increase in sales to thousands of agents 
When you place insurance with 


a company of Fireman’s Fund Group, your 


clients receive Standard Protection, backed 


by an exceptionally strong financial structure 


and an outstanding loss-paying record. 


Home Fire & Marine /nsurance Company 


Fire + Automobile + Marine - Casualty + Fidelity - Surety 
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Advantages Cited for British 
Plan of Combined Marine Policies 


British insurance magazines arriving 
in this country report that marine com- 
panies are now issuing combined _ poli- 
cies. A complete explanation of this 
new development is contained in the 
Policy-Holder and is given as follows: 


This reform has been made possible 
by the cooperation of Lloyd’s policy 
signing office which will check and sign 
the policies on behalf of the companies. 
The process is briefly thus: After plac- 
ing a risk the broker will make out one 
policy to be signed by all the companies 
on the risk. This, together with the 
original or “signing” slip and a special 
slip for Lloyd's policy signing office 
known as the “bureau slip,” will be de- 
posited with Lloyd’s policy signing office. 
Lloyd’s policy signing office will then 
check each policy, just as Lloyd’s pol- 
icies are checked, and those that are 
found to be in order will be signed in 
much the same way as a Lloyd’s policy 
is signed on behalf of the syndicates 
interested. The policies will be signed 
in the name of Hugh E. Gordon, secre- 
tary of the Institute of London Under- 
writers, under authority deposited with 
the Institute, but, of course, the actual 
signature will be in facsimile, since it 
would be impossible for Mr. Gordon to 
sign each policy separately. On being 
completed the policies will be available 
for collection by the brokers, and the 
whole process will be complete. 

Obvious Advantages 

The advantages of the new system 
are patent. Previously where an impor- 
tant risk was “put on stamp,” the broker 
had to make out a “signing slip” for 
each company interested, and on insur- 
ances for large amounts this might mean 
anything from twenty to thirty or more 
companies. The signing slips were then 
taken to the offices of the company 
where a separate policy was made out 
in each case. Each company had to 
check its own policy, which then had to 
be signed and sealed and a debit note 
had to be made out. Eventually when 
all this had been done the policies were 
collected by the broker who, in his turn, 
had to check them and pass them 
through his books before sending them 
to his client. 

Now, apart from the single process 
signing, which in itself will save an 
enormous amount of time and clerical 
labor, Lloyd’s policy signing office will 
return to each broker and to each un- 
derwriter sheets containing details of the 
policies signed for their respective ac- 
counts. The returns to the brokers will 
include the lines, rates and names of the 
companies for which policies have been 
signed for the broker’s account, and the 
returns to the companies will include 
the lines and rates and the names of 
the brokers to whom the policies have 
been signed. These documents, which 
are compiled with the utmost care and 
are checked by machinery as well as by 
individuals, are the bases of account- 
ancy between brokers and_underwriters. 
Lloyd’s policy signing office will not, 
however, make any premium calcula- 
tions so that something to take the place 
of the company’s debit note will have 
to be adopted, but this is only a matter 
of detail. 

Temporary and Voluntary 


Two points to be noticed concerning 
the new scheme are that it is temporary 
and voluntary. It is a war-time labor 


Saving expedient, and as such is not in- 
tended to supplant the issuing of indi- 
vidual policies after the war. Moreover, 
if the assured desires, or if for any other 
reason it is considered expedient, com- 
panies can issue individual policies 


signed and sealed in the customary way. 
These two factors meet the main criti- 
cisms which have been leveled at the 
scheme, for it could not be. expected 
that so revolutionary a change would 
escape criticism. There is certainly no 
danger that the adoption of a labor sav- 
ing device as a war- time expedient will 
result in any hardship in the existing 
staffs of the companies. 

The criticism that by signing a joint 
policy companies will lose their individ- 
uality is met by asking whether Lloyd’s 
underwriters have suffered any loss of 
individuality by signing one _ policy. 
There will, however, be certain differ- 
ences between Lloyd’s policies and the 
joint policies issued by the companies. 
At present the joint company policy will 
be printed on paper of two colors, white 
for hulls and blue for cargo. Other 
forms will be adopted as and when the 
need for them becomes apparent, and 
they will presumably be given other col- 
ors. This, however, will make it easy 
to identify the Lloyd’s and the company 
policies, and will make no difference to 
the validity or security of the policy 
itself 


AUTO FINANCE MEETING HELD 


Members of the sub-committee on au- 
tomobile finance insurance of the Na- 
tional Association of Insurance Com- 
missioners met in Hartford last week 
under the chairmanship of Commission- 
er John C. Blackall of Connecticut. The 
committee aims to arrive at common 
grounds for better security at fair rates 
for automobile purchasers. Those at- 
tending the meeting included Manager 
J. Ross Moore of the National Automo- 
bile Underwriters Association and Vice- 
President Walter F. Beyer of the Home, 
who is president of the N. A. U. A. 


WHEAT INSURANCE DEADLINE 

The Federal Crop Insurance Corp. 
has announced February 29 as the dead- 
line for acceptance of applications for 
“all-risk” insurance on the 1940 Spring 
wheat crop. The closing date applies 
to receipt of completed and paid-up ap- 
plications in county AAA offices. De- 
termination of the February 29 deadline 
for Spring wheat follows the corpora- 
tion’s established policy of taking appli- 
cations from growers only before seed- 
ing of the crop, according to Leroy K. 
Smith, manager,of the corporation. The 
early application deadline eliminates the 
condition of the growing crop as a fac- 
tor in the distribution of the insurance. 


REGAINING AUTO LINES 

Seattle local agents have begun a cam- 
paign to regain a large volume of auto- 
mobile insurance written by dealers, with 
Ellery W. Newton, head of the commit- 
tee. Progress has been made toward the 
ultimate goal of financing cars through 
local banks and insurance being written 
by local agents. 











Transportation Coverage Still Can 
Be Sold to Many Uninsured Risks 


Transportation insurance has always 
been of the important inland marine 
classes. The possibilities of loss and of 
failure to recover from carriers are not 
as great as several years ago and this 
condition is reflected in the present low 
rates charged for this type of insurance. 

David E. Carlson, marine agency su- 
pervisor for the Aetna Fire Group, gives 
some good tips to producers on this line 
of coverage in the current issue of the 
companies’ publication, The Messenger. 
Says Mr. Carlson: 


A shipper is interested in protection 
on incoming and outgoing shipments. 
Many shippers use truckmen for prac- 
tically all their shipments. They re- 
quire that truckmen file with them evi- 
dence of insurance which covers their 
liability for cargo in their possession. 
If a shipper keeps a detailed record, he 
probably has in his files copies of poli- 
cies of every truckman who takes mer- 
chandise from his plant, but how about 
the incoming shipments—does he have 
control over them, and can he dictate 
by which truck line they are sent? 


Carriers’ Insurance 


Reliance on the carrier’s insurance 
has two serious weaknesses. First, the 
evidence offered is, as a rule, a certi- 
fied copy of the policy as originally writ- 
ten. It confers no rights on the shipper 
and gives no assurance that the policy 
has not been endorsed, radically chang- 
ing the coverage or even terminating the 
insurance. 

Second, the amount of insurance pro- 
vided by the policy, even if in force as 
shown by the copy, is not reserved to 
any one shipper, but applies to all goods 
on the vehicle at the time of loss. If 
all truckmen employed are used exclu- 
sively by the one shipper, he can require 
them to carry adequate amounts of in- 
surance, but if, on the other hand, truck- 
men employ ed are in the general truck- 
ing business and carry merchandise be- 
longing to more than one shipper on 
any one vehicle at any one time, the 
shipper has no way of knowing that the 
limits are adequate. 

To cover the values of all goods on 


the vehicle, the Interstate Commerce 
Commission requires that all interstate 
carriers provide insurance on cargo. It 
specifies that $1,000 of insurance per 
vehicle, or $2,000 in any one disaster in- 
volving two or more vehicles, shall be 
provided. In so far as interstate car- 
riers are concerned, this requirement 
does cover the small and most numerous 
losses and is unquestionably of value to 
an uninsured shipper. The one serious 
point which is often overlooked is that 
it does not guarantee adequate cover for 
a large loss where the total values in- 
volved may be in excess of $1,000. 

How much time and effort are con- 
sumed by shippers in checking the in- 
surance carried by truckmen? There is 
a very substantial expense involved in 
such check-ups and, even though it is 
carried out in the best possible way, 
it does not, as pointed out, assure the 
shipper of protection. 

The shipper who carries transportation 
insurance need not be concerned with 
making check-ups. He really is pro- 
tected. There can be no lapse or change 
in the insurance on which he relies un- 
less he is informed, nor will it make any 
difference how much value some other 
shipper may send along on the truck 
carrying his merchandise. 

Possibilities of Loss 


We have—so far—dealt only with the 
possibility of loss, for which carriers 
are at least partially liable. During the 
years of 1936 and 1938 floods occurred 
which caused very large losses of goods 
in transit and for which, in many cases, 
carriers could not be held liable. In 
1938 the New England hurricane also 
created conditions causing very heavy 
losses, the recovery for which could only 
be made under insurance carried by the 
shipper. Similar losses may occur at 
any time and in any part of the country. 
Whether shipped by freight, express, 
public truckman or by other methods, 
these losses may not be avoided. 

The transportation policy may be 
written in several ways—for a fixed an- 
nual premium or at a predetermined rate 
which is applied to the total shipments 
made during the annual period or on a 





monthly reporting basis under which the 
assured reports at the end of each 
month the actual values shipped and 
pays premium thereon at the agreed 
rate. The rates depend upon the type 
of property covered, how transported 
and the amounts shipped in any one 
shipment and during an annual period. 

The next time a shipper tells you that 
he does not need transportation insur- 
ance because the carriers make good all 
losses, ask him what he would do in 
the case of loss such as the flood or 
hurricane losses referred to and_ for 
which the carrier may claim exemption 
because the cause of such loss is a so- 
called “Act of God” for which he is not 
liable. Also ask how he could collect 
for a loss if it developed that the truck- 
man’s insurance has been suspended be- 
cause of violation of some policy condi- 
tion such as failure to submit necessary 
reports or pay the last month’s premi- 
um, or if the truckman carried insur- 
ance in the amount of $3,000 per truck 
but at the time of loss had a total value 
on his truck of $5,000 and could only 
pay sixty cents on the dollar. 

The shipper carrying his own insur- 
ance knows that he has protection, which 
the acts of, or failure to act by, others 
will not void; that the amount of pro- 
tection is for his own benefit and will 
not be partly distributed to other ship- 
pers and that he will not need to wait 
for adjustment of loss because of con- 
troversy between the carrier and other 
interested shippers. 





EARTHQUAKE POLICIES BOUGHT 


Disturbance in Middle West Increases 
Interest; St. Louis Unafraid, Relies 
On St. Mary’s “Fault” 

The earthquake shocks that on No- 
vember 23 disturbed parts of Missouri 
and Illinois resulted in some increased 
demand for ‘quake insurance in St. 
Louis. That city is in the second high- 
est risk classification for earthquake in- 
surance, being topped only by California, 
but little such insurance has been writ- 
ten there. Some life companies and 
other money lending organizations de- 
mand it to protect loans. 

In spite of the high rating St. Louis 
and vicinity believes that section is prac- 
tically immune from a serious earth- 
quake. This feeling is based on the 
city’s location with regard to the St. 
Mary’s fault, which runs through south- 
eastern Missouri in the Ste. Genevieve 
and New Madrid sector. This fault pro- 
vides a safety fuse for St. Louis, so to 
speak, so that any real serious sub- 
strata disturbance would probably break 
out around New Madrid in Missouri and 
southern ‘Illinois rather than farther 
north. 


FSA Asks Bids Today For 


Coverage on Its Properties 


The Farm Security Administration of 
the United States Department of Agri- 
culture will receive bids this afternoon 
for fire and extended coverage insurance 
on property of the FSA. This coverage 
has been carried by a syndicate of mu- 
tual insurers. Values of the FSA prop- 
erties are set at $61,818,944. These in- 
clude resettlement projects, tenant pur- 
chase and Greenbelt projects. The Gov- 
ernment reserves the right to reject all 
statewide and regional bids and accept 
the lowest nation-wide bid if the Gov- 
ernment can buy the insurance cheaper 
that way. The successful bidder will be 
required to establish in Washington a 
binding office in charge of a manager. 


TO COVER PERSONAL EFFECTS 

Westchester Fire, which in recent 
years has confined its writings in British 
Columbia to marine and inland trans- 
portation, will now write property dam- 
age there also, limited to personal ef- 
fects. 








MORGAN HEADS COMMITTEE 

M. H. Morgan, General Exchange In- 
surance Corp., was elected executive 
committee chairman, National Automo- 
bile Theft Bureau, Texas Division, re- 
cently. 
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E. A. Hauschild to Join 
Security Mutual Life 
CO. ENTERING A. & H. FIELD 
New Manager Starts Job on January 1, 
1940; Resigning Post as Assistant 


Secretary, Continental Casualty 


Mutual 


The Security Life of Bing 
hamton is entering the accident and 
health field and has picked Edward A. 


organize and manage its 
new department. Well known in A. & 
H. circles Mr. Hauschild is resigning 
his present post of assistant secretary of 


Hauschild to 


the accident and health department, 
Continental Casualty, to accept the new 
connection. 

For twelve years Mr. Hauschild wa 
head of this department in the Conti 
nental’s home office in Chicago until 
transferred to New York City in charge 
of all underwriting on the Eastern sea 
board. He is the author of “The Acci 
dent & Health Guide” which is widely 
used by companies and agents alike in 
risk selection. Mr. Hauschild assumes 


his new duties on January 1, 1940 


Bonus and Extra Dividends 
Voted by Aetna Life Group 


The Aetna Life & Affiliated 

will present a 5% bonus to their 
full-time employes on December 22, 
based on the year’s earnings of all who 
were employed prior to October 1. In 
addition the companies have voted extra 
dividends to stockholders as follows: 

The Aetna Life declared regular quar- 
terly dividend of 30 cents a share. Aetna 


( ‘compa 


nics 


Casualty & Surety declared a quarterly 
dividend of $1, an increase of 25 cents 
over the previous regular rate and an 
extra of $1. The Automobile Insurance 
Co. declared a regular quarterly divi 
dend of 25 cents a share and an extra 
of 40 cents. All are payable January 2 
to stockholders of record December 6 


Capital Doubled by The 


Connecticut Indemnity 


Directors of the Connecticut Indemni- 
ty, wholly owned affiliate of the Secur 
ity of New Haven, voted on December 1 
to put into immediate effect a proposed 
increase in its capital stock from $250,000 
to $500,000. The company’s stockholders 
assented to this increase last week. 

Steady growth of the company since 
its founding in 1931 made an increase 
in capital necessary, according to Peter 
J. Berry, president. 

ARMSTRONG CRAWFORD RESIGNS 
Out of All D. F. Broderick Insurance 
Enterprises Including Presidency of 
Great Lakes Casualty 

Armstrong Crawford, president of the 
Great Lakes Casualty and vice-president 
of the Dearborn National, both D. F. 
Broderick insurance enterprises, has re- 
signed effective December 2. He has 
likewise resigned from the board of di- 
rectors of both companies. Mr. Craw- 
ford will announce his future activities 
at a later date. 





LEGION TO INSTALL OFFICERS 
Post No. 1081 of the Ameri- 
can Legion, New York, will install new- 
ly elected officers at its December 12 
meeting to be held at Angelo’s Restau- 
rant, 160 Pearl Street, New York City. 
The installation will be conducted by 
New York County Commander James 
Demarest and his official staff. Music 
and entertainment will assure all who 
sioeed an enjoyable evening. 


Insurance 


Two Non-Profit Groups 
Enter N. Y. City Area 


METHODS DIFFER MATERIALLY 
Both Must Be Licensed by Ins. Depart- 


ment; Individual Plans for Compen- 
sating Physicians Adopted 


Two non-profit corporations have now 
been formed in the New York metropoli- 
tan area to insure individuals against 
the expenses of medical care, Louis H. 
Pink, Superintendent of Insurance, an- 
nounced this week. One is known as 
Associated Health Foundation, Inc., and 
the other as Medical Expense Fund of 
New York, Inc. Consent to formation 
of these corporations was granted by 
both the insurance and the welfare de- 
partments. A permit to solicit) sub 
scribers has been issued by Sunerin 
tendent Pink to Associated Health 
Foundation, Inc. The corporation can 
not actually do business until a license 
is obtained from the Insurance Depart- 
ment, but it may solicit subscribers. It 
is expected that Medical Expense Fund 
of New York, Inc., will soon apply for 
its permit. 

Associated’s Plan 

Associated Health Foundation, Ine., 
will serve residents in the counties of 
New York, Bronx, Kings and Queens. 
Chairman of the board of trustees is 
Dr. David Warshaw, 876 Park Avenue, 
New York. The annual charge will be 
$18 for a subscriber who is employed 
and $30 for both subscriber and his 
wife, besides $7.50 annually for each 
dependent child under 16 years and $12 


annually for each dependent child over 
16 and under 18 years. 

Subscribers will be entitled to com- 
plete medical and surgical care, except 
that certain types of conditions, such as 
drug addiction and chronic alcoholism, 
are excluded and except that treatment 
for maternity care and also for venereal 
diseases is excluded for the first ten 
months of the contract. 

In this plan, unlike that of Medical 
and Surgical Care, Inc., of Utica, to 
which a permit has been issued, there 
is no dollar limitation on the amount of 
medical care for which reimbursement 
will be aomiiind and no deduction made 
either for the first calls in any illness or 
for the initial expense in any contract 
year. 

Medical Expense Fund of New York, 
Inc., plans to operate in a larger area 
than the Associated Health Foundation 
and is reported to have the general 
backing of the medical profession in the 
area. The two plans will differ some 
what in the method of compensating the 
doctor, the former to use the unit basis, 
the latter a percentage of premiums. 


For Bachnstin State Fund 

The annual legislative conference of 
the New York State Federation of 
Labor in session at Albany declared for 
a five point legislative program embrac- 
ing an exclusive state tund as the 
carrier of workmen's compensation in 
surance and increasing workmen's com- 
pensation benefits for the victims of 


silicosis. 


sole 


TOMASSENE MADE PRESIDENT 


The Surety Association of Portland 
held its annual meeting November 25. 
Women employed by bonding offices 
were guests of the association.  Presi- 
dent Adeline Kendall of Insurance 
Women of Portland, spoke. The asso- 
ciation elected the following officers: C. 
A. Tomassene, Loyalty Group agent, 


Raymond Weiss, U.S.F.&G., 
Phil Lively, Bates, Live- 
secretary-treasurer. 


president; 
vice-president ; 
ly & Pearson, 











PROTECTION 


protection, 


value of insurance. 


JOHN H. GRADY, U.S. Attorney 








as the company behind the policy. 
reliable as the individuals who provide it. 


plus reliable service, 








IS AS STRONG 


Service is as 
Strong 


equals the full 








GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 


General Bldgs. 4th & Walnut Sts., Philadelphia, Pa. 
JAMES F. MITCHELL, U.S. Manager 
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aut Rating Subject 
Before State Officials 


WATERS OF TEXAS HAS PLAN 





Would Copy Compensation Method Sub. 
stituting Committee for Commission- 
ers’ Paid Representative 

A plan for complete revision of the 
present method of gathering automobile 
insurance experience for rate making 
purposes, that would in effect supplant 
the work now done by the National Bu- 
reau of Casualty & Surety Underwrit- 
ers, was advocated by Casualty Com- 
missioner R. G. Waters of Texas at the 
mid-year meeting of the National As- 
sociation of Insurance Commissioners at 
Biloxi this week 

Mr. Waters has prepared alternate 
resolutions, to the end that the nation- 
wide statistics will reflect the experience 
of both stock and mutual carriers, 
Pointing to the effective work done by 
the National Council on Compensation 
Insurance the first resolution requests 
the council to extend its scope to in- 
clude automobile experience on a_na- 
tional basis and the promulgation af 
rate thereon. 





Compensation as Guide 

The second resolution raises the doubt 
as to whether automobile rates are now 
being developed on a proper basis and 
proposes that the association authorize a 
special committee to study the question 
and to consider the advisability of es- 
tablishing, under the sponsorship of the 
association, a national non-partisan rat- 
ing organization for all lines of auto- 
mobile insurance similar in form to the 
compensation council, such special com- 
mittee to report at the 1940 annual meet- 
ing of the association. 


Change in Representation 


The first of these resolutions would 
also change the present method — by 
which the commissioners’ association 1s 


represented on National Compensation 
Council. Under the present system, the 
council is composed of three representa- 
tives of mutual companies, three of 
stock companies and a seventh member 
who is designated by the association as 
its representative but who is_ paid by 
the council for his services. Under the 
Waters plan this seventh member would 
be replaced by a committee of three 
members of the commissioners associa- 
tion who would constitute the associa- 
tion’s national council committee, the 
chairman of which committee would be 
ex officio chairman of all committees 
of the council having to do with rating 
matters. In the event of tie votes, the 
matters would be submitted to the asso- 
ciation’s committee and be resolved in 
accordance with a majority vote of that 
committee. 

In a brief which Mr. Waters has sent 
to all members of the association’s cas- 
ualty and surety committee, of which he 
is vice-chairman, he points out that the 
National Bureau of Casualty & Surety 
Underwriters is the dominant rating or- 


ganization for automobile coverages 
within the United States, in spite of 
the fact that its membership includes 


companies that collec- 
tively write less than 50% of the en- 
tire automobile business in the United 
States. He further points out that three 
companies in the bureau write almost 
50% of the business written by the en- 
tire thirty-six companies in the bureau. 
He contrasts this with the membership 
of the National Council, which includes 
107 compensation carriers. 
Benefits Claimed 

Five advantages listed by Mr. Waters 
for his plan include more accurate ex- 
perience for rate making, greater likeli- 
hood of membership by companies that 
are now outside of the National Bu- 
reau, a more elastic organization in re- 
flecting the views of the commissioners, 
the opportunity for uniformity through- 
out the nation and reduction in costs of 
statistical operations of the companies, 
and uniformity of procedure by the com- 
missioners, which he believes would fore- 
stall present tendencies toward Federal 
control. 


only thirty-six 
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M. R. Olp Elected Pres. 
Of Broderick Companies 


GREAT LAKES CAS. & DEARBORN 
Casualty Cansena’s s Resources Increased 
for Expansion Program; Northwest 
Appointment Also Made 

Following the resignation of Arm- 
strong Crawford as president, Great 
Lakes Casualty, and vice - president, 
Dearborn National, David F. Broderick 
announced on Wednesday the election 
of M. Robert Olp as president of both 
the Great Lakes and Dearborn. Mr. 
Broderick is now chairman of the board 
of both companies. Mr. Crawford’s fu- 
ture plans are yet to be announced. 

Newly elected President Olp has spent 
his entire business career in insurance 
work. He was with the Travelers for 
twelve years, which company he joined 
after association with the Queen Insur- 
ance Co. In 1937 Mr. Olp became vice- 
president of Dearborn National and the 
following year vice-president of the 
Great Lakes Casualty. This company, 
about to embark upon an expansion pro- 
gram, has been strengthened by an ad- 
ditional $150,000 paid in capital and 
surplus. 

Another significant change announced 
by Chairman Broderick is the appoint- 
ment of D. F. Broderick, Inc. (in the 
State of Washington) as Northwest un- 
derwriting managers for both the Great 
Lakes and Dearborn in the States of 
Washington, Oregon and Idaho. Vice- 
president and general manager of this 
Broderick unit is Roy Martin, who is 
one of the leading premium producers 
in the Northwest territory. 


E. B. CREIGHTON, 75, DEAD 


President and Founder of Eureka Cas- 
ualty in 1915; Co. Enjoyed Steady 
Growth Under His Leadership 
Edward B. Creighton, president and 
founder of the Eureka Casualty Co. of 
Philadelphia is dead at age 75. Under 
his leadership the company, which will 
be twenty-five years old in 1940, has 
shown a steady growth. He was a di- 
rector of the Insurance Federation of 

Pennsylvania. 

Mr. Creighton started his insurance 
career when 20 years old and worked as 
a special agent with a number of large 
fire companies before becoming secre- 
tary, Fire Underwriters Ass’n middle 
department in 1904. This post he re- 
signed in 1909 to join the Berwind- 
White Coal Mining Co. as insurance 
manager. In 1915 the Eureka Casualty 
was formed and he has been its one 
and only president. He is survived by 
his wife, a son, two brothers. Funeral 
was held Wednesday. 





Comp. Rates in Bay State 
Take Average 7.22% Drop 


A downward revision in workmen's 
compensation rates in Massachusetts has 
been approved by Insurance Commis- 
sioner C. F. J. Harrington to apply on 
policies issued to become effective on 
and after December 31, 1939. The aver- 
age reduction is 7.22% embracing rates 
on all but a few classifications. Rate 
changes, however, are not very pro- 
nounced in any classification. 





BARNARD’S DAUGHTER TO WED 

Harry W. Barnard, vice-president The 
Spectator, and Mrs. Barnard announce 
the engagement of their daughter, 
Hariette L., to Walter Darwin Teague, 
Jr, son of Mrs. Cecil Fehon Teague of 
14 Sutton Place South, and Walter Dar- 
win Teague of River House, New York 
City. She attended Kew-Forest School, 
Forest Hills, L. I, and was graduated 
from Smith College in 1932. Mr. 
— attended St. Paul’s, Garden City, 
L. 1, and M. I. T. in Boston. He is 
web N in business with his father. 


War Raises Problems 
In Auto Insurance 


USE OF PASSENGER VEHICLES 


Ontario Department Issues Special Bul- 
letin on How Car Owners May 


Cover Their Liability 


Mobilization of the Canadian military 
forces has brought a number of prob- 
lems to the automobile insurance busi- 
ness in Canada. Most of these have 
resulted from the use of private pas- 
senger automobiles and trucks for mili- 
tary purposes, a condition not usually 
provided for in the ordinary _automo- 
bile policy. 

So many inquiries have been made 
by automobile owners and_ insurance 
companies as to what protection is 
available under such circumstances that 
Hartley D. McNairn, Ontario Superin- 
tendent of Insurance, has issued a 
bulletin clarifying the situation. 

This bulletin states that protection 
against all likely hazards is available 
under existing standard forms. It also 
makes it plain that full protection 
against all the risks involved in carry- 
ing soldiers in private cars or trucks, 
especially for hire, is not provided by 
the bare automobile insurance policy it- 
self. Endorsements to the original 
contract are necessary to give full pro- 
tection. It appears therefore that all 
private automobile owners, desiring to 
use their vehicles for the carriage of 
troops, especially where compensation is 
paid, would be well advised to examine 
their policy contracts to make sure they 
have proper endorsements giving them 
the protection they want, Mr. McNairn 
says. 

How Situation Developed 

Fairly general use of private cars for 
military purposes developed right after 
the outbreak of war. Mobilization en- 
tailed considerable traveling within each 
military district. Troops doing guard 
duty at some distance from their quar- 
ters had to be transported there and 
back. Few of the militia units had sui- 
ficient transport of their own. Conse- 
quence was that commanding officers 
frequently made arrangements’ with 
owners of private cars or trucks to 
carry soldiers where required. 


Three Plans Followed 

These arrangements might be on any 
of three plans: Payment of mileage al- 
lowance; a charge for each man car- 
ried varying according to distance; hir- 
ing a vehicle outright. 

The first plan is one often followed 
where officers or other ranks used their 
own cars, or those of somebody else 
who wished no compensation other than 
that for gasoline, oil and ordinary wear 
and tear. In this case if an accident 
occurred the owner would not be liable 
for damages suffered by the passengers. 
Freedom from liability is provided by 
the clause in the insurance act which 
excludes liability for injury to passen- 
gers being carried gratuitously. Insur- 
ance men point out that in such cases 
the terms of the application for automo- 
bile insurance and the policy itself, de- 
mand that the company be informed 
when the car is used for any purpose 
other than that indicated in the original 
contract. 

Government Not Liable 

In the second case, where the soldiers 
are carried for hire, there would be no 
exclusion from liability for injury to a 
passenger. The owner would have to 
get protection under an endorsement to 
the original policy. 

Under the third plan, where the ve- 
hicle is hired by the military unit, the 
government, it is stated, accepts no re- 
sponsibility in event of an accident. The 
owner of the vehicle, however, would be 
liable for damages suffered by the pas- 
sengers. The insurance policy would 
give protection if it carried the proper 
endorsements. Here again the conditions 
of the policy demand that the company 
be notified that the vehicle is being 
used in such a way. 

When privately owned trucks are be- 


TEXAS COMPENSATION CREDITS 


Public Hearing To Be Held December 
14; Consideration of Safety Unit 
and First Aid Training 


The Texas Board of Insurance Com- 
missioners has set December 14 for a 
public hearing on the proposal for adon- 
tion of a system of credits in workmen’s 
compensation insurance for a safety or- 
ganization and for first aid training. 
The board has invited suggestions in ad- 
vance of the hearing. 


The proposed plan provides for a gen- 
eral committee of not less than three 
nersons. The safety committee would 
include all foremen or supervisory em- 
ployes and the manager would attend 
all safety meetings and approve by 
counter signature all minutes of the 
meetings. 


The committee would review all acci- 
dents to determine underlying causes in 
order to eliminate their recurrence. 
would establish safety regulations and 
work to eliminate hazards. All regular 
employes would be required to complete 
the standard first aid course prescribed 
by the American Red Cross or the Bu- 
reau of Mines. .They would also be re- 
quired to take at least a ten-hour re- 
view course each year. 

No credit would be allowed for safety 
organization work unless it had been 
carried on for at least ninety days, and 
no credit would be applicable to anv 
risk which does not qualify under the 
exnerience rating plan. When the re- 
quirements have been met, the risk 
would be exnerience rated by applyine 
to the classifications applicable manual 
rates which have been reduced 5%. The 
credit for meeting reauirements for first 
aid training, applicable only to risks 
which qualify under the experience rat- 
ing plan, would be a reduction of 5% 
from manual rates. 





Accountants Liability Ins. 
Story Told by Amer. Surety 


Accountants liability insurance is in- 
terestingly discussed by Richard T. 
Wood, bank division, fidelity department 
manager, in a leaflet recently prepared 
and published by American Surety, one 
of the first companies to issue this type 
of protection in the United States. 

A review of claims filed under this 
type of nolicy, according to the leaflet 
reveals that most have their origin in 
failure of the accountant to uncover em- 
bezzlement. Ten interesting claims are 
listed and each is briefly discussed. The 
policy as a form is compared with cer- 
tain other types of insurance, such as 
license bonds, statutory bonds, products 
liability and public liability policies, and 
then differentiated from all these, with 
some accounting as to origin of the 
form in England and this country. 

“Accountants liability insurance is sort 
of an orphan,” it is stated, “not being 
under the jurisdiction of any rating bu- 
reau. Rates and policy forms are filed 
with various state insurance departments 
directly by the carrier.” Three regular 
accountants liability policies are avail- 
able. 

Copies of the leaflet are available at 
branch offices of American Surety. 





ACTIVE ON SAFETY COUNCIL 

The following company officials on the 
Pacific Coast have been nominated as 
directors of the California Safety Coun- 
cil for 1940: M. C. Hewitt, Associated 
Indemnity; A. C. Kernell, Pacific Auto- 
mobile Insurance Co. Holdover directors 
include M. L. Johnson, Pacific Indem- 
nity; T. E. Leavy, Farmers Automobile 
Interinsurance Exchange; Victor Mont- 
gomery, Pacific Employers. 





ing used to transport troops, it is also 
suggested by Mr. MecNairn that the 
passenger hazard endorsement for buses 
be used rather than the restricted pas- 
senger hazard endorsement which gives 
protection for only three persons. He 
points out also that when it is desired 
to carry explosives in a motor vehicle, 
insurance is also available through en- 
dorsement. 


Stay Denied in Mass. 
Accident Litigation 


SUIT ON DISABILITY POLICY 


Company Is Undergoing Rehabilitation; 
Question Hinges on Whether It Is 
Operating in New York 





In the case of Jacob Rosen vs. Massa- 
chusetts Accident Co. (Charles F. J. Har- 
rington, Massachusetts Commissioner of 
Insurance for rehabilitation purposes), 
the New York Supreme Court has de- 
nied the defendant’s motion for a stay 
of proceedings pursuant to Section 406-f 
of the insurance law. The sole question 
at issue is whether the defendant is do- 
ing business in New York’State. 

The policy on which this litigation is 
based was issued by J. J. Farber Co., 
New York, brokers and adjusters, and 
was of the old non-cancellable type and 
provided for weekly indemnity of $50 as 
long as the assured shall be totally dis- 
abled. Claim was made for disability 
benefits because of a heart condition. 

Continental Casualty Paid 

Simultaneously with the commence- 
ment of the present litigation, a similar 
action was begun against Continental 
Casualty, Chicago, which case came up 
before City Court Justice Evans and a 
jury. In the midst of the trial, and 
before the plaintiff had completed its 
case, a recess was called at the sug- 
gestion of Justice Evans and the matter 
was disposed of by the Continental Cas- 
ualty paying to the claimant $6,000. 

The present action against Massachu- 
setts Accident was on the Supreme Court 
calendar for trial December 4, but notice 
of appeal had already been served by 
counsel for Massachusetts Accident and 
Commissioner Harrington, and the brok- 
ers were advised by attorney for the 
claimant that he would immediately no- 
tice argument of this appeal in order not 
to delay final disposition of the case. 
Justice Levy, in the Supreme Court, 
New York County, rendered the follow- 
ing decision November 27: 

N. Y. Supreme Court’s Decision 

“Defendant seeks a stay of proceed- 
ings pursuant to Section 406-f of the 
insurance law. The sole question in 
issue is whether the defendant is doing 
business in this state. In this connec- 
tion it urges that limited certificates of 
authority have been issued to its em- 
ployes pursuant to Section 91-a and that 
the Superintendent of Insurance has 
been designated as attorney for the ser- 
vice of process pursuant to Section 30 
of the insurance law. Obviously, de- 
fendant has not been carrying on the 
business of insurance since no certificate 
of authorization has been issued to it 
since 1934. A foreign corporation may 
be engaged in business here to an ex- 
tent sufficient to subject it to jurisdiction 
of our courts by the service of process 
on its agents, although it is not. con- 
ducting the business of insurance as 
contemplated by Section 9 and Section 
406-f of the insurance law (Klein v. 
German Union Fire Insurance Co., 66 
Mise. 538). The motion is therefore 
denied.” 


WARNS OF CARBON MONOXIDE 

A warning of the dangers of carbon 
monoxide poisoning at this season of the 
year has been given by Walter S. Paine, 
manager engineering and inspection di- 
vision Aetna Life Affiliated Companies. 
Besides the danger in garages there are 
those caused by gas burning water heat- 
ers not provided with flues. In the 
home deadly fumes may escape from 
leaky joints in gas pipes or from defec- 
tive tubing used to connect gas heaters 
and other portable appliances. The na- 
ture of this poison and simple ways to 
detect its presence are given. 





LICENSED FOR BURGLARY 
Economical Mutual Fire has received 
a Dominion license to transact burglary 
insurance in addition to the classes it 
now writes. 


cad 





SeTD 








Page 34 


Claim Men Can Assist 
With Public Relations 


W. A. BARR BOSTON SPEAKER 


Confidence and Goodwill Life Blood of 
Business, Made More Necessary by 
Present Conditions 


Barr, agency supervisor, 


Walter A, 
Massachusetts Bonding & Insurance, 
addressed the Boston Life & Accident 
Claim Association recently He spoke 
of the importance of the claims depart 
ment and claims field workers in main 
taining public relations for insurance 
companies, alter the goodwill has been 


established by the agency department 
and its representatives. He brought to 
the meeting a crystallization of the place 
of the claims man in today’s and to 
morrow’s insurance picture. Comment 
ing on the functions of the agency de 
partment, Mr. Barr said 
Public Responsibility 

“We strive through constant repeti 

tion to inculcate in the field force a 


sense of public responsibility and an ap 


preciation of the vital importance of 


clear, undistorted presentation of the 
company’s policy contracts, to the end 
that misunderstandings and dissatisfac 
tion among policyholders may be elimi 


nated, our part in the public relations 


program being of mainly indirect chat 
acter.” 
Goodwill Opportunity 
From the viewpoint of the public, 
policyholders and _ non-policyholdes 
Mr. Barr revealed the claims repre 


sentative as the integral factor, saying, 


“In the broadest sense, the really et 
fective job of building goodwill among 
those insured, and the uninsured as 
well, is in the realm of the claim 
department rather than the ageney di 
vision. It is the one branch of an in 
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surance organization that has exten- 
sive, intimate contact with its policy- 
holders and beneficiaries; it has juris- 
diction at that juncture in the relation 
ship between company and the insured 


when the whole purpose and intent of 
the policy contract crystallizes. It is 
then that the opportunity arises to 


create goodwill of the most positive and 
or conversely to engen 
resentment and an 


enduring 
der a feeling of 
tagonism.” 


type, 


Human Frailties 


Mr. Barr added that public confidence 
or goodwill is the life blood of the busi 
ness of insurance. “Therefore, we 
should avoid the too frequent tendency 
to dispose of claims in a mechanical 
fashion, with little regard for the hu 


man element involved in every insur 
ance loss we pay. While a form ol 
insurance (accident and health) deals 
so intimately with the personal factor, 
it must be expected that human frail 
tics will occasionally complicate a sit 


uation, but few problems arise which 
are not susceptible of solution through 


the exercise of tact and a liberal meas 


ure of common sense.” 

Emphasizing the thought that the 
public cannot be expected, nor should 
it have, to study insurance to have 
faith in the institution, Mr. Barr con 


tinued, “A comparatively small percent 
age of insureds are dishonest. The ma 
jority wish to faithfully discharge their 
obligations under the policy If mis 
understandings develop they are usually 
rooted in an honest 
the policy provisions. It is vitally im 
portant that we realize this public at 
titude. 
Present-Day Need 


“Never in the history of our business 


has public confidence and goodwill 
been more essential than under pres- 
ent-day conditions. The encroachment 


of so-called non-profit associations, the 
rumors of impending Federal and state 
monopolistic health schemes and other 


alleged panaceas must engage our 


nusconception of 
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Capable 


before taking up casualty work. 
Member of Bar. 


EXECUTIVE: CASUALTY CLAIM ATTORNEY 
Dependable e¢ 


Now employed seeks wider field of usefulness. 
superintending country-wide personal injury claims and suits at home 
office of large group in New York City. Three years in field investigating, 
adjusting and as assistant manager of claims. 


Recommendations on request. 


Box 1365. The Eastern Underwriter, 94 Fulton St., New York 


Progressive 


Fifteen years’ experience 


Practiced law for self 
College and law school graduate. 











thoughtful attention. Whether our 
business, as it is now constituted, will 
be allowed to continue and grow to its 
proper dimensions is, as I view. the 
problem, largely a matter for our own 
determination. A public need exists, 
and the private carriers are best pre 
pared to satisfy that need. But if we 
are to do so, we must cultivate assidu 
ously the root from which the business 
of insurance springs—public confidence 
and goodwill—which once earned must 
be carefully and constantly nurtured. It 
is a fragile growth at best and once 
permitted to degenerate through neglect 
and inattention, resuscitation is just 
about impossible to achieve.” 

association 


The next meeting of the 
will be held December 8 when Presi 
dent Clyde W. Young, Monarch Life, 
will be the speaker. 


H. I. SINNOTT PROMOTED 
Harry Ll. Sinnott, for the last 
vears a claim division supervisor at the 
home office of the Maryland Casualty, 
been named manager of the com 
Southeastern claim division, At 
He succeeds Thomas \. ry, 
who died on November 17 of a Weart 
attack Mr. Sinnott has been 
Maryland since February 1, 1925 


Seven 


has 
pany's 
lanta, Gia 


with the 


Kansas City, Mo., Has Own 
Accident & Health Club 


Kansas City, Mo., is the latest city 
to have its own accident and health club, 
president of which is J. M. Belwood, 
Connecticut General. Its membership 
includes fifty producers and branch man- 
agers of accident and health depart- 
ments, and the club is affliated with the 
National Accident & Health Association. 
Supporting President Belwood are the 
following officers: 

Garrett Walsh, Massachusetts Bond- 
ing, vice-president; Minor Z. Abel, Bus- 
iness Men’s Assurance, secretary-treas- 
urer, and Claude V. Cochran, General 
American Life. Members of the execu- 
tive committee include Clarence Lucas, 
Columbian National Life; Roland West- 
\etna Life; Don Lawrence, Travy- 
elers; George E. Swaney, Washington 
National, and George J. Conron, Mutual 
Benefit Life. 


VA. STATE HOSPITALS INCLUDED 

Employes of five Virginia state hos- 
pitals are to come under a workmen's 
compensation fund if plans adopted by 
the State Board of Health work out. 
kach hospital would contribute one- 
tenth of 1% of its payroll to the fund 
to be administered by the board. 
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Items from Financial Statement of September 30, 1939: 


CapPIral 

SURPLUS 

Loss Rrservi 
PREMIUM RESERV! 
VOLUNTARY RESERV! 


ALI 


QOrHer LIABILITIES 


‘Tora, ApMmirrep Asserts ... 


$1,000, 000.00 

6, 000,000.00 

. . . . 6,808,875.49 
o = « » (ear 
662,073.03 


SOU, 904.63 


$17,645 904.26 


Securities carried at $1,008,764.38 are deposited 
in accordance with law. 


( asually, ( Sidelity saiual Surely \ one 









































eR a, 
= TEASER 
see UNDERWRITER Uz =o Uh 











Page 35 


939 December 8, 1939 


LENS 








. r e 
YR Fe 2TH RRA Aah SANS 7 














_— 4 
» DE l i fq 
Much Data Prepared oe eee ‘i London Lloyd’s Pays $60,000 British to Cut Auto Ins. k 
On Canada Auto Rates = ’ _ For Ottawa, Ill., Bank Holdup Premiums as War Measure 
936 5 4 ‘ 
1937 69 1.13 34 Lloyd’s of London must pay $60,000 Cheaper automobile insurance, reflect- 
ATTEMPT TO SHOW WEAKNESSES 1938 59 +11 34 for a holdup robbery of an official of jing the greatly reduced use of cars re- 
Average 53 0 34 the First National Bank of Ottawa, IIL, ciitiiea: Siam tlak ebiliiiad gasoline ra- 
Ontario Superintendent of Insurance Gis satu is mana that occurred on the streets of that city 7.” . ne -U ‘ted Kined 
Has Calculations Made Showing High 034 ‘ af = 135 —_ so October 5, 1938. Federal Judge Philip honing sei dacsag las the nitec cia ec 
and Low Levels mn be Heo 70 L. Sullivan sitting at Chicago has ruled may shortly offer British motorists com- 
; , . a 74 140 - the British underwriters are liable. The pensation for increased taxation due to 
According to a_ five-year analysis of “a whe pees “ issue in the case was over who had fg atay 
Canadian automobile insurance experi- nbd pe ipod a actual custody of the money at the time One of the Licsllt Glee ean: 
ence, prepared by C. H. Frederickson, fie a ey 164 ia of the robbery. The bank’s official was Penns ‘hich Pe "the Renal Rotecinns: 
actuary of the Canadian Underwriters oe ae ; 7" taking the money from the post office kee ea cs ” ev : Pees de ’ ~e 
Association at the request of Hartley ; 47 ai W sg to the bank when two men robbed him. = , wa i ag "Cl; Perey Heth pre 
PD. MecNairn, Ontario Superintendent of sno po "hae sx The suit was to determine whether the egg te ype i ei aimed 150; 6e- 
Insurance, premium rates for complete oe 34 % 51 bank was in custody of the money, or if Seale te the nel sae rate if they are 
coverage on private passenger cars in 1937 36 i oa / ss it were still in possession of the Fed-  oncuming only their basic gasoline ra- 
the provinces vary. Superintendent Mc- nar 42 1 64 eral Reserve System, which insures its tion and 10% if they are drawing sup- 
" Nairn’s object has been to find whatever pn 26 ie shipments with six American companies. plementary ‘ieee Se tt te te 
lub weaknesses there may _ be in rates deans ol ce tae tien os oo fo 
ebay charged for automobile insurance, and > ” : 1938 53 0 follow Lloyd's lead, but they are known 
city he has gone to considerable length to 1934 47 11 18 : * . “tally typ hoes: a eeeliae 
club, bstantiate his contentions that rates 1935 45 «$5 19 Average 51 1 + to have the situation under review. | 
ood aa : hiel in some spots and too low 1936 42 21 22 COMMERCIAL VEHICLES ‘ One of the smaller. non-tariff offices 
-ship = a ca I : 1937 47 11 26 Pub. liah 57 Lg 433 1s offering lower premium rates 1f use 1s 
in others. ; ais we ‘ / " “dl to the basic rations and an un- 
nan- 1938 45 15 26 Prop. dam. 48 9 34 ; mi finec t ae : : 
‘ What Data Includes ‘ — : dertaking given not to drive during the 
part- Average 45 15 22 Full. coll. 40 25 63 eats ai” teas 
| the Data on which the report is based Compete COVERAGE Fire 45 15 207 aa Va 
— —_ av ee ee ee 1934 48 9 me Theft 39 , 26 44 - LICENSED IN TEXAS 
wuebec and 2 hy eee a 6c te eipaen 1935 48 ) . Average five-year experience for other The United Pacific of Seattle, a cas- 
ond- “ sary! pics legge ga Mette ne ws =e reporting provinces has also been pre ualty company, has been licensed to op- 
Bus- = oe a rae : Sige tenors Tae s — ‘ pared. erate in Texas. 
: is that of the losses incurred in the 
reas~ first six months of 1939 it is estimated 
eral that 70% were on business written in EIT ETT RTOS TE ELE LNT TRIE GEST LED TREE SIGE OLIRD UI IEG I RE ER Re BRE TN 
fecu- 1938 and consequently belong to that 
ucas, policy year. But as an increase in rates 
r est- was put into effect by the association 
fav- last February, and that is the level now 
gton prevailing, it has been necessary to ad- 
ital just all calculations to the present rate 
basis. 
Accordingly in the first column of fig- 
DED ures in the accompanying table, the loss 
hos- ratios for each of the five years have 
racks been adjusted to show what they would 
I by have been had all premiums been writ- 
out. ten at the increased association rates 
ree now in effect. The second column in- 
fund 


dicates how much too low or too high 

the actual rate level is compared with , 
the expected one. The plus figures show DEPENDABILITY tn 
the percentage the rate for a certain 


coverage or territory should be ir- 

creased to bring the loss ratio to the ALL THINGS— 
basis looked on as consistent with sound 

underwriting. In Ontario it is estimated 

at 53%; in the rest of Canada at 521%. at 

The minus figures show the percentage 

reduction that may be made to achieve 


the same result. ALL TIMES 


What Calculations Show 


In some cases, it will be seen, the rates 
on certain coverages are too high and 
in others too low. In Ontario, for in- 
stance, the report indicates that if the 
rate on public liability were reduced 4% established 1SQ7 
it would bring the loss ratio in line with 9 
the accepted 53% for that province. On 
the other hand the rate on property 
damage is shown as calling for an in- 
crease of 11% to bring the loss ratio in 
that department up to the same basis. 

The figures for full collision in On- 
tario are shown as subject to an up- 
ward revision while those for fire and 
| theft are too high. The calculation of 

total premiums and losses, however, in- 
| dicate that the rate for full coverage in 
1938 was just about where it should be 
to maintain the theoretically correct 
loss ratio. In other provinces consider- 
able variation is shown as well. 

In five of the six provinces reported, 
apart from Ontario, the figures indicate 
that the total premiums for complete od 
coverage are a little low. In Manitoba, SRE | Ree rc oc RRRRRETIN a: SE | STEROID SS 


however, a slight redundancy is seen. 








__f 














Report on Ontario 


_The figures, as issued by the Canadian 
Underwriters Association, follow for 


passenger cars in Ontario? CASUALTY COMPANY 


on CHICAGO, ILLINOIS 








Ratio % Rates % Cost in $ i le » 
1934 48 — 39 tliated with 
_— 18 ail a Affe hain 
1937 <4 42 450 CONTINENTAL ASSURANCE COMPANY 
1938 St 4 463 
Average 51 4 437 
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On the Production“Firing Line” 








St. Louis Holds First Fidelity Bond 
SalesConference;MayBeAnnualAffair 


Dillard Hall Shows Undeveloped Possibilities of Bonding; 
Paul Rutherford Foresees New Comprehensive Con- 
tract; Martin Lewis Predicts Higher Losses 


The fidelity sales conference held un 
der auspices of the Surety Underwriters 
Association of St 


Louis December 1 


successful and may be 


John L. 


Underwriters 


proved highly 


repeated annually. Patterson, 
president Surety Associa 
tion of St. Louis, presided. “The Cause 


of Fidelity Losses From the Human In 


terest Standpoint” was the title of an 
address by J. Dillard Hall, assistant 
agency director United States Fidelity 
& Guaranty. 

“The loss suffered by business last 
year through dishonest employes was 
larger than the 1938 fire loss of $302, 
000,000," he declared, “and only 10% of 


insurance.” He 
show the 


covered by 
other statistics to 


it was 
quoted 


agents and brokers that they have just 
scratched the surface so far as fidelity 
business is concerned He mentioned 
that 1,094 persons were arrested in St 
Louis last year for embezzlement and 


compared that figure with the nation’s 


total of 19,226. 
Study of Typical Cases 


He also presented the picture of the 
“typical embezzler” characteris 
tics were ascertained study 
of 1,001 cases picked at random trom 
his company’s The embezzler is 
usually about 36 years old, married and 
the father of two children. The highest 
percentage (17) of those stealing did so 
for gambling or drinking reasons. Liv 
ing beyond their means tempted 16% 
as did the accumulation of debts. The 
all-embracing term “women” accounted 
for 10% of the peculations 

Paul Rutherford Points to Survey 

Paul Rutherford, president Hartford 
Accident & Indemnity, delivered an ad 
dress on corporate suretyship in) which 
he summarized a conducted by 
his company among hundred 
business organizations manufac 


whose 
through a 


files 


Survey 
SCVE ral 
and 


turers financially rated in’ excess of 
$100,000. The results showed that 82% 
of these concerns had no fidelity pro 


tection whatever, 10% had blanket bonds 


and 8% individual or schedule bonds 


Parts of his address follow 

“To my mind prevention of a loss is 
far more to be desired than the pay 
ment of a loss. We have developed in 
teresting cases trom our investigations 


We received an application which indi 
cated that the applicant had formerly 
been employed as a bookkeeper in the 
Federal penitentiary at Atlanta. We 
discovered the reason for his leaving 
there was that his term as an em 
bezzler had expired.” Other cases wert 
cited Mr. Rutherford directed atten 
tion to the constant endeavor to pro 
vide fidelity bonds that meet the de- 
mands of the public He continued 
Foresees New Contract 

“I do not want you to infer that we 
are entirely satisfied with tl nes as hey 
are Fidelity c er vill ye il 
ways keep abreast t the times | 
| peful that it will not I long before 
we have a new bor 1 t 
market which in effect will cover all the 
azards to wil am ¢ 's ish, 
securities pr i s ed 
by reason of lis I 
rime 

Other tl s re led the survey 
referred to were that “every emplover 
s a prospect for fidelity business Fi 


delity bonds once on your books usually 


proper attention, 
about a hi 


remain there i given 
There is nothing involved 
delity bond. 
Features to Emphasize 

“Furthermore you know the follow- 
ing to be true: That the investigation 
by the surety and its stamp of approval 
of the employe is of great value to the 
employer That dishonesty 
oceur, and in large volume 
usually large, are frequently caused by 
old and trusted employes. That gn the 
event of a loss. the employer is re 
lieved of the embarrassment of dealing 
with a defaulting employe 

“That employes with the best reputa 
tion may become detaulters. Now ut you 
will emphasize these points, you should 
be able to sell this torm ot protection 
We shall at all times welcome 
tions from producers and the public.” 


Martin W. Lewis Notes Under- 


losses do 


That losses, 


suRRees 


Insurance 
Martin W. Lewis, president Towner 
Rating Bureau, delivered an address on 
the problems of fidelity. rate making 


Several years ago Mr. Lewis arranged a 
fidelity sales conference in New York 
similar to that which has just been held 
in St. Louts The New York contet 
ence was the first of its kind and was 
considered highly successful and bene 
ficial 


Mr. Lewis said that the first very im 


portant factor which creates a problem 
in fidelity rate making is the absolute 
lack of any standard which would pre 
sume to fix the amount ot coverage an 
assured should or must purchase. “Gen- 
erally, when there is a lack of standard 


rules the result is favorable from the 
producer's standpoint, but absence of any 


definite yardstick has tended to create 
a serious rate making problem. There 
is a definite tendency toward under-in 
surance in the fidelity field. The cor 


rection of that condition is the duty of 
the producer, the company and the rat- 
ing bureau 


Hidden Losses 


“Another problem is the hidden or 
undiscovered loss. The surety company 
never knows from day to day what its 
actual loss experience is. A mere state 
ment of premiums and losses does not 
reflect a true loss ratio. The bulk of 
fidelity losses paid do not. represent 
stealings within the premium year but 
cover several or more vears 

“Still another factor is the general 
practice of issuing bonds giving the as- 


sured the first call against any salvage 
recovery made where the amount of loss 


suffered by the assured was greater than 


the amount of the bond carried. This 
is a valuable service but it diminishes 
own salvage recoveries 


the surety’s 

“Tt seems appropriate to point out that 
the apparent favorable fidelity experi- 
ence of the last few vears does not give 
assurance that it will continue during 
the next few vears In tact there is 
every indication now that fidelity 
are currently on the increase. Losses al- 
ways trail the premiums by several vears 
Now is the time for us to be sure that 
ur rate structure is sufficiently ade- 


losses 


Imvortance of Service 
“Tl have alwavs felt that the essential 


funetions " lelitvy bond were built 
around the service the surety company 
ives. Producers should emphasize the 
service facilities of their surety company 


because 
while. 


they are important and worth- 
To me they are: Investigation 
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of personnel, loss prevention and_ sal- 
vage recoveries.” 

Mr. Lewis cited some specific examples 
of the benefits accruing from good ser- 
vice and quoted from the classified out- 
line of types of fraud reported in a 
case study made by J. S. Seidman, New 
York certified public accountant. He 
proceeded: “The field of fidelity bonds 
has not been fully developed. In fact 
the present volume of fidelity bonds sold 
to industrial and commercial organiza- 
tions (manufacturing, wholesale and re- 
tail) is tragically small compared with 
the business available. The same may 
be said of charitable, benevolent and re- 
ligious institutions. 

Switching Business 

“In my opinion too much effort has 
been expended in attempting to switch 
business from one company to another, 
and too little effort in attempting to sell 
coverage to those concerns which do not 
carry it, or if they do, have it on ob- 
solete forms or in inadequate amounts. 
The bureau companies are ever alert to 
improve the quality of their protection 
and have done so for the last twenty 
vears. We are anxious that the fidelity 
coverage shall spread. As the volume 
spreads and as assureds purchase + cov- 
erage in adequate amounts, the experi- 
ence as a whole is bound to be affected 
favorably so 


that low rates can con- 
tinue. To that program we are dedi- 
cated. It seems to me that now is the 


time for a well directed program of de- 
velopment of the market for our cover- 
ages.” 

Mr. Lewis decried bargains in fidelity 
rates and emphasized company service 
and financial soundness. 

Fred H. Doenges, St. Louis manager, 
Fidelity & Deposit, was also a speaker 
and his talk entitled “Mutual and Cut- 
Rate Competition and Under-Insurance” 
will be reviewed next week. 


PICK E. A. MOONEY FOR PRES. 


Albany Casualty & Surety Club Elects 
1940 Officers; J. Dewey Dorsett Guest 
Speaker at Annual Meeting 

E. A. Mooney, American Surety, will 
be the new president of the Casualty & 
Surety Club of Albany, N. Y., his nomi- 
nation having been approved at its an- 
nual meeting December 1 at Wellington 
Hotel For vice-president, C. Lloyd 
Bowers, Massachusetts Bonding, was 
selected and for secretary, George H. 
O'Connor, same company. Sam H. Me- 
Gowan, Hartford Accident, is slated for 
treasurer and trustees are H. C. Day- 
ton, Bankers Indemnity, and H. R. New- 
man. Ocean Accident. 

This club, holding regular monthly 
meetings, generally has a guest speaker 
to discuss a tonic of current interest. On 
December 1 the guest was J. ewev 
Dorsett, manager casualty department, 
Association of Casualtv & Surety Exec- 
utives, who talked on “Life, Liberty and 
Pursuit of Happiness for the Casualty 
Business in the United States.” 

INDUSTRIAL SAFETY SOUGHT 

More than 500 employers, represent- 
ing many diverse lines of industry 
throughout New York State, will par- 
ticipate in a new type of accident pre- 
vention contest, sponsored by the State 
Insurance Fund for its policyholders, 
which will start January 1 and con- 
tinue for one vear. It is expected that 
several thousand employers finally will 
take part in the contest. 








S. C. Griffith, Jr., Dined 
On 40th Anniversary 


AGENT AT MORRISTOWN, N. J. 


W. C. Schryver, U.S. F.&G. General 
Chairman of Dinner; Col. F. D’Olier 
and Leon A. Watson Speakers 


Stephen C. Griffith, Jr., prominent in- 
surance agency head of Morristown, 
N. J., will long remember Wednesday 
evening, December 6, for it marked the 
observance of his fortieth anniversary in 
the business by a host of friends. Mr, 
Griffith was the guest of honor at a 
dinner held in the Canoe Brook Coun- 
try Club, Summit, N. J., and attended by 
fifty-three including representatives of 
the twenty fire and casualty companies 
in his office. These include the Aetna 
Insurance Co., American Automobile, 
American Central, American Union, Bos- 
ton Insurance Co., Columbia, Continen- 
tal, Fidelity & Guaranty Fire, Fidelity- 
Phenix, Fire Association of Philadel- 
phia, Fulton Fire, Great American, Home 
Insurance Co., Mechanics & ‘Traders, 
Merchants, Northern Assurance, Phila- 
delphia Fire & Marine, St. Paul Fire & 
Marine, Sentinel Fire, United States F. 
& G., and the Fire Companies Adjust- 
ment Bureau. 

General chairman of the dinner com- 
mittee was Walter C. Schryver, United 
States F. & G. manager in Newark, 
N. J.; toastmaster was Col. Franklin 
D'Olier, president of the Prudential, and 
the speakers included Leon A. Watson, 
expert, Schedule Rating Office, and P. A. 
Rogers, assistant manager, United States 
F. & G., who presented Mr. Griffith with 
a testimonial scroll carrying the names 
of all the companies and their repre- 
sentatives present. Paul L. Thompson, 
state agent, Fidelity-Phenix, was pub- 
licity chairman and Ralph E. Hartshorn, 
state agent, Aetna (Fire), gift commit- 
tee chairman. 

Stephen C. Griffith was the recipient 
of many tributes during the evening. Not 
only were many from the New Jersey 
field ranks on hand but company exec- 
utives including Robert S. Garvie, secre- 
tary, Aetna; R. S. Choate, vice-president, 
American Auto; Harrv F. Ogden, vice- 
president, and C. B. Gamble, III, secre- 


tary, Fidelity & Guaranty Fire; R. F 
Rieder, secretary, Fidelity-Phenix; H. R 
Deal, assistant secretary, Fulton Fire; 
William P. Woodruffe, assistant secre- 


tary, Philadelphia Fire & Marine, and 
Clark J. Fitzpatrick, vice-president and 
secretary, U.S.F.&G. 


RITSCHER’S 25TH ANNIVERSARY 

Charles H. Ritscher, assistant manager 
of casualty lines of the 55 John Street, 
New York, office of the Travelers, was 
given a testimonial dinner Wednesday 
evening by staff associates in honor ot 
his twenty - fifth anniversary with the 
company. The affair was held at Hotel 
Lincoln, about sixty attended, and Flmer 
L. Randall, manager, indemnity lines, 
same office, was the toastmaster. Mr. 
Ritscher was presented with a handsome 
watch. 


SEEKING BROADER POWERS 

The Royal Plate Glass & General of 
Canada will apply to British Columbia 
for permission to insure against bur- 
glary, theft and larceny. 
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Provident L.& A. 
To Increase Capital 
FUNDS TO COME FROM SURPLUS 


President Maclellan Says Change in 
Financial Structure Is in Line With 
Company's Growth 


Immediate request will be made_ by 
Provident Life & Accident to amend its 
charter to permit an increase in capital- 
ization from the present $1,000,000 to 
$1,750,000 by a transfer of funds from 
surplus. President Maclellan says the 
desired increase in capital is in line 
with the steady growth of all branches 
of the company. 

Life insurance in force gained $12,- 
(00,000 during the first ten months of 
1939, making an aggregate in excess of 
$10,000,000. The company has contracts 
for insurance of employes with the ma- 
jority of leading railroads, covering 
more than 120,000 miles of track, and has 
Group business with the majority of coal 
mine and furnace companies in_ the 
southern states. Reports from the ac- 
cident and health department show that 
it ranks with the first ten companies in 
premium income. 


Gains Since 1934 


setween 1934 and 1939 assets have 
increased from $6,600,000 to $12,500,000, 
while the combined accident and health 
and life premium income has increased 
from $4,850,000 in 1934 to $8,300,000 thus 
far in 1939. Surplus to policyholders has 
increased from $1,860,000 in 1934 to $3,- 
200,000 for 1939. 

During the past year 100,000 claims 
have been paid, with only thirty-nine 
claims in litigation. Total benefit: pay- 
ments since organization fifty-two years 
ago now exceed $48,000,000. The com- 
pany operates in thirty-five states. 
Committee Plans Making 

St. Louis Safest City 

President John J. O’Toole of the In- 
surance Board of St. Louis has an- 
nounced appointment of a special com- 
mittee to cooperate with Mayor Dick- 
mann in his campaign to make St. Louis 
“the safest large city in the world.” 
About 100 members of the board ap- 
peared at various local public, parochial 
and private schools to deliver safety 
talks as part of the general campaign. 

The special committee consists of: 
Chairman, Arthur A. Jordan, vice-presi- 
dent Lawton-Byrne-Bruner; Louis An- 
toine, manager American Automobile; J. 
W. Milford, claim department American 
Automobile; Briggs A. Hoffman, Law- 
ton-Byrne-Bruner; William R. Dun- 
ham, Mercantile Insurance Agency; 
Henry Bush, manager United States Fi- 
delity & Guaranty; John J. O’Toole, sec- 
retary F. D. Hirschberg & Co., Inc., ex- 
othcio, 


Douglass Heads Casualty 
Managers Group, Chicago 


Election of officers and change in 
name were highlights of the Chicago cas- 
ualty managers’ meeting November 27. 
This group is now the Casualty Man- 
agers Association of Chicago. It has 
been known as Casualty Managers Club 
of Chicago. 

_Hurd N. Douglass, resident manager 
New Amsterdam Casualty, was elected 
president; James White, Chicago man- 
ager Travelers, vice-president ; Laurence 
5. Jones, Ocean Accident & Guarantee, 
reelected secretary-treasurer. 


CELEBRATE ANNIVERSARIES 


Raymond J. McGuinness, adjuster of 
the Travelers, Forty-second Street of- 
hee in New York City, reached his 
twenty-fifth anniversary with company 
on December 1. ; 

William J. Coleman, assistant adjus- 
ter at the Travelers branch office in 
Hartford observed his thirtieth anniver- 
sary November 29. He's regarded as an 
authority on workmen’s compensation in 
Connecticut. 


1940 Reduced: by 12.9% 
State Superintendent of Insurance Kay 
BB. Lucas of Missouri has signed a for 
mal order approving a general reduction 
in workmen's compensation rates in his 
state during 1940. The average reduc- 
tion is 12.9%. The new schedules were 
recommended by Assistant Actuary D. 
S. McDermott, who estimated the new 
rates will save employers $850,000 dur 
ing 1940. 
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Give Testimonial Dinner 


To Walter F. Kenney 
Walter F. Kenney, claim manager in 
the New York office of the Century In- 
demnity, was the recipient of a testi- 
monial dinner December 1 in honor of 
his tenth anniversary with the company. 
Arrangements were handled by William 
K. Johnson, assistant manager of claims, 
and a handsome gift was presented to 
Mr. Kenney. 
Attesting to his popularity the New 
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York managerial staff of the company 
attended en masse as well as Century's 
claim representatives from Springfield 
and Boston, Mass., Hartford, Philadel- 
phia and Newark, N. J. Before joining 
the Century in 1929 Mr. Kenney was 
claim manager in Boston for the Mary- 
land Casualty. 
SON TO H. R. ADELMANN 

Henry R. Adelmann, insurance broker 
at 123 William Street, New York, is the 
happy father of a son, Henry R., Jr., 
born last Friday in Montclair, N. J 











Yes, but only because of You .. 


The owner just couldn’t see O. L. & T. “Let the people who come on my 
property look out for themselves,” he said. But you finally made him see it 


your way. 


Yes—he’s thanked you for convincing him—and for the prompt and equita- 
ble way in which the U. S. F. & G. settled the claim. 


+ * * 


There’s satisfaction in solving the insurance problems of your prospects and 
policyholders. To help you do this, we support your efforts with a record for 
prompt and equitable settlement of claims which is convincing when you are 
selling and satisfying when adjustment is made. 


“Consult your Agent or Broker as you would your Doctor or Lawyer” 


U.S.F.4G. 





UNITED STATES FIDELITY AND GUARANTY COMPANY 


with which is affiliated 


FIDELITY & GUARANTY FIRE CORPORATION 


HOME OFFICES: BALTIMORE 
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Surety Rating Should 
Follow Business Cycles 


JONES TALKS TO OHIO AGENTS 


Explains Difference Between Bonding 
and Insurance; Strongly Against 
Non-Admitted Carriers 


Decrying all efforts directed toward 
fixing surety rates by statute, and con- 
demning licensed, resident agents for 
placing business in non-licensed car- 
riers, notably Lloyd’s of London, Bic 
Calvin Jones, Youngstown, immediate 
past president Ohio Association of In- 
surance Agents, addressed the Cincin- 
nati Casualty & Surety Association, 
last month. The association has been 
inactive but will now begin to tunc- 
tion and hold frequent meetings. 

Mr. Jones spoke on “The Difference 
Between Insurance and Suretyship.” 
One fundamental difference, he said, 
lies in the form of the contract, which, 
with a few exceptions, is a three party 
contract. Other instances in which the 
writing of bonds differs from insur- 
ance are that when a corporate surety 
executes a contract bond, its liability is 
not limited to the performance of the 
contract, but may be increased without 
the knowledge of the surety. In addi- 
tion to performance, the surety may un- 
wittingly be assuming fire, liability, 
forgery and other risks when insuffi- 
cient coverage in other lines is carried. 

Deferred Liabilities 

The question of unknown liability, 
Mr. Jones said, is another principal dif- 
ference between the business of insur- 
ance and corporate suretyship, as the 
surety business is particularly suscepti- 
ble to undiscovered which may 
run over a period of years. 

Declaring that while the underwrit- 
ing results in any one year may indi- 
cate a handsome profit for the surety 
companies, undiscovered losses may be 
disastrous, Mr. Jones said: 

“Because of this undisclosed loss sit- 
uation it would not appear to me to be 
sound practice for surety companies to 
promulgate rates on the loss experience 
of one, three or even ten years. Ours 
is a business of long cycles, it therefore 
takes a long time to get the true ex- 
perience and certainly any sound rating 
methods must recognize that fact. 


Should Complete Cycle 


“Alternating cycles of prosperity and 
depression that influence commercial 
and industrial activity do not come and 
go every two or five years. The com- 
plete cycle, as a matter of fact, is 
more like twenty or twenty-five years, 
and certainly rate making in our busi- 
ness should take into account the ex- 
perience of one complete cycle. 

“I dislike very much the thought of 
surety rates being fixed by statute be- 
cause so many changes can occur that 
might tend either to increase or de- 
crease the loss ratio. 


ke ses 


Effects of Depressions 

“I firmly believe that surety com- 
panies should accumulate by adequate 
rates, large reserves and surplus to take 
care of those undiscovered and unusual 
losses when they develop. Financial de- 
pressions not only reduce to a marked 
degree the premium income but also 
multiply losses a hundred-fold. 

“Agents should faithfully discharge 
their obligations to make acceptable 
risks out of those which in the be- 
ginning appear to be _ unacceptable, 
rather than decline them.” 

Mr. Jones took up the public rela- 
tions angle of suretyship a: said: 

“If we are to preserve our business 
and continue to render satisfactory ser- 
vice at reasonable costs, we must be 
permitted to run our own business.” 


Non-Admitted Carriers 
In regard to placing business in non- 
admitted carriers, notably business writ- 
ten for banks and trust companies, in 
Lloyd’s of London, Mr. Jones said he 
failed to understand how any resident 
agent could continue to violate Sec- 


tions 660 to 684-1 of the Ohio insur- 
ance laws, in view of the _ resident 
agent’s knowledge of the dependence of 
his client on the good faith of the 
underwriters, with the Insurance De- 
partment powerless to protect him. 
“Aside from all the other considerations 
involved, it seems like poor sportsman- 
ship for a resident agent in this state 
to place contracts with non-admitted 
companies when this is not being 
forced upon him, at least by the large 
miajority of his competitors.” 


Handling Claims 

Another obligation of the agent in 
suretyship, said the speaker, relates to 
handling claims as if they were subject 
to the same conditions as liability 
clans. He expressed opposition to the 
— claim man who completes his in- 

stigation and establishes the value or 
a surety claim, and then attempts to 
discount it or otherwise reduce it 
through the nefarious suggestion that 
unless the claim is reduced litigation 
might ensue, with resultant costs and 
chances of obtaining nothing from the 
jury. 

He said that he had talked with 
many officials of surety companies who 
are in perfect agreement with this posi- 
tion. He urged that Ohio agents con- 
fer with their own surety claim men 
and reach an understanding, “because | 
am sure that the surety executives truly 
desire to have every proper and legiti- 
mate claim paid in full and paid 
promptly.” 

CHANGES IN OCEAN OFFICE 
Central Department Under Laurence S. 
Jones Makes Promotions Among 
Its Staff Members 
Laurence S. Jones, Chicago, central de- 
partment manager for Ocean Accident 
& Guarantee and Columbia Casualty, has 
announced the following staff changes 
effective December 1: Theodore W. 
Magnuson, who has been acting as 
agency supervisor, has been made super- 
visor of bonding and burglary losses in 
the claim division. Frank S. Knapp, 
formerly of the accounting division, has 
been made agency supervisor. James T. 
Whalen has been named to take over 
supervision of losses in connection with 
workmen's compensation and accident 
and health business in the claim division. 
Harry Milak, who has been with the 
central department for several years, is 

named accountant. 

E. Rudolph Anderson has been named 
supervising payroll auditor, taking the 
place formerly held by Fred H. Smith 
who died. 

MARTIN NAMED PRESIDENT 

H. A. Martin, resident vice-president 
Maryland Casualty, has been elected 
president of the Casualty & Insurance 
Underwriters Association of St. Louis. 
Other officers elected were: Vice-presi- 
dent, J. L. Patterson, peer th manager, 
Massachusetts Bonding & Insurance; 
secretary-treasurer, Fred H. Doenges, 
manager, Fidelity & Deposit. 


SWEENEY MADE MANAGER 
Ceases to Be ry Agent and Will 
Act for Home Indemnity and Auto 
Dept. of Home Insurance 
R. W. Sweeney has been chosen man- 
New York City office, Home In- 
and the New York City 
mobile department of the Home at 59 
Maiden Lane. He assisted by 
John S. Mulcare 
ated with him for ten years, and Michael 
Dallal, formerly of Chester M. Cloud's 

office. 

R. W. Sweeney, Inc., 
operations as a borough agent, but will 
continue to render all necessary service 
on business now in effect and to issue 
the renewal casualty business of ac- 
counts with the Home Indemnity and 
the renewal fire, theft and collision bus- 
iness in the Home Insurance. 

As each of the men mentioned has 
an extensive experience in the classes 
of insurance he will handle, the new 
arrangement places the Home and the 
Home Indemnity in excellent position 
to furnish brokers in the metropolitan 
area with a high class of service. 

Mr. Sweeney entered insurance in 1911 
and was in the brokerage business until 
1925, at which time he organized the 
Keystone agency, handling automobile 
business only. He became borough 
agent for Great American Indemnity in 
1930, and in 1936 his field was expanded 
to include automobile, fire and marine 
lines. 
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CLAIMS COUNCIL FORMED 


Southern California Adjusters Adopt 
Amendment to Constitution; Subro- 
gation Considered 
Creation of a claims man uger council 
by the Southern California Casualty In- 
surance Adjusters Association has been 
completed by adoption of an amendment 
to the constitution providing for such 
a body. Its membership will be com- 
posed of heads of claims departments 
of companies or branch offices, or heads 
of departments handling the settlement 

of claims. 

Attention of the association was di- 
rected to the ten year old agreement on 
subrogation involving less than $25, and 
the members were notified that company 
representatives who had not become a 
party to the agreement could do so by 
signing the document. 





TRANSFERRED TO LOS ANGELES 

Lloyd K. Allen, who has been in the 
New England bonding department of the 
Employers’ Group since January 1, 1938, 
has been transferred to the Los Angeles 
office of the group as a bonding under- 
writer. He is a graduate of the home 
office training school. 





CHICAGO AUDITOR DEAD 
Fred H. Smith, 50, supervising auditor 
in the Chicago branch office, Ocean Ac- 
cident and Columbia Casualty, for the 
past twenty years, is dead. 








80 John Street, N. Y. 





Seaboard Surety Company 


FIDELITY AND SURETY BONDS 
Cc. W. FRENCH, PRESIDENT 
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Mutual Benefit H. & Aa 
Licensed in Bay State 


F. L. MORAN STATE MANAGER 


Headquarters to Be in Boston; E, F, 
McLaughlin, Former State Fire Com- 
missioner, Joins Company 


Fred L. Moran, who has handled the 
State of New Hampshire for the Mu- 
tual Benefit Health & Accident, is the 
association’s choice for state manager 
in Massachusetts. License to do busi- 
ness in this state was received by the 
Mutual Benefit H. & A. a week ago and 
plans for the formal opening of its 
state headquarters in Boston were dis- 
cussed by Mr. Moran with home office 
officials at Omaha last week. 

Associated with Mr. Moran in han- 
dling the two states will be Edward F. 
McLaughlin who was fire commissioner 
of the State of Massachusetts until re- 
cently. Mr. McLaughlin, widely known, 
is making his debut into the insurance 
business under favorable auspices. 

Fred L. Moran has had a wealth of 
experience in both home office work 
and production of insurance. For a time 
he was with the Metronolitan Life as 
assistant secretary. He then launched a 
thrift insurance plan. His Mutual Bene- 
fit H. & A. connection started in the 
Summer of 1938 when he was selected 
for the New Hampshire post. 


NEW COMP. LAW DIGEST 


Casualty & Surety Executives Ass’n Has 
Enlarged and Improved Revision 
Ready About December 31 


The Association of Casualty and Sure- 
ty Executives has announced that a new 
edition of the “Digest of Workmen's 
Compensation Laws” will be ready for 
distribution about December 31. A spe- 
cial feature will be a binding method 
which makes the publication virtually 
permanent and completely current. This 
digest will consist of fifty-one separate 
booklets of approximately 1,000 pages 

The current revision is through the 
year 1939 and is the sixteenth edition. 
It covers laws in effect in the United 
States, Alaska, Hawaii and Puerto Rico 
and the Federal law applicable to long- 
shoremen and harbor workers and to the 
District of Columbia. Since publication 
of the fifteenth edition two years ago 
thirty-nine states and two territories 
have amended or sunplemented their 
compensation laws. The introductory 
section will contain a summary of com- 
pensation legislation in 1938 and 1939, 
a chart showing the estimated number 
of employes affected by compensation 
laws in each state or territory and a 
table showing when each state or terri- 
torial law was originally effective. There 
also will be tables and summaries com- 
paring salient features of various work- 
men’s compensation laws and summaries 
of leading decisions. 

Comprehensive digests of the provi- 
sions of each state, territorial or Federal 
law, under forty-two uniform headings, 
will be shown, as well as much other 
data. An alphabetical subject index will 
be added to facilitate reference thereto. 
The digest may be obtained from the 
association at 60 John Street, New York, 
at $10 a copy regularly but for $8 cash 
up to December 10. 





FOR STRONGER KY. ACT 


Industrial Commissioner and Federation 
of Labor Wish to Establish Com- 
pulsory Compensation 
In Kentucky plans are under way for 
a compulsory workmen’s compensation 
act, possibly by a constitutional amend- 

ment. 

William C. Burrow, 
tions Commissioner, 
Weyler, secretary 
of Labor, 


Industrial Rela- 
and Edward H. 
Kentucky Federation 
have begun plans for a new 
act. They hope it may be adopted in 
case the legislature submits an amend- 
ment to the people and they approve it. 

Mr. Burrow cited that the present 
state compensation act, one of the earli- 
est, is weak in that it is voluntary. 
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